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An Unusually cAppealing Gift 


A Sterling Silver Vase made in ten sizes—heights, seven inches to 
twenty. Featured is V14, plain, which may be had in either bright 
or platinum finish. There is also V14-1, engine-turned and engraved, 
made in bright finish only. The many sizes of these beautiful vases 
will enable your customers to choose a splendid gift at the right price. 


ALVIN SILVER COMPANY 
Sag Harbor, New York 
New York: 20 Maiden Lane Chicago: 10 S. Wabash Ave. 
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A Word About Paul Lamerie, England’s Famous Silver- 
smith 








L. 


By Clement W. Coumbe 








HE two most popular silversmiths of 

recent centuries among the English- 
speaking nations are the two Pauls—our 
Paul Revere and England’s Paul Lamerie. 
While the former is prominent in our minds 
also as an active patriot of our Republic, 
the latter shines only on account of his 
great craftsmanship. Louis XIV. did a fine 
thing for England’s goldsmithing industry 
when he took away all the civil rights 
from French Protestants in repealing the 
Edict of Nantes. He drove out of France 
about 400,000 of her best citizens, including 
her finest arts and crafts workers. Among 
the crowds to flee to England to escape per- 
secution and death were those whose fine 
talents and craftsmanship had made glorious 
the “Sun King’s” Court. And, as conse- 
quence of that act of bigotry, the gold and 
silver work of London in the years fol- 
lowing became the finest that ever were 
turned out of English shops. 

Among the émigrés of that 1685 exodus 
we find the names of such celebrated gold- 
smiths as: Peter Harache, Pierre Platel, 
David Willaume and Paul Lamerie. The 
latter soon assuming the greatest popularity 
of any worker in the precious metals in the 
English realm. Of the birth and condition 
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in life of Lamerie before his passage, in 
flight, of the British Channel, we know 
nothing. 

His bills (invoices) for articles pro- 
duced are sometimes made out in the name 
of Paul Lamerie, others in the style of Paul 
de Lamerie. He married the daughter of 
Pierre Platel, a fellow exiled French gold- 
smith of great talent. His workshop was 
in Windmill St. and later in Garard St., 
near the Haymarket. It is generally con- 
ceded that the great beauty of the silver- 
ware produced during the reigns of George 
I. and George IT. is due to the talents of 
these French refugees. Lamerie’s prolific 
output might lead one to consider he had 
quite a factory, yet contemporary evidence 
makes us believe he never employed more 





than two journeymen in his shop, all the 
work being prectically done by himself. 
Yet we find Lamerie pieces in ever so many 
collections, even the auction sales not infre- 
quently unearth another unknown specimen 
to be bought at astonishing price. His mark 
is on over 200 plates in the London Man- 
sion House. 

He was, however, noted in his own day 
and was a much patronized silversmith. 
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Chaffers’ “Gilda Aurifabrorum” shows us 
the contents of two of Lamerie’s invoices. 
They read thus: 


£ s 4. 
Delivred 6 dozens of plates and 
18 dishes, weighing together 
2,399 oz. 11 dwts., att 6s, 2d. 
WGA orer tet Aine aes fjzo 65 610 
Fashion 8d. per oz........... 78 10 6 
Engraving of all att 5s. each. 22 10 0 


Delivred a fyne polished sur- 
tout cruette frame, casters, 
branches, and saucers, weigh- 
ing together 505 oz. 10 dwts., 


Btt Gas 40> DEF OF eis c...sscsizeree 161 1 6 
Fashion at 3s, 6d. per oz.... 88 9 O 
Betavine Of Alii ccav ocd acces 5 10 90 
For 8 crystall botles.......... 4 0 0 
Por ye tronk for italic. <<: 3 I 0 

The other runs: 

£ gs, 4d 
Delivred a fyne sett of dresing 

plate fynely carved all over 

and chased, weighing together 

635 oz. 10 dwts., at 6s. 2d. 

OEE cvdidrs inca ieiewslee sake 196 13 10 
Pasion Shi BOF O6i ac vcicccess 159 10 O 
Engraving of all ye armes, &. 6 6 O 
For ye glasse and wooden frame 5 5 0 
For ye 2 glasses for whater... 0 16 0O 
For lyning of ye two comme 

[comb] boxes, ye two 

draughts, and that of ye 

I scihiccadninsnns 1 1 O 


For ye tronk for all ye dres- 
ing and commese [combs].. 5 5 0 


For 4 brushes to clean ye 


cloth and commese [combs] 0 15 9Q 
434 18 4 

Received of ye old dishes 11 
oz, 15. dwts, maké..... 63... s+ - be 
Remains due......... £431 16 10 


That addition of items on the last bill 
is hard to comprehend unless some items 
have been omitted. The term “fashion,” of 
course, is the old expression for craft work 
done on the pieces. The difference between 
the cost of work on the first bill (8d. per 
ounce) and that on the “finely carved all 
over and chased” shows the elaborate work 
done on the latter; it must have been some 
of Lamerie’s later (Louis XV. style) plate 
with its extravagant decoration. The “sur- 
tout” conveys the meaning of what we now 
know as “centrepiece.” 

Lamerie’s pieces in his early career are 
the acme of delicacy and refinement, later 
the interesting “style de la Regence” shows 
more elaboration in ornament. Then, in 
his late work, we have a profligacy of deco- 
ration covering the whole piece, creating in 
us grand admiration of the craftsman’s mar- 
velous skill and nausea at the overdose. 
Critics usually animadvert on this “late” ex- 
travagance as a shocking perversion of a 
grand talent. This is ignoring the facts 
surrounding their creation. The classic, 
though somewhat grandiose, style of Louis 
Quatorze in France had changed to Re- 
gency, and Lamerie used it elegantly. But, 
when the blaze of convoluted extravaganza 
of Louis Quinze became the Paris furore, 
the British royalty and nobility demanded 
the same galaxy of contortions (Rococo, 
then Baroque). It was “taking” (the 
French call it chic) and the English then 
as now were not noted for sober sense of 
art values. Lamerie had to pay rent, and 
satisfying customers was his only method 
of meeting the inexorable demands of land- 
lord, butcher, baker, &c.: lecturing on the 
raging depravity in art circles would be un- 
productive of income to keep up a bank 
balance. And he attempted, successfully, to 
excell in extravagance of style as per re- 
quest. Chippendale did the same in his later 
products, and for the same reason of neces- 
sity, not choice. 

Before closing this short story of a great 
silversmith, it would be well to clear up 
the confusion concerning his trade mark, 
which many find it difficult to differentiate 
from that of his father-in-law. The ap- 
pended cuts, 1, 2 and 3, show Lamerie’s 
marks as registered at the Hall. His first 
was of date 1712, giving the first two let- 
ters of surname (LA.), as required by 
law. In 1721 the legal requirements called 
for the initials of Christian and surname, 
which were P, L. (see fig. 2). But the first 
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To please the particular man who degires his Dress Jewelry 
to be not only correct, but also to have the very important 
essential, “Ease of Operation,” we unhesitatingly recommend 
Larter made Dress Jewelry for Men. 


The infinite variety of sizee, shapes and designs, each correct 
for the purpose for which they were designed, added io the 
ease of operation of each piece, has established the Larter 
Line as’ pre-eminent in this class of Jewelry. 


LARTER & SONS 


—— 23 Maiden Lane 


A. I. HALL & SON, Ince. 


Jewelers Bldg., 
Post St., F New York 


San Francisco, Cal. 
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mark was that used for the higher stand- 
ard alloy, and as much of Lamerie’s later 
pieces were made of this same high grade 
metal, such pieces retained this mark still, 
running contemporaneously with his second 
mark. When he was in his Garard St. 
shop he used the third mark containing the 
script letters. Now, as to Pierre Platel’s 
(his father-in-law ) mark, a glance at Fig. 
4 will show how markedly different it was 
from Lamerie’s; the wings or protuber- 
ances at the sides of the escutcheon have a 
curved line. And the P. L. initials of Paul 
Lamerie have punctuation as representing 
initials of two (Christian and surname) 
names, whereas, the Platel letters show no 
period point between, because they repre- 
sent the first two letters of his surname 
only, as was necessary for him when he 
registered it in 1699. 

Paul Lamerie died in 1751. His talents 
brought him fame during” life and ever 
since his lovely workmanship has been the 
envied possession of collectors and mu- 


seums. 








The Term Porringer 





HEN will the actual origin, definition 
and intent of the silversmiths’ term 
porringer be disclosed? The dubious con- 
dition has been discussed in the columns 
of THE JEWELERS’ CIRCULAR in years past, 
but authors and authorities differ still. 
Porridge was such a universal American 
comestible that it really does seem as 
though we should know: What we used 
to eat porridge in, and, what use was a 
porringer put to and why its name? The 
silversmith should not give up the conun- 
drum till.he solves it. We know what an 
English porringer was (a sort of caudle 
cup). Now for an explanation of its 
American relative of similar cognomen 
but so very different form? By consulting 
differing opinions of the different writers 
we may get nearer a solution. Dyer, in his 
“Early American Craftsmen” (1915), say’: 
“Among the pieces; most interesting to 
collectors are the porringers. This name 
was originally applied in England to a two- 
handled cup, often with a cover, similar 
to what became known in this country as 
a caudle-cup. In America the name has 
been universally applied to round, saucer- 
like vessels with flat open-work handles 
or ‘ears,’ which were made in considerable 
quantities up to 1825. It has been vari- 
ously stated that they were used for eat- 
ing porridge, for heating liquids over 
lamps, for wine-tasting, and, especially in 
England, as physician’s cupping and bleed- 
ing bowls. This last is a tradition that 
dies hard, but there is certainly no evi- 
dence in this country that the porringer 
was ever used for anything but a utility 
table dish. Usually only one or two were 
owned in a family, while actual porridge 
dishes would be likely to be found in sets. 
So far as our evidence goes, the porringe1 
was used on the table for sauce, preserves, 
gravy, etc.’ and perhaps occasionally for 
some beverage.” 

Now those last sentences lead up to a 
new line of thought in the controversy. 
Why do our old families possess only “one 
or two” if they were all eating porridge 
(as they certainly were)? Of course they 
would have been sold in sets, probably 
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nests, if used for porridge. But the term 
will not down by making faces. at it, it 1s 
liable to be called a porringer till we trace 
the origin of the perversion of the term, 
and perhaps the perverter. Our old fam- 
ilies who preserved their plate service did 
not conserve all those other fine table sets 
and let the porringers “go hang.” All 
pieces received the same attention and 
careful polishing before being replaced in 
the beaufet for further display as did the 
tea and coffee pot, creamer, sugar bow, 
etc. Dyer’s evidence of its use for “sauce, 
preserves, gravy, etc.” seems fitting and 
logical, leading in the right direction. If 
for porridge, why such variation in sizes? 
Dyer’s explanation of this appears more in- 
genious than likely. He says: 

“The silversmith did not make up a stock 
of goods, many from one model, and 
though he often copied his own patterns 
there was always a greater or less varia- 
tion. Then, too, the ware was made usu- 
ally from the actual coin brought in by 
the customer, and the amount of this 
often determined the size of the piece. 

If this conversion of the patrons’ coin 
and its quantity determined the size and 
make up of the piece as the rule and not 
the exception, we have not had these con- 
ditions ‘clearly and frequently enough 
placed before us by our writers on Ameri- 


‘can plate, and those very many lovely sets 


of services lately coming before our gaze 
at exhibitions do not convey the idea they 
were built up in instalments and under 
such restrictions, 

So perhaps we are getting into even 
deeper depths of historic facts, proving 
ignorance and the necessity of closing the 
discussion till we can digest these last 
statements, which Mr. Dyer gives us not a 
single authority for, or we would have an- 
other source of plate research. 


C. W. C. 
Some “Big Orders” 
MODESTY as to the claims of the great 


works of the ancients is not a prom- 
inent feature of our early historians. Those 
distinguished scribes were wont to express 
themselves as to the facts liberally. The 
stretching of Dame Truth’s tongue till its 
elasticity was at breaking point was prac- 
ticed by those “annotators” as a fine art. 
So many extraordinary statements, however, 
which strained our credulity have since 
been proven actual facts that we must be 
chary of the term tergiversation in their 
case. Better that we hold our breath and 
attempt to swallow the marvelous morsels 
reta‘led to us as to the wonders created by 
our far distant forefathers. With this end 
and excuse in mind let us serve up a few 
of the facts as they have come down to us. 
Semiramis (wife of Nineveh’s founder, 
2000 B. C.) erected in her temple of Bel 
“three statues of deities, 40 feet high, of 
pure gold, and an altar before them, 40 
feet long and 15 feet wide, of gold, and 
plenished with censers and vessels of the 
same metal; also she set up in the plains 
of Dura a seated image of gold, €0 cubits 
high.” Sardanapalus (flourished 600 B.C.) 
had a most wonderful auriferous funeral 
pyre for himself and wives. Piled high on 
this crematory were: 150 beds of gold, 150 
tables of gold, 10,000,000 talents of gold, 
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100,000,000 of silver, costly robes and gar- 
ments of cloth of gold and decorated with 
jewels. Dr. Adam Clark has computed 
that Solomon, in the gold and silver decora- 
tions of his Temple, used of the precious 
metals an amount equal in present-day 
values to £1,223,629,343 sterling. Pliny (first 
century before our era) says the orator 
Lucius Cassius paid over $40,000 for two 
goblets, the handiwork of the renowned 
goldsmith Mentor; also he paid over $1,600 
per pound for a bowl by Pytheas. 
Coming suddenly down to more modern 
times and modest expressions, we read of 
the golden era of Henry VIII. and Francois 
Premier with their magnificence displayed 
on such occasions as the “Field of the Cloth 
of Gold,” when the mighty dignitaries each 


_ employed his individual, personal goldsmith 


and kept him busy. Cardinal Wolsey, the 
great Pope’s prelate in England during the 
XIVI century, had his own special gold- 
smith, Robert Amadel, and, to show he was 
not niggardly in allowing his artificer ample 
employment and precious metal, Amadel 
himself records the following order as one 
received from his priestly patron: 


An image of Our Lady weighing 300 oz. 
of silver. 

A Great Candlestick weighing 298 oz. of 
silver, 

Three Chargeurs weighing 197 oz. of sil- 
ver. 

Twenty-five dishes weighing 451 oz. of 
silver. 

Twenty-five plates and twenty-five dishes 
weighing 965 oz. of silver. 

Twelve to fifteen saucers weighing 64 oz, 
of silver, , 

A cup of gold. 

Having disclosed so much of the details 
of the “big order” it is a pity he did not 
tell us concerning the proportions of that 
“cup of gold.” 

Another jump in chronology of extrava- 
gance in usage of precious metals, and we 
are in the X'VII. century. And this time 
the subject is a king. 

When Charles II. arrived in England 
from a poverty-stricken condition of exile 
in France and was made King (the Restora- 
tion), what wonder that he made up for 
“lost time” by a profligacy that made the 
goldsmithing industry hum again (after the 
stagnation of the Cromwell-Puritan years). 
Under his extravagant Court the goldsmiths 
became so prosperous many of them 
branched out as bankers. He made some 
knights, a few even baronets. And we read 
of one goldsmith making over a million dol- 
lars from the orders he got from the gay 
Charles’ orders. Of this happy, but purse- 
proud goldsmith we read: “He clothed him- 
self in embroidery and cloth of gold and 
rode in a golden coach and kept 304 foot- 
men; his lady also had her golden coach, 
which cost £400, and dressed in the richest 
habit, covered with diamonds and jewels 
without price.” And the fall which prover- 
bially follows pride saw the brave merchant 
paying one penny in the pound 20 years 
later. For the monarch, in 1672, closed the 
Exchequer and bankrupted such wealthy 
goldsmiths as Sir Robert Vyner, Alderman 
Backwell, Sir Thomas Vyner, Sir. John 
Sweetapple, Sir Matthew Kirkum, Sir 
Thomas Cooke and Sir Basil Firchrass. Sir 
Justus Beck and Alderman Smith. 
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A Word About Opal Mining in 


Mexico 





OR more than 50 years opal mining has 

been an important industry in the district 
around Queretaro, Mexico. During the time 
that the country was upset by revolution- 
ary and banditry disturbances there was a 
big decrease in the output of the precious 
stones, the more important mines being 
closed. Preparations are now being made 
for reopening the old mines and for start- 
ing development work on several prom- 
ising claims. It is asserted by mineralo- 
gists who have investigated the opal-bear- 
ing stone structure of this region that the 
production of opals may be vastly increased 
by the exploration of virgin ground. It is 
also the expressed belief of these scientists 
that by the adoption of more modern 
methods of mining the stones the present 
great destruction and waste of many valu- 
able specimens may be avoided. In most 
of the mines the stone in which the opals 
are found is quarried by means of dyna- 
mite blasts which often crack and destroy 
gems of rare beauty and value. The opal- 
bearing structure is found upon and close 
to the surface in some places and when it 
is opened to sunlight the scintillating rays 
and variegated colors are of wondrous 
beauty. Native Indians are the laborers 
in these mines. They not only are adept 
in quarrying the stone and extracting the 
opals but they are experts when it comes 
to a knowledge of the perfectness and true 
value of the gems. Naturally, there are 
many opals stolen at the mines and this 
fact leads to the perpetration of much 
fraud upon the little informed public by 
unscrupulous dealers. Even here in Quer- 
etaro it is not unusual for the stranger to 
be approached by an itinerant opal ped- 
dler who confides to the prospective buyer 
that he is able to offer stones of great 
value at low price because they were stolen 
by laborers in the mines. With the re- 
sumption of tourist travel through Quere- 
taro the opal peddlers are preparing to 
resume their old vocation of meeting all 
passenger trains and selling the stones to 
passing travelers. For the most part: the 
collections of opals which these train ped- 
dlers have to offer are of little value. Oc- 


casionally, however, bargains are known ~ 


to have been obtained in this manner, 

In former years European countries were 
good markets for Mexican opals, many 
of the more valuable ones being sold in 
Paris and London. This was changed as 
a result of the great war and what stones 
have found their way out of the country 
recently have gone chiefly to the United 
States and the Far East. 

It is the theory of mineralogists that 
opal-bearing rock may be found in other 
parts of Mexico. All through the Quere- 
taro district opaliferous deposits are found 
and the stone is so common that in many 
of the buildings of the city traces of opals 
may be seen in the material of which they 
are constructed. Opal production fell off 
very much in Hungary and Australia dur- 
ing the war, it is stated by local dealers in 
the stones. Whether the famous opal mines 
of Hungary are again in operation is not 
known here. It is stated, however, that an 
Increase of the output of Australian opals 
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may be expected soon. The opal mining 
districts of that commonwealth are in the 
State of Queensland, but good deposits are 
also said to exist in the northern territory. 

The rock strata in which opals are found 
here are usually 5 to 10 feet thick, inter- 
laid by earth of about the same thickness. 
Some of the mines have attained great 
depth. Both the fire opal and the harle- 
quin opal are found in the Queretaro dis- 
trict. The demand for the fire opal ex- 
ceeds that of any other kind, it is asserted. 
It is known as the “precious opal,” due to 
its beautiful coloring. In the whitish por- 
phyries of this region the cloudy opal is 
iound. It is not in as much demand by the 
trade as the other varieties of the stone but 
it usually finds a ready sale among casual 
travelers. 

The fact that the opal is the October 
birthstone makes it in big demand during 
that month. More opals are sold in Oc- 
tober than in any other three months of 
the year, according to reports of local deal- 
ers in Mexico. It is presumed that the 
same thing holds true as to sales in other 
countries. The opal is emblematic of hope 
and faith. In the times of the Greek and 
Roman civilizations it was the most prized 
of all gems by those people. 








Belts for Booming Christmas Trade 





I STOOD by a few days ago and watched 

an unpacking operation in a St. Joseph 
jewelry shop. It was one of those estab- 
iishments which the writers of advertising 
“literature” love to characterize as “the 
better shops.” Certainly it enjoys much 
popularity with a fine class of St. Joseph 
patrons. 

The outside of the shipping case bore the 
words Belts. A gross of smartly 
packaged belts was lifted out. 


“What in the name of the Seven Hills 
of Rome,” asked I, “are you ever going to 
do with that quantity of men’s furnishing? 
Never heard of such a thing in a jewelry 
store!” 

And I hadn’t. Of course I was well 
aware that every progressive jeweler keeps 
a few belts in stock nowadays to go with his 
buckles—but buying belts in gross lots was 
something distinctly novel to me. 

“I’m not preaching panics,” responded my 
jeweler friend. “In fact, I’m looking for a 
continuation of good, solid business. 

“But I don’t think that people are going 
to be lavish or extravagant—I think that 
period is past—and I’m glad of it. I’m in- 
clined to believe that while we’ll have a 
brisk, substantial, Christmas trade, folks 
are going to buy sensibly. 

“They'll want something smart—yet 
something with a bit of utility in it per- 
haps—and for this kind of a demand I’ve 
never found anything more popular than 
good buckles, and good belts to go with 
them. It’s a combination that every man 
likes—and that’s quick to sell. And believe 
me, there’s also a neat little profit in this 
kind of goods.” ; 

When I paused to recall that every man 
wears pants—to use the plebeian term—and 
that the aforementioned pants must be kept 
up, I saw the reason in my friend’s con- 
tention. | es Wee. 2 
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PICKETS LOSE APPEAL 


Supreme Court Hold Good Cause for Plac- 
ing Men Before Portland Jewelry 
Store Lacking 

SaLeM, Ore., Oct. 13.—According to a 
recent decision, it has been held that the 
International Jewelry Workers’ Union has 
no legal right to place pickets in front of 
the establishments of Portland jewelry 
firms for the purpose of compelling them to 
recognize the union. The opinion was 
written by Justice C. A. Johns and handed 
down by the Oregon Supreme Court. 

The opinion written by Justice Johns af- 
firmed the findings of Judges Kavanaugh, 
Gatean and Stapleton, who presided at the 
time the case was originally heard in the 
circuit court for Multnomah County. 
Chief Justice McBridge and Justices Ben- 
son, Harris and Burnett concurred in the 
predominating opinion, with Justices Bean 
and Bennett dissenting. 

In this action, G. Heitkemper, a corpor- 
ation, and eight other jewelers operating 
in Portland, sought to obtain an injunction 
order restraining the Central Labor Coun- 
cil of Portland, Harry Anderson, William 
Kimsey, E, J. Stack, local union ‘No. 41, 
Edward Becker and R. A. Sutliff from plac- 
ing pickets in front of the stores or shops 
of the plaintiff. 

The defendants admitted the picketing 
but claimed that it was peaceful and law- 
ful; that it was done for the protection 
and furtherance of the interests of the la- 
bor union, and that they had a legal right 
to do it. The opinion said in part: “The 
testimony did not indicate that there - was 
any dispute about wages, hours of labor or 
conditions of employment. Through -con- 
ferences, all of these matters had been 
amicably settled, subject only to formal ap- 
proval, but the agreement was never actu- 
ally ratified because the defendants insisted 
that the plaintiffs recognize their union. 
This the defendants refused to do. . The 
recognition of the union was the only real 
dispute between the parties in the case. 

“Lhe detendauts relied upon chapter 346, 
laws of 1919, known as the ‘picketing act,’ 
and under the facts shown to exist, : that 
law does not embrace or legalize picketing 
a place of business and destroying: its ‘pat- 
ronage where the only purpose is to com- 
pel recognition of a labor union, 

“Distinguished counsel have not cited, 
and after diligent search we have. not 
found any authority which would justify 
or sustain picketing, even though it be 
peaceable, where the controversy is not be- 
tween employer and employe and thete is 
no dispute growing: out of employment but 
the purpose of the picketing is to induce 
the employer to recognize the union. As 
we analyze the authorities, the legal right 
peacefully to picket is largely dependent 
upon the purpose and intent, and the 
method and manner in which the picket- 
ing is done.” 

The court held that the primary purpose 
of calling the strike, placing the plaintiffs 
on the unfair list and picketing their places 
of business was to obtain the recognition 
of the defendant local union No. 41. Under 
such a state of facts the court declared the 
damages were not incidental to the legal 
right of the defendants. 
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The Latest Jewelry Seen in Philadelphia 
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ollowing information is published not only for the benefit of the jeweler, but 

he benefit of the public, and to give the retail jewelers outside of the large centers in- 
for the as to the very latest articles in jewelry that are shown in the shop windows of big 
— he large centers and about such special pieces as have been made for customers, and 
. public for the first time. This information is right-up-to-the-minute, and_ gath- 
before THE JEWELERS’ CiRcULAR g0es to press. The notes may be given by the 
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al wows in his local journals, as to the latest styles in jewelry, It may be used with or 
intervie dit to THE JEWELERS’ CrrcuLaR, in any way that the jeweler may feel will prove 
formation of the people of his district, or valuable as a news item on the latest 
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HE matter of fashion and its caprices 
T are centered quite as much in the city 
made famous by the Fathers of Independ- 
ence as anywhere in the United States. Its 
well known jewelry establishments are 
dreams of beauty, their stock of gems 
might interest a Prince of India, and to 
note the latest fashions in jewelry as ex- 
hibited not only by these but the houses 
from which emanate the prevailing styles, 
cannot fail but interest those who are ever 
on the lookout for the novel as well as 
the beautiful. 

In the window of one of our leading jewel- 
ry stores is a pearl and platinum woven 
necklace—opera length—almost three-quar- 
ters of an inch in width. The several inch 
long oval ornaments. in which are com- 
bined the smallest of diamonds, are simply 
another pattern of the weave. These are 
also used as pendants. The intricacy of 
the workmanship is not to be marveled at 
quite so much as the selecting of such a 
number of pearls matching in size and 
color. 

The black silk cord, so effective in the 
upper armlet with its hanging ornaments 
of chinese jade set in diamond and plati- 
num shanks, is also seen in length-neck- 
lace form, holding a very handsomely 
carved flat Chinese Jade-Egyptian tablet 
form, narrower at the top than the bottom. 
Diamonds are paved in the platinum shank 
to which is attached an ornament. This is 
composed of two small diamond and plati- 
num loops, between which hangs a ball of 
jade. The snap on the cord is of plati- 
num, while a slide matching the small 
loops makes a useful addition. These black 
silk cord necklaces are effectively dis- 
played by one jeweler, who draws a holder 
of pierced diamond and platinum leaf de- 
sign over a tassel at the end, leaving but 
a small portion of the tassel’s end free. 

Diamond and platinum watch bracelets 
are noted in innumerable forms, but when 
your gaze is arrested by a tiny watch, set 
in platinum and diamonds, each side of 
which mounting is formed by a 2-carat 
diamond, cut pointed so as to accommodate 
smaller diamonds in a fanciful design, the 
whole covering the wrist with the excep- 
tion of an inch or so of ribbon, and a dia- 
mond fastener on that, you know that the 
watch bracelet is considered an important 
adjunct even on occasions that call for a 
most elaborate toilette. 

The season’s mode of dress has every- 
thing to do with the style of jewelry worn, 
The much talked of standardizing of gowns 
would hardly, we believe, take a very strong 
hold on the mind of a girl of the period. 
Therefore, as costumes and their ornaments 


of different countries and periods are 
studied and modified to the present idea of 
what is most becoming for street and even- 
ing wear, to milady is given an independ- 
ence of thought in the matter of her jewels. 
If October born what more natural than 
that the mind should revert to the ever 
beautiful opal in its many varieties. 

The effort of the lapidarian to accord 
with the prevailing fashion is seen in a 
quite rare and lovely opal necklace of 
opera length. Fascinating are its lights of 
delicate blue, green and rose pink. From 
either side of its diamond and platinum 
snap these perfect globe-like gems gradu- 
ate from the size of a small pea to that of 
a small marble. Attention is also attracted 
to a bust length necklace of the same gem, 
the lights of which recall fairies dancing 
in the moonlight. 

The birthstone set in a ring is always 
interesting, especially when it is a large 
oval opal, matching either necklace, in one 
of the new small finger rings, its shank of 
white gold filigree so lacelike as to give it 
the appearance of being diamond mounted, 

On the subject of rings, worthy of men- 
tion is one to be worn by a rather ultra 
leader of fashion. It holds a Chinese Jade 
about an inch in length, cut en cabochon, 
on the rather low dome of which is a cen- 
ter mounting of diamonds and platinum, 
with shank of hand carved platinum. 
Striking and beautiful, this manner of 
mounting diamonds on opaque stones will 
no doubt receive attention as this form of 
diamond ornamentation, a basket of flow- 
ers from which the flowers are falling, is 
seen On a very exquisite vanity case of 
ivory. Its half inch links of gold and 
ivory in the slender chain, and an equally 
slender jine of gold about its edges make 
it both rich and dainty. This is for the 
coming out gift of one of the season’s de- 
butantes. 


Relative to the above: Among the new 
oval and bulged cigarette holders in plain 
14-karat gold, gold and enamel and amber 
and jet there is a quite distinctive oval am- 
ber holder with a slender diamond and 
platinum band an inch from the end. 

That her very newest bracelet may be 
honored by her birthstone beautifully shot 
opals of equal size, each set in a very, very 
small rim of white gold, and linked to- 
gether by tiny chains encircle the arm. 

It is to be a velvet season, therefore the 
beauty of the October born maid or matron 
will be bewildering to the eye when she 
wears her black opals. How strange that 
these wonderful gem lights of blue, red 
and green should have such a sombre name. 
However, superstition is dissipated when 
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we note the very newest features in this 
gem, and the honor place accorded one of 
especially fine coloring. Measuring three- 
quarters of an inch and almost square, this 
opal displays such lovely green lights that 
resting in a case containing emeralds and 
diamonds worth a king’s ransom, in its very 
handsome brooch mounting—four rows of 
beautiful diamonds, the corners of the 
mounting curved as is the center stone, it 
attracts considerable attention. 

Worn by a stately brunette is an em- 
broidered black silk net with its.train fall- 
ing straight from both sides of the long 
waist line, its low cut sleeveless under- 
dress of black Lyons velyet rendering this 
not only odd but beautiful. Close to the 
left shoulder was conspicuously worn a 
black opal, which, as she walked, gave forth 
lights as from a myriad of fireflies. Its 
pointed brooch mounting of diamonds in a 
network of platinum added to its beauty. 

The fact that October has born us many 
men is not forgotten by the jeweler as 
there are the octagon and 10 sided cuts for 
cuff links and vest sets with black opals 
and those whose glint reflects the pastel 
shades as their center stone. They also 
have their scarf pins in all the varieties of 
the opal, the newest being the long slender 
oval cut, its rim of visible gold very nar- 
row, or, if encircled by gems, these are quite 
small. THE MEANDERER. 








Pep Paragraphs* 





By S. A. CHANDLER 


Thought is the best brain food. 
x ke OF 


It takes stuff to pull a bluff. 
*'@-9 
A smile is a tonic; a frown is a disease. 
* * * 
Pippins fall for the guys who go after 
them. 
x * * 
Train the mind how it should go and 
it’ll proceed of its own volition. 
x *k * 


Don’t bank too much on the other fellow, 
for he might be banking on you. 
*x* * «€ 


Don’t call down anyone until you first 
call up and make sure that they’re wrong. 
x ok ok 
Success or failure is largely the small 
matter of keeping your out-go a little un- 

der your income. 
x * * 

Put everything where it belongs; the 
pretty girl up in the front office, the crabbed 
old maid well out of sight. 

x ok * 

A scrambled egg in a sandwich is all to 
the gravy, but a poor egg whose brains are 
scrambled is good for nothing. 

* * * 

Keep your desks cleared for action; dis- 
patch business as soon as it comes in, then 
you'll be ready for anything that turns up. 

* * * 

“Aw, leave it to dat guy to go us one 
better!” If they’re saying that about you, 
you aren’t worrying none about the soda 
fountain tax. 





*Copyright, 1920, by S. A, Chandler. 
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The Flexible Bracelet-—as no other piece of jewelry—is a test of perfect 
construction. It must be as durable as it is ornamental. 


Thus, Wheeler-made Flexible Bracelets are perfect achievements of brace- 
let craftsmanship, constructed to meet the highest standard of quality 


and durability. 


When you buy Wheeler platinum jewelry, you know our guarantee stands 
back of every article sold. This eliminates all risks. 


Our Flexible Bracelet watches—with the accurate Rode Movement—are 
as beautiful as they are useful. 


Hayden W. Wheeler & Co., Inc. 


2 Maiden Lane 
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JEWELRY BUSINESS GOOD 


Questionnaire Sent Out by Kanees City 
Wholesalers Show Retailers Business 
Generally to Be Ahead of 1919— 
Dealers Buying More Slowly, 

But Christmas Prospects 
Excellent. 

Kansas City, Oct. 14.—Despite the gen- 
eral drop in business generally in other 
lines of merchandise and the reaction from 
the hysterically good business of last year, 
the retail jewelers of the country and es- 
pecially those who purchase through the 
Kansas City market, are doing an excellent 
business this year, even though it be a 
presidential year. Prospects for Christmas 

trade are excellent. 

While this has been the report of the 
traveling salesmen going out from the 
Kansas City houses for some time, the 
condition has been affirmed authoritatively 
by a questionnaire recently sent out to 10,- 
000 retail jewelers by the C. A. Kiger & 
Co., wholesale jewelers at the Republic 
Building. The “Kiger boys” have a little 
house organ called “Diamond Dust”, which 
has been quite successful and conducted the 
canvass through the readers of this little 
organ. To 10,000 jewelers a postal card 
was sent, asking the following questions: 

1. How is business in comparison with 
last year? 

2. What are your Christmas prospects? 

3. What lines are selling best? 

4. How are your diamond sales? 

5. What kind of stones are selling best? 

6. How are the crops? ! 

7. Is the National Advertising Campaign 
helping you? 

There was room for the answer on a 
blank postal card to be returned to the 
jewelry house. 

Up to date about 40 per cent. of the 
jewelers canvassed have already answered 
and the letters are coming in at the rate of 
50 to 75 a day. 

In speaking of this, E. A, Warner, sales 
manager of the company, made a summary 
of the answers received to date as follows: 

“Approximately 70 per cent, of the cards 
received state that their respective busi- 
ness is from 10 per cent. to 60 per cent. 
better than last year. The only two States 
which fell down in this regard were Ari- 
zona and Mississippi. Christmas business 
promises to be extremely good throughout 
the twenty-four States in which this census 
was taken. 90 per cent. of the cards re- 
ceived state that the Christmas prospects 
are either good or excellent. 

“Watches are proving to be the one best 
seller, but pearls and the jewelry set with 
synthetic stones were going good. The en- 
tire trade expresses preference on the part 
of the public for solid gold lines instead of 
filled. Diamond sales were small on the 
majority of states but this business is 
Picking up. Small perfect goods are in the 
biggest demand. 

“Local conditions throughout the country 
were above normal. However, here is an 
interesting fact, 85 per cent. of the cards 
received were doubtful concerning the work 
of the National Advertising Campaign. In 
fact, in many cases they did not even know 
the work that it was attempting to ac- 
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complish. This is a point I believe con- 
cerning which the National Publicity Com- 
mittee should give considerable thought. 

“The consensus of opinion stated on these 
cards seems to be as follows: Business is 
better for the retailer than in 1919. On 
the other hand, however, they have been 
buying much closer than last year. Christ- 
mas prospects are excellent. Diamonds 
are slower than in 1919, but the public 
universally prefers the better grade dia- 
monds, as well as the higher classes of 
jewelry. This preference for a_ better 
grade of merchandise has become notice- 
able during the last 18 months particularly. 
Platinum seems to be in a much more uni- 
versal demand than formerly and is daily 
growing stronger. Platinum wedding rings 
are replacing to a big degree the former 
popular gold ones. 








AUGUST EXPORT STATISTICS 


Commerce Department Gives Figures Show- 
ing Shipments of Watches and Jewelry 
to the Various Countries. 


Wasuincton, D. C., Oct. 16—The 
United States exported during the month 
of August, watches to the value of $200,- 
875, according to the detailed statistics for 
the month of August which the Bureau of 
Foreign and Domestic Commerce has made 
public. The largest shipment during the 
month was made to Canada, $98,678, and 
the next largest amount went to Cuba, 
$39,181. Australia proved this country’s 
next best customer, taking watches to the 
value of $14,628, while large shipments 
were made to New Zealand of $11,143 and 
to Switzerland of $11,412, 

The full list of countries and the amount 
of watches shipped thereto is given as 
follows: 





WATCHES AND PARTS OF. 


Countries. Value 
CRCUMNMMN see aliasck Rca Danae OU uae Be basions $35 
Lo eT eae er oe ee Reena oR 70 
NI a dins ssa deucniexiaeakcence 11,412 
Ln Se ee eee Wee eirecstoiua angles 5,261 
RRM UNTO gs 5- ca Siditvels-a.e sale.’ Wa Gaia @eeledve 481 
PURUAN) TIOBOGUER i voice des coeds caews 55 
AMM PS ie atta sada holt oi w nae Hee elon 98,678 
Is i6:ang'e oradeds deaew $38 akslemas 17 
NIN) e680: 5a aie 5.06 anus aRatinae nae 17 
Do er re ee Pe 61 
OUI 6:5: cere iceiasswn aT a pied os wee Veelewe 1,103 
iia deca vest hand. coated euwaliee 807 
Co A eee ere Parr or re 1,125 
Newfoundland and Labrador............ 605 
PERN WR TONER cio oc. oi ss viktccccxes 6,819 
Other British West Indies..........:.. 175 
| OA eee ear ner ern ree 39,181 
De ee ee eee ee 3,667 
IN Gs ota ¥osnac ac enKermbeaioss 568 
IN IIE nik ee wecice cceese cua seads 35 
I © sins W0.00602 SSeslad ee weleset eae 917 
PD IO i.e oivieee dines tek Oe eeeacacs 33 
RENIN <aiaieleid aca haired WW Wadia Ka aie, were on 
EO Wile nk ib aie wes sro cG veeawoenn’ A 
ns pitkae RUA ss Cae ca Moen ewee 14,628 
TG NE 5 oo hin. ss voc aie ocagennas 11,143 
Philippine Telamds .2...00:ccsecscecsees 740 
Pete. Sot AllCA sok ccccsievsccccses 1,108 

co) Sr eer mre vere re et $200,874 


Wasuincton, D. C., Oct. 16—The value 
of the jewelry exported from the United 
States to various foreign countries during 
the month of August is given as $85,267 
in the figures just made public by the De- 
partment of Foreign and Domestic Com- 
merce. 

According to these statistics, Canada as 
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usual was the best customer of our jew- 
elry manufacturers, taking $15,744. The 
next largest customer was Brazil, credited 
with shipments of $6,101, while a third on 
the list is Argentina, which bought jewelry 
worth $2,455, 

The full list of countries to which jew- 
elry was exported and the amount sent to 
each follows: 


EXPORTS OF JEWELRY BY COUNTRIES. 
Country. 


NE re he Vino alo ead pee aouwerene $345 
TUT cc siacdv btctaddwwdaticvaeeve evstaeea 842 
OEE Sel edoadte as tee etna aceeee 1,578 
WII Gatco tid des busines ceetonteudiad 641 
NE hacen a va vcctenacavede cite dean 15,744 
TOME: dak i Wovcnuds ideas stebioateoke 110 
RONEN, ci Miva Se coees Oedeeeieve wad na 1,233 
Newfoundland and Labrador............ 75 
TERE) SG TONGEG os 6 ook ac oe Wie oot BK 273 
Other British West Indies.............. 30 
CO ia sono e osc dared the data Wee 678 
MEQUON, ware 0.8.00. < wilentndedee actemhs 2,455 
WOES dude cb due yine Panetetnaeined ews 6,101 
URINE Wie. 0.8 buss as ae Rane oo Wee 42 
MOMOMNOK Wiis 203 Cabs ex tps ted eaciekus 1,037 
GE Score dq nd akde es aeilie ai<enunadee 55 
DPWGN ERTAG. 650 0d darts n sees CRESS 1,973 
ee eT rr ee er eee 48 
TC err ee re een A 150 
Briton. Sotly NRG soos eas ddoien ee 102 

OMNES sw a aau oh nde ea hee ae eae $33,512 








Death of Michael E. Keeley 

WATERBURY, Conn., Oct. 13.—Michael 
E. Keeley, for many years vice-president 
of the Lux Clock Co., manufacturer, 97- 
105 Sperry St. died last Friday morning 
at his home, 51 State St., after a short ill- 
ness. 

Mr. Keeley was one of the best known 
and most successful business men of this city 
and his death came as a surprise to many 
of his friends and business associates. He 
was 57 years of age. Mr. Keeley, in addi- 
tion to being connected with the local clock 
manufactory; was president and treasurer 
of the Waterbury Scrap Iron Co. He was 
associated and a member of many local or- 
ganizations. During the year 1919 Mr. 
Keeley was president of the Waterbury 
Baseball Association. He was a member 
of the Rotary Club and of the local lodge 
of Elks. 
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The attention of much of the trade this 
season has been directed to a belt that is 
somewhat of a newcomer in the belt field— 
though it’s the product of one of the oldest 
manufacturers of quality leather goods in 
the United States—the Braxton, “the belt 
for men”, which has several features that 
seem to especially commend it to the jewel- 
ers’ trade. It is finely designed and made 
of the highest quality leathers. In fact, it 
is put up in a total of 14 leathers and fin- 
ishes. It is also made in several models. 
One model, which should especially team 
up with the jewelers’ requirements is of 
3% inch width for dress. This belt is said 
also to be enjoying high favor with women. 
The outstanding feature of the Braxton is 
a special moulding and reinforcement of the 
belt at the points where it rests on the hips. 
The manufacturers, the Perkins-Campbell 
Co, of Cincinnati, claim for this feature 
that it enables the belt to fit the body na- 
turally, and so adds to the wearer’s com- 
fort, and improves the hang of his trousers. 
Certainly the feature adds appreciably to 
the style of the belt itself. ; 
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Business Conditions in the Newark Jewelry Trade 





An Analysis of Factors That Confront the Manufacturers Based on Inter- 
views with Leading Firms—Slackening During Summer Due to Fact 
That Retailers Curtailed in Ordering, While Still Selling Goods— 

Fall and Winter Prospects Bright and Fundamental 
Conditions Sound 
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Newark, N..J., Oct. 12.—This article is 
an attempt to analyze business conditions at 
the present time with the specific object 
of determining the outlook for the jewelry 
trade between now and Christmas. There 
is no use denying the fact that for several 
months past Newark manufacturing jewel- 
ers have not been doing the business that 
they were before that time, though most of 
them have been getting a fair number of 
orders, Retail dealers have been having a 
good, but not rushing, business, but have 
not been placing orders for new goods ex- 
cept as actually needed. Many retailers 
have as yet placed only a part of their 
orders for the Christmas trade. 

The vital question with the local jewelers, 
and especially the manufacturing jewelers, 
in the present situation is: “Will this 
period of slackness continue for some time 
longer until the opportunity for a large 
holiday trade is passed.” - 

Interviews with a large number of 
Newark jewelers and silversmiths by a 
representative of THE JEWELERS’ Crr- 
cuLaR, leads to the belief that the 
end of the year will be satisfactory to both 
retailers and manufacturers, provided they 
are not looking for the phenominal busi- 
ness they had last year. It will probably 
be many years before the large amount of 
business done in 1919 is duplicated, and this 
is recognized by most of the jewelers in- 
terviewed. Taking the average normal year 
as a basis of comparison, there is a general 
feeling in the trade that this season’s trade 
will measure up well with the average. 

Before entering upon a detailed examina- 
tion of the situation, it would be well to 
summarize the conditions in both the retail 
and the manufacturing ends of the trade, 
as revealed through the experiences of 
Newark jewelers. 

Retailers have been doing a good healthy 
business, constantly drawing upon their 
stock, but replenishing it slowly, ordering 
as a rule only such things as are needed 
for the immediate future. Reports by sales- 
men of the local jewelry manufacturing 
concerns state that this condition is quite 
general throughout the country. Retailers 
need goods, and must have more goods 
if they are to do a good Christmas trade, 
but for several reasons they have de- 
ferred placing their orders earlier. They 
are now beginning to buy more freely, and 
indications are that during the rest of this 
month and the first week or two of No- 
vember, merchants will buy much more 
freely than they have for several months. 
From ‘that time on there will be more ot 
less buying for stock and filling in until the 
holiday season is well advanced and, in 
fact, up to Christmas. 

Manufacturers are now in a condition to 
handle orders of any size, but they point 
out that if retailers wait much longer and 


orders pile in during the last few weeks of 
the season, many retailers are due for dis- 
appointment. Buying has been late this 
year, they say, but the time has now come 
when orders must be placed if satisfactory 
deliveries are to be. made. 

After a record business last year, many 
of the Newark manufacturing jewelers 
were surprised at the volume of business 
during the month of January, last, There 
was a little lull in February, but generally 
business was very good all the first part 
of the year up to the latter part of April. 
The Spring business was very satisfactory 
to most of the manufacturers. Then a 
period of slackness set in which has con- 
tinued up to the present time, though many 
concerns are now beginning to get a larger 
number of orders. Some do not expect the 
real buying this season until just after elec- 
tion day. Then they expect lively buying. 
This, some of them who have studied their 
records of business for presidential years, 
say is the normal thing when there is an 
election ahead. 

While this is true, there are other things 
which have probably had more influence 
than the fact that it is a presidential year 
on holding back business during the past 
few months, Since the war we have been in 
a period of big earnings and free spending. 
Notwithstanding the constantly mounting 
prices, thousands of persons who have been 
making more money than they ever before 
dreamed they would make, and they spent 
freely, looking upon this as their chance to 
get many good things which they had been 
denied all their lives, This accounts in part 
at least for the phenominally good business 
among jewelers last year. The spending 
orgy has spent itself in part, and the slow- 
ing up im the jewelry business as well as 
many other lines indicates a reaction and a 
transition back to normal conditions. In- 
dications are that there will be a normal 
Christmas trade. Retailers have been hav- 
ing a fair business right along and must 
have goods for the Christmas trade. They 
have not bought very heavily of this yet, 
but must do so in the immediate future. 

Some reports received show that many 
retailers have stocked in heavily with 
diamonds, and that payments on the notes 
given for these have temporarily taken so 
much money that retailers have deferred 
placing orders for jewelry as long as pos- 
sible. 

The credit situation probably has had 
more to do with the checking of business 
than any other one thing. Because of over- 
stimulated business, large wages for un- 


skilled workers, comparatively small salaries | 


for large numbers of professional workers, 
and constantly mounting prices of all 
articles, it was inevitable that a time must 
come when there should be a liquidation 
so that business could get back to a normal 
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basis. The wave of slackening up in busi- 
ness all over the country is not due, in 
the opinion of students of affairs to any 
fundamental weakness, but is due to a liqui- 
dation of commodity prices, 

Jewelers as well as all other lines feel 
it. Retailers kept selling stock but became 
cautious in their buying, purchasing little 
outside of what they needed for immediate 
needs. They feared that we were near the 
peak of high prices, and that if prices 
dropped they would have difficulty in mak- 
ing a fair profit. But it is now evident that 
there is not going to be a sudden drop in 
prices. Goods purchased now for the Christ- 
mas trade will mostly be sold within two 
months, and but little, if any, change in 
prices is likely within that time. The recent 
cablegram to THE JEWELERS’ CirCULAR from 
the head of the diamond syndicate shows 
that there will be no reduction in the price 
of diamonds. Some platinum manufacturers 
think that the price of platinum is likely 
to go up before the end of the year, and 
that if it does not there is little likelyhood 
of a drop because of the limited supply, 
and the fact that iridium, used to harden 
platinum, is very expensive and almost im- 
possible to get at any price. There was no 
change in gold, even during the vicissitudes 
of the war, and we are not yet back to 
normal production on many other articles 
that go toward making of jewelry. Labor, 
too, remains very high. As far as this 
Fall’s and holiday trade is concerned, there- 
fore, there is no indications of a change. 

Many retailers have apparently gone on 
the supposition that they could wait until 
the last minute and then purchase what they 
need for the Christmas trade. Manufac- 
turers have stock ahead, it is true, but they, 
as well as the retailers have “played safe.” 
Prompt deliveries may be uncertain if there 
is a grand rush at the last minute. The 
earlier orders are placed the better service 
can be given. 

It seemed necessary for the banks to re- 
strict credit in order to stop the trend 
toward an unhealthy speculative business 
condition, and bring business back to 
normal. But there is no question, accord- 
ing to reports given THe JeweLers’ Cir- 
CULAR’S correspondent by Newark manu- 
facturing jewelers, that one of the affects 
of this curtailment of credit has been to 
temporarily check the jewelry business along 
with other legitimate business. It is all a 
part of the liquidating process, however, 
in the opinion of a number who were in- 
terviewed, and will no doubt bring the 
country back to more normal conditions, 
under which. the jewelry trade as well as 
others will get more steady and substan- 
tial business than is possible, except for a 
limited time, in such an overstimulated 
business condition as we have been going 
through the past few months. 


But with credits loosening up, and there 
are indications that there may soon begin 
a gradual loosening up of the present re- 
strictions, and business shaken back into a 
more normal condition, there should be a 
good hhealthy business for the jewelers. 
While, in the opinion of jewelers who have 
studied the general business situation in its 
relation to the jewelry trade, this liquidating 
process may continue for several months, or 
perhaps a year or more, in many lines of 
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ities there is — feeling ~ 

: immediate improvement in 
there co 2 a jewelers trade when No- 
— arrives and that business will be 
de hese then until the end of the holiday 
The year’s business is expected to 
ashe well with normal years. 
average UD s 

Medium grade'goods are moving the fast- 
est at present. Demand for large a 
pieces of jewelry was shown early in the 
y rollowing are statements and business 
reports made by a number of the leading 
manufacturing jewelers, platinum manufac- 
turers, etc., when interviewed by a represen- 
tative of THE JEWELERS’ CIRCULAR. 

Krementz & Co., Chestnut and Mulberry 
Sts, report business very satisfactory now, 
and expect a good normal business during 
the Fall. 

The American Platinum Works, 225 New 
Jersey Railroad Ave., report that they have 
plenty of small orders but that the big 
orders dropped off about the middle of 
August. For several weeks there was not 
much life in business, but it is now picking 
up again and there is no reason why it 
should not continue to improve. 

Bippart, Griscom & Osborn, report Sep- 
tember sales very good. Retailers have 
shown a little hesitance about placing their 
orders, but are now beginning to purchase 
more freely. Eastern. retailers have been 
holding off more than the buyers in the west 
and south, it was said. 

The Shiman-Miller Mfg. Co., reports 
that there is a healthy demand at the pres- 
ent time for the goods manufactured by 
that concern, and that the outlook is very 
satisfactory for the Fall season. 

H. A. Wilson of the H. A. Wilson Co., 
platinum manufacturers at 97 Chestnut St. 
reports that while business dropped off 
some during August and September, busi- 
ness is picking up now and there is no 
reason why there should not be an excellent 
Fall trade for the rest of the year. He 
bases his opinion upon a study of funda- 
mental business conditions as well as the 
fact that there are indications of a greater 
volume of trade in the near future. There 
are three fundamental reasons why busi- 
ness should be good, he stated to a JEWEL- 
ERS’ CIRCULAR representative, and this being 
so he expects to see the slack spell of the 
past couple of months speedily give way 
to a good healthy volume of trade. These 
three fundamental reasons are: (1) Big 
crops have added much to the wealth of 
the country, and bumper crops are almost 
always accompanied by good _ business. 
(2) One cause of slack business was the 
tightening of credit by the banks, which 
was felt by retailers as well as manufac- 
turers. It is Mr. Wilson’s opinion that as 
soon as the moving of the big crops have 
been financed the banks will loosen up some 
on the credit situation and all lines of 
business will respond. (3) The railroad 
situation in normal times is a barometer of 
trade. Through harassing legislation be- 
fore the war, and the tremendous strain put 
upon the railroads during the war, with 
comparatively small replacement of equip- 
ment and rolling stock, the railroads have 

€n in a precarious condition, Now that 
pid have been permitted to raise their 

$ to an amount sufficient to finance much 


commod 
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needed improvements and extensions, rail- 
roads will be placing large orders for steel 
rails, cars and many other things, and all 
lines of industry feel the new impulse, 

With the increase in the volume of 
business, however, Mr. Wilson does not 
expect any material decrease in the price of 
platinum or platinum goods. In this respect, 
he said, it is not so much a question of de- 
mand as of supply. Ninety per cent. of the 
platinum supply formerly came from 
Russia. This was cut off by the war, and 
as yet but small quantities are coming in 
from that source. The other 10 per cent. 
comes from Colombia, and Colombia is 
holding back its supply for high prices. In 
Mr, Wilson’s opinion platinum is more like- 
ly to go up than down, except for tem- 
porary fluctuations. Another reason why 
the price of platinum is not likely to drop 
to a lower level for some time is that iri- 
dium, which is used to harden platiunum, is 
very high in price and almost unobtainable 
at any price. 

Frederick Felger, Sr., of F. & F. Felger, 
manufacturing jewelers, 46 Marshall St., 
expects a good Fall business for his concern, 
though nothing equalling last year’s trade. 
Last year, he, as most of the other Newark 
jewelers interviewed by the JEweters’ Cir- 
CULAR representative reported, was a 
phenominally good one for manufacturing 
jewelers. He does not expect another year 
like it for years, nor does he desire it, He 
maintains that a continuation of such large 
business for several successive years would 
result in a reaction which would be harmful 
to the trade. He expects a good healthy 
normal business this Fall. Business was 
very good in the Spring, and then slowed 
down, remaining somewhat slow until 
September. There are now indications of 
better business, and Mr. Felger thinks the 
volume of orders will increase daily until 
the end of the Christmas season is over. 
Mechanics and large numbers of other 
people are still earning big money, and re- 
tailers need the goods, so business ought 
to be good, and in his opinion will be good 
from now on. 

Salesmen for C. Rech & Sons, manufac- 
turers of chains and jewelry at 475 Wash- 
ington St., in their reports to the office, 
write that a number of big buyers which 
they interviewed during the latter part of 
August and September would not place 
orders at that time, stating definitely that 
they would not place orders before about 
the middle of October. 

Allsopp & Son, Inc., manufacturing jewel- 
ers, 475 Washington St., report that retail- 
ers have not been stocking up with merchan- 
dise, even though they need the goods. One 
reason for this, it was said, was because 
of their borrowing capacity. Even though 
granted January datings, there seemed to be 
a hesitancy in placing early orders, as the 
banks have tightened up on the credit of 
retailers as well as manufacturers, When 
the banks loosen up orders will move more 
freely, it was stated. New York banks 
were reported to be loosening up a little. 

Henry C, Ward, of Durand & Co., re- 
ported that business has been slack in the 
east and on the Pacific Coast, but that it is 
about normal in the south and middle west. 
A study of the firm’s business records for 
previous presidential years, shows that, 
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while not invariably so, business has been 
late in arriving in the Fall. Immediately 
after election day business started in—and 
was brisk the rest of the season. In Mr. 
Ward’s opinion this is what will happen 
this year. His concern has planned for 
and expects a good Christmas trade. 

William Riker, Jr., of Riker Bros., manu- 
facturing jewelers, in .Court St. says that 
business generally is prosperous and that 
there is nothing to prevent a good holiday 
trade. 








Imports and Exports of Platinum During 
the Month of August. ' 


Wasuineton, D. C., Oct. 13.—Figures 
just compiled by the Department of Com- 
merce, showing the imports and exports of 
platinum and allied metals during the 
month of June indicate that the total value 
of the unmanufactured platinum brought in 
during that month was $223,803, and the 
total value of the platinum ingots in bars, 
plates, etc., was $242,367. The value of 
the imports of iridium, osmium, etc., in 
combination with platinum amounted to 
$268,775. During the month, we exported 
unmanufactured platinum to the amount of 
$1,888, and manufactures of platinum 
worth $7,840. The figures are as follows: 

Iridium, 
Osmium, etc., and 

















Native Combina- Platinum 
tions Thereof Unmanu- 
with Platinum, factured, 
r an \ [7 ~ - 
Ounces Ounces 
Countries. Troy. Value. Troy. Value. 
PORNGE 6cécscnen 329 $63,868 aN < Hwee 
Germany .....6<> 96 29,900 xan $3 
Switzerland ..... 160 11,164 ent ecs pediamd 
BS eee 1,445 132,924 1,579 118,447 
ee SI are 40 2,814 52 5,166 
Panama . eee? 103: 111,580 
Colombia . wee 1,044 85,978 
eee $0'eol Ne ntewanes 27 2,629 
Peale 2.06005 356 28,105 ccuamas 
TO acencs 2,426 $268,775 2,805 $223,803 
Platinum, Platinum Vases, 
Ingots, Bars, Retorts, Eic., 
Plate, Etc. for Chemical Use. 
267. 268. 
f A we = 
Ounces Ounces 
Countries. Troy. Value. Troy. Value. 
PIG ic teaces 273 $26,715 Pee 
Germany ........ eee 68 eve $5 
‘Netherlands ..... 498 6 650 
Py er 1,338 130,661 51 4,975 
COMIN 6 <i00 24%. 39 1,736 Jaa écsduee 
Argentina ....... 1,218 62,693 icnew ss eereaae 
Colombia ....... 274 19,996 é cheat os 
Total .......3,146 $242,367 57 $5,630 
Exports, 
. Platinum, 
f Neen _ 
Unmanufactured. Manufac- 
tures of 
— n~ ~ 776. 
Countries. Ounces Troy. Value. Value. 
COMME Cidoeeics-cewes 10 $1,888 $2,198 
BRU Hs Svecncceuseee a areas 740 
PE aids anda tevens 558 
MA ec dc adn diese ere 1,078 
i ee Sere 1,485 
FRO, 40k Shes. o5 bb 0i5 450 
AOE ide ciccccess 1,100 
Philippine Islands.... .. 231 
TOs cieeceieeus 10 $1,888 $7,840 





The Backer Jewelry Co., Fargo, N. Dak., 
has been incorporated with a capital of 
$50,000. The incorporators are H. Backer 
and T. H. Backer. 
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Why Prices on Jewelry Lines Will 
Not Go Down 


Leading Manufacturers in the Watch, Clock, Silver, Platedware, Jewelry and Kindred Trades Explain 
Stability of Basic Conditions Covering Cost and Show Why There Can Be No 





Recession of Prices in the Future. 




















N the last issue of THE JEWELERS’ Cir- 
_ hel there were published a few of 
the letters received from the heads of the 
leading companies—the silver, silverplated 
ware, watch and watch case trades, showing 
the reason why the prices of these commod- 
ities will not be lower in the future than 
they are today and how in some instances 
the chances are that prices may have to be 
raised to meet increasing costs. On this 
and the following pages appear extracts 
from the letters received from manufac- 
turers in various jewelry lines explaining 
the conditions in their trade and coming 
to the same conclusion; namely, that the 
conditions under which the jewelry business 
has been conducted, the lack of profiteering 
on the part of the manufacturer and the 
wholesaler, the increase in costs of produc- 
tion and distribution and the practical 
standardization of the price of the raw ma- 
terials used, permit no deviation downward 
from the present prices. 

It would be enlightening to the trade 

were we able to publish all the letters re- 
ceived in full but as explained last week 
this is impossible owing to lack of space. 
Many of the letters practically duplicate 
each other in the reasons advanced and in 
such cases, we have only used one of a 
type. In many instances, manufacturers have 
been willing to give us the informa- 
tion personally but seem reluctant to have 
their names used or to be quoted in any 
way. However, one fact stands out in all 
the letters received and that is, the abso- 
lute unanimity of opinion as to price condi- 
tions of the future and also the unanimity 
in the reasons giver for the contin-1ation 
of the present prices. Many say that a 
price reduction would be possible were 
labor cost to come down but none indivate 
that this is at all possible or seem to ex- 
press any hope that the labor costs, at 
least as far as wages are concerned, will 
be less during the coming year. 
_We have made an exception in the pub- 
lication of one letter almost in full, that 
from Maurice J. Karpeles of the Karpeles 
Co., who for many years has been a deep 
student of the business and economic con- 
ditions which act upon the jewelry trade. 
His letter is a little essay on the jewelry 
business in general and is as follows: 


From the Karpeles Co. 


Regarding conditions and the outlook for 
business, after careful analysis of the con- 
dition of the country today, you could only 
Come to one conclusion and that is, that 
the prospect for the jewelry business was 
never as bright as it is at the present time. 


The articles which the jewelers seil are 
of such a nature that they become a per- 
manent investment, and not something of 
a fad or fancy; or something which will be 
lost sight of in two or three weeks. The 
person who purchases:a gift or an article 
from the jeweler for personal adornment 
does so with one thought in mind, that it 
should be something lasting. Consequently, 
the jeweler is catering to a class of trade 
that is not so much affected by the general 
conditions as other merchants. 


The desire to show one’s love for an- 
other, the desire of giving some token of 
esteem and affection is constantly occurring, 
so that the jeweler has a larger field to 
work in than any other merchant. With 
this fact firmly established then we begin 
to look and see what is the purchasing 
power of the country. We see that at 
least two billion dollars which was formerly 
spent on liquors is placed at the disposal 
of the people of the United States to spend 
in other directions, and a large part of this 
money wurll be invested in articles which 
the jeweler sells so that he has to start 
with a possibly two billion dollars worth 
of money to draw on. 


The second big item which is m the 
jewelers’ favor today is that with the price 
reduction in the necessities of life the 
purchasing power of the dollar is increas- 
ing, and that the wage earners in every 
class in the United States are having and 
will continue to have more money to spend 
for articles of adornment, and to buy those 
things which. their hearts have been set on. 

It is an established fact that if we were 
working for money alone, and all that we 
would receive would be money, money in 
itself would then have no value whatso- 
ever; but everyone is working for money 
for the things which money will purchase. 
Each one of us has a desire, a longing for 
something which we can only have when 
we have sufficient money with which to buy 
it, and the day is fast approaching, with the 
high wages paid, and there is no likelihood 
of a reduction, that the people will pur- 
chase those things which they have so long 
desired and which the high cost of living 
has made it impossible for them to pur- 
chase. Consequently, the jeweler can look 
forward to a larger and greater increase in 
business than ever before. 

Regarding the question of prices, and 
their possible reduction in the jewelry field, 
it is indeed as Mark Twain said, “An un- 
wise man who will prophesy something 
which may come to pass in his lifetime,” 
but looking back to the prophecy I made 


at the wholesaler’s convention in Cincinnati, 
some five years ago, regarding prices on 
raw materials which jewelers use which 
come from Europe, and seeing this prophecy 
come true in every way, and being in close 
touch with Europe, I feel that we will 
have considerable advances in prices from 
Europe before we have any reductions. 
The reason for this is absolutely logical. 
For instance, in France up until June of 
this year there has been an 80 per cent. in- 
come tax to pay and, consequently, the 
merchants and manufacturers were work- 
ing for the government, and none of the 
actual profits of their business accrued to 
them. The government has changed this 
tax and put ona sales tax, and the merchant 
today has the benefit of all of his profit, 
and he is human and will take as large a 
profit as he can get. Then take the other 
countries in Europe, with the high cost 
of living there, these firms are all demand- 
ing the highest possible prices for their 
merchandise; and I also prophesied in 
Cincinnati that when the war was ended, 
and the world markets opened up again, 
there would be such a scramble for mer- 
chandise in Europe that the question of 
value and prices would not enter into the 
transactions and gradually as the traffic of 
the world is opening up the people are going 
to Europe and buying the merchandise that 
Europe has to sell with their pockets full 
of money, and demanding merchandise in 
return for it. Consequently, there is an 
intense competition to buy and not to sell, 
because the merchant in Europe knows that 
the longer he holds his merchandise the 
greater his profit will be. 


My latest advice of Sept. 23 is that there 
are absolutely and positively no prospects of 
a price reduction and the prospects are that 
prices will continue to increase, and this 
does not surprise me in view of all the 
facts stated here. 

We must not lose sight of the fact that 
America has produced this year an abun- 
dant quantity of food stuffs. Europe is 
clamoring for these ‘food stuffs, buying them 
with all the eagerness that their financial 
conditions will permit; that England alone 
is short millions of bushels of wheat, and 
the exports from America are only limited 
to the amount of ships available, and the 
credit which can be established. All of 
Europe is in need of the articles which 
America produces and will continue pur- 
chasing these articles from us in increased 
quantities as the country becomes more 
settled after the war. 

At home our building has been practi- 
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Gems and diamonds and precious stones of every description. 
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ed. It is now beginmng to re- 
“ We must not lose sight of another 
fact which is entering logically, which is 
the present newspaper agitation that we 
are about five weeks from the Presidential 
Election, and that the tone of the news- 
paper outlook and prospects must be taken 
with a grain of salt as to its possible in- 
fluence on the election. —s 
The wholesale and retail jeweler who is 
taking advantage of the enormous amount 
of liquid money in the United States is the 
one who can look forward to an ever in- 
creasing business. Never in the history of 
the world was there so much ‘money in 
circulation as there is in the United States 
today, and never before were the people 
more responsive to the suggestions of a re- 
tail jeweler, that the line of merchandise 
which he sells is a permanent investment in 
dollars, cents, love and affection. 
Sincerely yours, 
Maurice J, KARPELES. 
President. 


Typical of the expressions of the letters 
received from prominent manufacturers of 
Newark is the following one from Durand 
& Co. 

From Durand & Co. 

We may briefly state that we do not an- 
ticipate making any reduction in price of 
goods manufactured by us. Surely not on 
the goods which have already been finished 
and put in stock. 

Should the cost of labor and materials 
come down we will, of course, figure our 
costs accordingly, which will reduce the 
selling price. But from the present out- 
look we see no signs of the cost of labor 
and materials, such as used in the manu- 
facturing of class of jewelry which we 
make, being lowered. 

The price of. gold, platinum, etc., will 
probably remain at the present market, As 
to diamonds and other precious stones, 
(excepting by forced liquidation) the pres- 
ent’ price will be maintained or even go 
higher, as fine goods seem to be scarce. 
Stocks are low and goods imported do 
not indicate any reduction. 

Yours truly, 
DuRAND AND COMPANY, 


Another prominent Newark and New 
York house presents the subject this way: 


From Carter, Gough & Co. 


Replying to your letter of October 4, 
requesting an expression from us in regard 
to the possibility of a reduction in the price 
of manufacturing jewelry in the near fu- 
ture, we beg to say that your editorial of 
October 6 is, as far as our observation 
80es, a true representation of the facts gov- 
erning our industry at the present time, 
and we agree with you entirely, when you 
say that there is no likelihood of a reduction 
in the prices of manufactured jewelry in 
the near future, 

Very truly yours, 
Carter, GoucH & Co. 

_ The manufacturers of New York prac- 
tically make the same points in their cor- 
tespondence, but the following is interest- 
ing inasmuch as it comes from a house 
which is not only a large manufacturing 
concern but prominent in the wholesale and 
Importing line as well, 
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From Hayden W. Wheeler & Co. 


Answering your letter of Oct. 4 regard- 
ing the policy of Hayden W. Wheeler & 
Co, in regard to the price of jewelry in the 
future, would say that we do not expect 
gold jewelry or platinum jewelry to be any 
cheaper in the immediate future. 

There is only one thing that might tend 
to make costs somewhat less, and that 
would be a lower price for labor, but we 
do not think that jewelers’ wages have in- 
creased in proportion to other trades, and 
we believe that today they are not getting 
exorbitant wages, as they certainly are en- 
titled to a fair living, and until the prices 
of all commodities change materially work- 
men could not live on a much lower cost. 

Metal, as we well know, does not change 
except in the case of platinum, and as we 
always figure our costs on the lowest mar- 
ket prices, there can be no change in this 
direction, 

As you well know, there has been a de- 
preciation in Swiss and Dutch Exchange 
which makes your imports of watch move- 
ments and mélée cost a little less than they 
did six months ago, but in our calculations 
we have taken notice of this and figured 
our prices accordingly, trying to give the 
trade the benefit of such depreciation. This 
condition probably will not last and as the 
rate of exchange becomes normal naturally 
the price will be firmer. On the other 
hand, the cost of doing business will be 
considerably more than in the past owing 
to the great increase in the cost of trans- 
portation and express rates, so looking. at 
the proposition from every angle, we feel 
we can assure the trade that they must not 
look for lower prices. 

We are perfectly willing that you should 
use this letter for publication if you think 
it may interest the trade. 

Very truly yours, 
HAYDEN W. WHEELER & Co., INC. 


A very prominent platinum manufacturer 
of New York who is known for his deep 
interest in matters that relate to the jewel- 
ry trade, expresses the idea of the platinum- 
smiths clearly in the following: 


Another Leading Platinum Manufacturer 
Writes: 


I regret that I cannot give you 
any positive statement. My general im- 
pression, however, is that there is abso- 
lutely no substantial reason for reducing 
prices on the fine merchandise, because fine 
merchandise is scarcer now than it ever 
was before and is becoming more so every 
day. I am mindful of the fact, of course, 
that there are isolated cases where men are 
so tied up that they must make every sac- 
rifice to save themselves and are offering 
their goods at whatever price they can ob- 
tain for them. I am also mindful of the 
fact that because of the present difference 
in exchange certain kinds of goods can be 
imported cheaper than when the rate of 
exchange was high, but I am sure that no 
one can tell what the conditions in exchange 
will be in the very near future. Besides, 
conditions in America alone cannot govern 
the price of the diamond market of. the 
whole world. The European centers, for 
instance, at the present time are very much 
more active than the American market. 
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Therefore, this element cannot enter too 
strongly in the fixing of prices. 

I believe that the retailers all over the 
country are doing a good business, and I 
believe also that because of the germ of 
timidity having spread all over by the gen- 
eral rumor of price reduction in other in- 
dustries, the retailers do not buy as they 
would under normal conditions. 

Reduced prices, in my opinion, would do 
absolutely no good because the timid buyer 
wall not buy at any price and the honest 
man who keeps on selling his wares at @ 
loss will go under very quickly. I am sure 
that the retailer must know that the decent 
manufacturers are not profiteers and that 
they have not so marked their wares as to 
be able to make tempting reductions and 
still survive. 


The future outlook as regard to prices 
as seen by the leading Providence manufac- 
turers is fairly well represented in the fol- 
lowing four letters from Theo, W. Foster 
& Bro. Co., Hamilton & Hamilton, Jr., 
Bugbee & Niles Co, and The Bassett Jewel- 
ry Co., who express themselves as follows: 


From Theodore W. Foster & Bro. Co. 


Our selling prices are governed by the 
following factors: material, labor, over- 
head burden or expense, selling expense 
and profit. None of thé first four ttems 
show any decrease and in fact the fourth 
item has shown a decided tendency to in- 
crease, due to recent changes in railroad 
rates. We shall make every effort, how- 
ever, to hold this item to its lowest possible 
amount by having our representatives make 
their calls of short duration and in re- 
questing our customers to make their de- 
cisions on purchases promplty in order to 
minimise this expenditure. 

Since January 1 the increased costs of 
labor and overhead expense has a little 
more than offset the reduction in cost of 
silver, as labor forms such a large part of 
our costs. Gold and other metals have 
made no change. 

The last item, “profit”, will remain un- 
changed in this establishment, for it has 
always been a reasonable one and based on 
accurate costs. : 

We, therefore, are able to definitely state 
that no reductions are either contemplated 
or possible at the present time. 

Very truly yours, 
THEODORE W. Foster & Bro, Co. 
T. W. Foster, Pres. and Treas. 


From Hamilton & Hamilton, Jr., Inc. 


Regarding future policy of this corpor- 
ation as to prices, beg to advise that at the 
present time, we can see no chance of our 
prices being reduced for some time to 
come. We are looking forward to the 
time when it will be possible to reduce all 
prices, but this will only be possible when 
our costs for material, labor, etc., also 
change. Up to the present date, there is 
not an article that we buy, either in supplies 
for the factory, office or labor, that has 
been reduced at all. 

In addition to this, our sel'ing costs have 
increased, due to the increased railroad 
fares for travelers and excess baggage. 

We realize that jewelers are waiting for 
prices to be reduced as there is so much in 
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-7NORDLINGER’S is the place) 


where the manufacturing Jeweler who uses =i 
PRECIOUS AND IMITATION STONES! 


can order just what he needs AND GET IT in the quickest possible time, 
with least fuss and loss of patience. 





Save your brain cells, shoe leather and car fare by ordering direct from 
this internationally known House. 


Dealing with us has proved profitable to others; try it yourself and see why. 
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the newspapers regarding price-reductions 
or automobiles and staple articles, 

We assure you that tt 1s our intentions to 
reduce prices just as soon as tt ts possible 
to do so but for the reasons given above 
we can see nO immediate prospects of this 
occurring. We should be glad to have you 
use this statement in any way wou wish, 

Very truly, 
Hamitton & Hamiton, Jr., INc. 
By R. S. Hamilton, Jr. 


From the Bugbee & Niles Co. 

The manufacturing jewelers, although 
made of the same stuff that ordinary men 
ave made of, have not profiteered during 
or since the war. Probably not so much 
because they were morally above such a 
procedure as because they were not tempted 
to follow the line of least resistance as were 
our brother manufacturers in other lines. 
This being the case there is no pinnacle for 
us to topple of of and we will probably 
go along with the same old prices, as are 
now established, for a number of years to 
come, 

A fact that should be borne in mind is 
this, that the basic material that jewelers 
have to work with is gold and this is the 
only known earthly commodity that does 
not in any way deviate in dollar value. 
The second largest expense that jewelers 
have to deal with is labor and inasmuch 
as jewelers have not profiteered, labor has 
not been babied, consequently there is no 
pinnacle for them to fall off of and we 
should thank our lucky stars to be in this 
position. 

Retailers and wholesalers throughout the 
country who have any of Bugbee & Niles 
merchandise on hand may rest assured 
that the value of same will not shrink 
throughout 1921 at least, and we have no 
idea of reducing our prices and we are 
very sure that all the other legitimate man- 
ufacturers of high grade merchandise feel 
in this instance as we do. 

Very truly yours, 
BucGBEE & NILES Co. 
J. A. Gardner, Treasurer. 
From the Bassett Jewelry Co. 

Regarding prices on our commodities, 
we would say to you we can see no way 
to reduce them, either as to price on ma- 
terial or price on labor; in fact, it is just 
the reverse. Labor today is asking more 
than it did three months ago. It may 
be possible that after the holidays there 
may be a reduction, but the outlook for 
anything of this kind is not favorable at 
the present time. 

Yours very truly, 
Tue Bassett JeweEry Co., 
L. J. Roehr, President. 


Another prominent Providence manufac- 
turer puts the case in brief form in this 
Way : 

It is not so much the advance in cost of 
material in the jewelry business that makes 
the present high prices as it is labor. 

erefore, we see no present indication 
that prices will be materially reduced, 

Gold costs the same today as before the 
war, while silver is about the same price 
os it was two years ago. Of course, all 
other Supplies have advanced, together 


with rents, etc., which increases the over- 
head expense, 
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The situation as far as the ring trade is 
concerned and the reasons why the manu- 
facturers can see no chance of reducing 
prices in the future are clearly put in the 
following letters from a few of the lead- 
ing houses which practically express the 
opinions of all the others: 


From the Ostby & Barton Co. 

We have very carefully noticed the sit- 
nation of price reduction and except in one 
or two instances where high prices were 
due to failure to obtain any goods at all 
and goods have now come in, there is no 
prospect of reduction in the price of our 
goods. 

This is in the main due to the fact that 
gold, which is the bulk of the metal used 
by us, never changes in value. The reduc- 
tion in textiles, food and machinery is in 
the main due to reduction in the cost to 
the manufacturer of the raw material used 
in these products. In jewelry there is no 
such reduction in our business. This is 
an important point and since the increased 
price in goods is due almost entirely to 
increase in cost of labor, it is fairly easy 
to see the impossibility of reduction, 

Yours very truly, 
OstBy & Barton Co, 
By J. J. Collins. 


From J. R. Wood & Sons 

Answering your timely question “Have 
you any intention of reducing the price of 
rings?” EMPHATICALLY NO. 

Gold, as you know, remains fixed as to 
cost. Labor, in our opinion, will retain 
the high wage scale it now enjoys for a 
considerable time to come, and should we 
cut our present small margin oj profit it 
would certainly endanger the future of our 
establishment. The prices we now have 
in effect on gold goods represent an ad- 
vance of less than 10 per cent. over 1914 
prices, and the only reduction we can pos- 
sibly figure on, is reduction due to im- 
proved processes of manufacture, and 
these, of course, are limited. 

Naturally, a reduction in prices of auto- 
mobiles would cause the general feeling 
that everything is going down, but a mo- 
ment’s sober thought would convince any 
sane man that gold jewelry is not in the 
same category as automobiles. 

Yours very truly, 
J. R. Woop & Sons, 
Rawson L. Wood. 


From M. B. Bryant & Co. 

Regarding the newspaper articles con- 
cerning the prices for this Fall, we do not 
see how the jowelers can hope for any re- 
duction. 

Our prices have unquestionably been 
much higher this season than heretofore, 
but we have had no choice in the matter, 
as the prices we have been compelled to 
bay for labor and the increased cost of 
stones have made the cost of the finished 
goods in many instances more than we 
used to sell the same goods for. 

Our fixed expenses are also much more 
than ever before—rents, office expenses and 
travelers’ expenses on the road—so that 
the profit on the goods is less than ever 
before. 

So, until the price of labor comes down, 
we do not see any hope for a reduction in 
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the prices of the goods—much as we wish 
to see it. 
Very truly yours, 
M. B. Bryant & Co. 

A. B. Warner of White, Wile & Warner, 
in addition to touching on raw material 
conditions, as explained in other letters, 
emphasizes the main reason why rings 
cannot come down in price, as follows: 

“We cannot lower prices unless labor 
comes down in price. Recently our labor 
has been advanced. .There is a shortage of 
labor in the jewelry business and for that 
reason We do not see any possibility of 
getting them for less money than we are 
paying.” 








Scientific Way to Clean Silver 


A JEWELER recommends the following 

method of cleaning tarnished silver, 
because it is simple and does not injure the 
silverware. Pour a quart of hot water 
into an enameled pan, and add a teaspoonful 
of baking soda, a tablespoonful of salt, and 
a piece of zinc. In this bath place the 
articles to be cleaned, and make sure that 
they touch the zinc; the discoloration will 
disappear as if by magic. 

Contact between the silver and the zinc 
in the salt-and-soda solution creates an 
electric current. That releases hydrogen 
from the solution, which appears in tiny 
bubbles on the surface of the silver, The 
hydrogen combines with the sulphur in the 
sulphid, to which the discoloration on the 
silver is due, and therefore causes the dis- 
coloration to vanish at once, although the 
silver. itself remains untouched, Oxidized 
silver cannot safely be cleaned in this 
manner, for the oxidization will be removed 
the same as ordinary discoloration. 

The silver used in plating is pure, but 
pure silver is too soft for solid ware, and 
is hardened by the use of an alloy. “Solid” 
silver may therefore require a little addi- 
tional rubbing with ordinary polish if the 
alloy is not acted upon. 

If gold-lined articles are put into the 
solution, the gold is not injured, but the 
new element sets up another electro-chemi- 
cal process that—if the article is allowed 
to remain in the solution—will begin to dis- 
solve the silver. If the article is removed 
at once no harm will result. 

After using this method of cleaning silver, 
rinse the zinc in clear water. The surface 
of it becomes corroded by the solution, and 
the corrosion weakens the electrical current. 





If you use an aluminum pan to hold the , 


solution, no zinc is necessary—the aluminum 
takes the place of zinc, but in time the 
aluminum, too, will be affected and must be 
cleaned, A piece of aluminum can be used 
in the enameled pan instead of zinc. 

The remedy for the corrosion of the zinc 
is this: Keep in a glass-stoppered bottle 
some muriatic acid diluted with 4 or 5 times 
as much water. When you have finished 
cleaning the silver, wipe off the zinc with a 
rag wet in the diluted acid, and then rinse 
the zinc. 








Five hundred employes of the Brown & 
Sharpe Mfg. Co., Providence, R. I., have 
been laid off during the past week. Lack 
of business is given as the reason for this 
reduction in the number of employes at the 
plant. 
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in the firm 
and its products 
is subtly yet ef- 
fectively pro- 
duced by helping 
the reader to be 
a better judge of 
jewbls in a book- 
let by Epositer, 
Varni Co., which 
bears the appro- 
priate title, “A 
Guide for Gem 
Buyers.” 

It is a striking 
illustration of 
making the firm’s 
literature of real 
value to the 
reader, and thus 
avoiding the 


much discussed error of “putting too 
much advertising in the copy.” 

One learns from this interesting 
booklet that, “Naturally, transparent 
or semi-transparent gems are usually 
cut with facets, which increase their 
sparkle, while most translucent and 
opaque gems are cut cabochon, which 
brings out their color and lustre.” 

The different styles of cutting are 
illustrated by top and side views, and 
the lapidary term for each of the 
twelve standard forms named. 
How gems are recognized and 


, that surety companies t 0) 


A Guide Book That Tells 
How to Judge Gems 
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color. 


will produce. 


transparent crystal quartz, shading 
from a pale violet to a dark plum 
At one time quite scarce, 
Amethyst was considered one of the 
most valuable jewels.” 

Little more than that is said of the 
firm’s particular products, but an in- 
vitation at the end of the book to per- 
mit the company “to send an assort- 
ment on approval—and thus permit 
an unhurried selection from a va- 
riety” is pretty sure to garner the 
orders: that a perusal of the booklet 
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tested is an i 
teresting chap- 
ter, somewhat 
technical, but the 
more convincing 
for being so. 
By showing 
“how appropri- 
ate symbolism 
enhances the 
value of the 
choicest pieces 
of jewelry” the 
reader’s appre- 
ciation of and 
desire for jewel- 
ry is stimulated. 
Thus in the 
“Dictionary of 
Gems’’ one 
reads: “The 
Amethyst is a 
purple variety of 

























From Printers’ Ink Monthly, July, 1920. 





A Guide for Gem Buyers 


A booklet issued that jewelers may have convenient 
and ready references which will prove helpful to them. 

The modern jeweler realizes that his customers are 
developing into very discriminating buyers of gems and 
jewelry. 

His patrons are demanding jewelry made to order, 
favorite gems are being asked for, definite color 
schemes are required and many hitherto little known 
precious stones are demanded to complete the artistic 
arrangement. 

This valuable booklet is distributed free that the 
_jeweler may have first information on gems. 

The July issue of Printers’ Ink Monthly contains 
an article on this booklet which we have reproduced 
herewith. ; 


Write for a copy of 
“A GUIDE FOR GEM BUYERS” 


Espositer, Varni Co., Inc. 
LAPIDARIES 


and Importers of Precious Stones 


45 John St. New York 
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The News from England 





New Jewelry Novelties—London Jewelry Establishment Robbed—Gang of 
Coin Melters Arrested—Gold Sovereigns Used as Jewelry 
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“Bullet” earrings to go with the high- 
necked corsage are making their appearance 
here. Large spheres falling just below the 
lobe of the ear and made of various metals 
such as gold and silver, or of cut jet, amber, 
jade or the semi-precious stones lead in 
popularity. The pearl also is finding favor 
for this earring purpose. The “bullet” trin- 
ket, as this new adornment has been dubbed 
is going to have a future here the jewelers 





say. *k * x 
Jewelry worth $15,000 was stolen from 
Messrs. Elkington & Co.’s jewelry estab- 
lishment on Regent St., the other day. The 
stuff was missed from a show case during 
the afternoon following the departure of 
several supposed customers who had spent 
some time looking at various articles. The 
missing gems included 40 diamond and plati- 
num rings and a diamond necklace. Messrs. 
Elkington are a silversmiths. 

A heavy consignment of gold from Rus- 
sia has been landed in France, great care 
being exercised to keep the fact secret. The 
ship's manifest, however, showed there 
were on board 19 cases containing gold 
ingots. The destination of the precious 
metal is believed to be Lyons. The captain 
of the ship that brought the gold refused 
to say where he loaded it. The total 
weight of the gold was 6,022 kilos, 733 
grams, and its value approximately 


$6,570,000. ae 

In sentencing a woman to prison for six 
months for jewelry thefts the court stated 
that the pawnbroker who received some of 
the stuff from the prisoner should be severe- 
ly censured. For jewelry valued at $500 
the woman received loans totaling only 
$22.50. For two brooches, valued at $275 
the woman received $1.50. If the jewelry 
was not redeemed within a certain period 
it became the absolute property of the 
pawnbroker. The pawnbroker in this in- 
stance said the brooches were received in 
the rush of business and their real value 
not detected until later when the police 
were notified. 

x * Ox 

In the arrest of a well-organized gang of 
coin melters the leader of which is an 
Austro-Polish jeweler, the French police 
have effected quite a coup. For 12 months 
this gang, the police say, has evaded all 
efforts at capture although it is estimated 
they have between them melted down gold 
and silver coins to the value*of more than 
$100,000. The jeweler was arrested in a 
small shop in the Avenue Confessor, Paris, 
a bag full of French, English, German and 
Austrian gold coins being found on him. 
He had been offering cafe waiters 35 francs 
for every gold Louis (20 franc piece). 
The man confessed that he was going to 
have the gold melted down into ingots, and 
he gave the names of other members of the 


gang, 


Collapsible cigaret tubes of gold fastened 
to the end of a long neck chain are now 
seen in the West End. Women who smoke 
Lilliputian cigarets find these telescopic 
holders very handy. They fit into a tiny 
case smaller than an ordinary thimble and 
look not unlike a locket. Tortoise shell and 
gold cigaret cases less than two inches 
square and filled with tiny cigarets also 
are becoming popular with fashionable 
women with a partiality to the “Lady 
Nicotine.” 

* * x 

The craze for bead embroidery has ex- 
tended from the dress to the stocking, with 
a pattern worked in steel beads now being 
all the go. Gauntlet gloves also are stitched 
with copper beads or some more valuable 
metal. Their fringes are of copper or 
precious metal threads. Strings of celluloid 
beads, clear as glass and light as amber are 
being worn a lot. The strings are in reds, 
blues and greens, the price ranging from 
$5.25 upwards. Umbrella tops of clear 
glass, glass paper weights and rose pendants 
in white ivory are among some of the 
newest articles to be seen here. A delicate 
flower or a butterfly are embedded in the 
umbrella top or paper weight. 

x ok Ox 

The scarcity of the golden sovereign has 
created a demand for the coin as a form of 
jewelry adornment. People fortunate 
enough to possess sovereigns have had them 
made up into neck adornments. While at 
the jewelry shops one can now see sovereign 
frames and cases in gold made to form 
brooches or lockets in which to put gold 
coins. 


GETS FIVE YEAR TERM 











Robert Winn Sent to Penitentiary for Rob- 
bing a St. Louis Jewelry Concern 


St. Louis, Mo., Oct. 16.—Robert Winn, 
also known as “Harry Andrews,” said by 
the police to be internationally known as a 
diamond thief, was found guilty by a jury in 
the St. Louis Circuit Court, Wednesday, on 
a charge of grand larceny and being a 
habitual criminal. The jury fixed his pun- 
ishment at five years in the penitentiary. 

Winn was arrested in connection with the 
theft of $4,350 worth of diamonds from the 
store of the F. W. Drosten Jewelry Co. 
After the robbery, Edward Bornmueller a 
clerk in the store, identified a picture of 
Winn in the Rogues Gallery as the man 
who had taken the diamonds. 

Winn was traced to Los Angeles, Cal., 
Portland, Ore., and finally was arrested in 
Bellingham, Wash., and returned here for 
trial. The theft of the jewels took place 
Feb. 28 last and before Winn was arrested 
he had been indicted here by a grand jury 
of which F. W. Drosten, head of the jewelry 
company, was foreman. 

The habitual criminal charge against 
Winn was based on a conviction in New 
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York, Winn, having served two and a half 
years in a penitentiary in New York for 
stealing $4,500 worth of diamonds from a 
New York firm. 








TRIBUTE TO COL. CUTLER 


New York Directors of National Jewelers 

Board of Trade Hold Monthly Meeting 

A well attended meeting of the New 
York directors of the National Jewelers 
Board of Trade was held last Thursday at 
the rooms of the organization, 15 Maiden 
Lane, New York. During the meeting, 
which was a regular monthly gathering, a 
number of new members were accepted and 
several interesting reports were read. 

One of the reports heard at the meeting 
was submitted by Chairman Niemeyer, of 
the finance committee. This report stated 
that at present the fighting fund of the 
3oard is being used to great advantage 
in prosecuting five fraudulent bankruptcies. 
The report intimated that convictions are 
practically assured in all the cases in- 
volved. 

The committee appointed recently to 
draw up suitable resolutions expressing the 
Board’s regret and sorrow over the death 
of Colonel Harry Cutler, presented the 
resolutions, which after being read were 
accepted and ordered engrossed and sent to 
the family of the deceased. The members 
of the committee appointed to draft the 
resolutions were as follows: Samuel M. 
Einstein, of the Marathon Co., Attleboro, 
Mass.; Milton L. Ernst, New York, and 
Theodore W. Foster, of Theodore W. Fos- 
ter & Bro. Co., Providence, R. I. 

The resolutions adopted read as follows:, 

Whereas, The Board of Directors of the National: 
Jewelers Board of Trade has learned with sorrow 
of the death, in London, of Colonel Harry Cutler, 
a member of this Board, and 

Whereas, Colonel Cutler has been for many 
years officially connected with the National Jewel- 
ers Beard of Trade as a Director, as New England 
Representative on the Bcard’s Adjustment Commit- 
tee and as Chairman of the New England Direc- 
torate, and 

Whereas, In the deliberations of this Board his 
influence has always been exerted for the better- 
ment of the jewelry trade and the welfare of this 
organization; and his fellow directors have had 
opportunity to appreciate his character and abili- 


ties, therefore be it 

RersoLvep: That-in the death of Colonel Harry 
Cutler the jewelry trade and the National Jewelers 
Board of Trade have lost a potent friend and a 
wisé counsellor; that his Home’ city’ has” suffered 
the loss of a public-spirited citizen whose assistance 
was cheerfully given to every righteous and phil- 
anthropic cause; and the nation, a patrict whos¢ 
unselfish and untiring services to the country con; 
stitute an inspiring example of what an American 
citizen should be. and be it 

ResoLveD: That this Board of Directors of the 
National Jewelers Board of Trade extends to the 
family of the deceased its sympathy and a cop 
of these resolutions, and that we herewith order a 
copy of these resolutions spread upon the records 
of the Board. 

One of the most interesting reports heard 
at the meeting was submitted by Fred C. 
Backus, secretary of the Board. This re- 
port showed that during the month of Sep- 
tember the Board handled the largest vol- 
ume of business in any one month in its 
history. The report also showed that dur- 
ing the past month the Board recorded the 
financial embarrassments of 10 retailers, 
one wholesaler and one manufacturer. 

At the meeting 18 new applications for 
membership were acted upon. 
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October 20, 1929, 


JOBBING STONES 


ReAc BREIDENBACH.. | 


all departments could be run without an investment in stock, the jewelry busi- 
ness would be revolutionized. And when the replacing or matching of odd 
and unusual stones is made a specialty by you, you will have one department 
run upon this basis. Write us for details. 


Main Office 


51-53 MAIDEN LANE 
NEW YORK CITY 





Branch Office 


212 UNION ST. 
PROVIDENCE, R. I. 
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MACK M. BURNSTINE 
DIAMONDS 


ST. LOUIS 


508-510 Arcade Bldg. 


NEW YORK 


87 Nassau Street 

















IMPORTERS & CUTTERS 
OF DIAMONDS 


MAIN OFFICES 
507 Liggett Bldg., Detroit 
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ADMITS ROBBING JEWELER 
Notorious Crook Pleads Non Vult to Four 
Indictments When Arraigned Before 
Newark, N. J., Judge. 


Newark, N. J., Oct. 16—William Cy- 
manski, one of the most notorious crooks 
ever captured by the Newark police, when 
arraigned before Judge Stickel in Quarter 
Sessions Court, pleaded non vult to four 
indictments. Seven other indictments 
against him were quashed on motion of 
Assistant Prosecutor Price. 

By his plea Cymanski admitted beating 
and robbing Louis Berns, a jeweler at 259 
Mulberry St. last May. The four indict- 
ments charged entering with intent to steal. 
assault and battery with intent to steal, 
carrying burglar tools, and carrying con- 
cealed weapons. His pleas were made 
through Andrew Van Biarcom, his attor- 
ney. 

David Wilderman and Frank Wieder, 
now serving time in the State prison, who 
had been brought to Newark from Trenton 
to testify for the State at Cymanski’s trial, 
had he not pleaded at the last moment, ad- 
mitted that the latter was not with them 
when the crimes mentioned in the other 
indictments were committed. 

Wilderman’s sentences run from 18 to 
32 years, and Wieder’s from 16 to 28 years. 
Wilderman, Wieder and Cymanski were 
arrested on May 8 last by detectives who 
were working on the Berns case. While 
being taken to police headquarters in an 
automobile, Cymanski leaped from the 
grasp of the detective who was holding him 
and jumped to the street, disappearing in 
the crowd. He was not recaptured until 
Aug. 21, when five detectives overpowered 
him. He confessed at the time that he was 
planning more robberies in Newark for 
that night. Cymanski has a long record of 
escapes from the police and from penal in- 
stitutions. His escape last May was his 
tenth. 

Cymanski’s mother was given opportunity 
to see her son before he was taken back to 
jail. 








DISTRICT MEETINGS 
“Booster Week” Among Wisconsin Retail 
Jewelers’ Clubs Proves a Big 
Success. 


MitwauKkeE, Wis., Oct. 16.—“Booster 
Week,” arranged by the officers and direc- 
tors of the Wisconsin Retail Jewelers’ As- 
sociation to carry the gospel of organiza- 
tion to every member of the trade in this 
State, is proving to be a big success. Meet- 
ings held so far have been well attended 
and the revival of district clubs that have 
been in a state of lethargy for a long time 
has been accomplished surprisingly well. 

During the present week district meetings 
were held as follows: Beloit, Wis., Oct. 
12; Madison, Wis., Oct. 13; Fenimore, Wis., 
Oct. 14; LaCrosse, Wis., Oct. 15. The last 
of the series of sessions is called for Oct. 
19 at Wausau, Wis. 

The Milwaukee Jewelers’ Club, the oldest 
and largest local club in the State, held its 
regular monthly meeting and dinner Wed- 





nesday evening, Oct. 13, at the Hotel Blatz. 


Besides hearing the report of the advisory 
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council recommending an expansion of the 
collective advertising campaign for the holi- 
day season, and discussing various problems 
of the trade, two vacancies on the Council 
were filled by the election of Edward J. 
Jensen and Edward F. Rohn. The mem- 
bership now consists of the following re- 
tailers: William H. Upmeyer, of Bunde & 
Upmeyer Co., chairman; Henry W. Rank, 
of Rank & Motterman Co., secretary; 
David Goldman, G. E. G. Kuechle, Alfred 
W. Fuchs, John H. Stouthamer, Henry F. 
Stecher, Edward H. Motl, Edwin L. Feil- 
ing and Art B. Meyers. The council acts 
in the nature of an executive committee and 
meets . bi-weekly at luncheon on Monday 
noon at the Athletic Club to take up mat- 
ters, presenting the results of its delibera- 
tions to the club proper when it holds its 
monthly meetings. The plan has worked 
out with conspicuous success for the ad- 
vancement of trade in this city. 

The Fox River Valley Club, the oldest 
and largest district club affiliated with the 
State association, held its fourth quarterly 
or annual meeting on Wednesday, Oct. 6, at 
the-Palmer House in Fond du Lac, Wis. 

All officers were re-elected as follows: 
President, James R. Chapman, Oshkosh; 
first vice-president, John P. Hess, Fond du 
Lac; second vice-president, W. H. Grunert, 
Green Bay; secretary, A. W. Anderson, 
Neenah; treasurer, Herman A. Kamps, 
Appleton. Nearly fifty members from a 
dozen cities in northeastern Wisconsin at- 
tended. Green Bay was selected as the host 
of the next quarterly meeting, to be held 
Wednesday, Jan. 5, 1921, at the Hotel Beau- 
mont. 

The quarterly meetings of the boards of 
directors of the Wisconsin Retail Jewelers’ 
Association and the National Jewelers’ Mu- 
tual Fire Insurance Co., will be held Thurs- 
day, Oct. 21, at the office of Henry F. 
Stecher, 276 3d St., who is treasurer of both 
organizations. The meetings were sched- 
uled to be held Wednesday, Oct. 13, but 
were postponed in order to have available 
reports on the results of the “Booster 
Week” meetings in ofher sections of the 
State. 








New Enterprises. 





Simon Frank has opened a new jewelry 
store at Reno, Nev. 

D. Shames announces the opening of a 
retail jewelry store at 3955 Pennsgrove St., 
Philadelphia, Pa. 

L. E. Anselme, former owner of the 
Swiss Jewelers’ store at 1165 4th St. 
has opened a watch repair shop at 308 Owl 
Drug building, San Diego, Cal. 

The firm of Gross & Frechie has been 
formed and the new partners announce the 
opening in a week or so of a new retail 
jewelry store at 1303 Market St. Phila- 
delphia; Pa. 





One of the new business institutions 
opened in Helena, Mont., recently, is that 
of Z. B. D. Lafleur, manufacturing jeweler, 
who has beeun operations at 22 S. Main 
St. He will do a general jewelry busi- 
ness and his long experience qualifies him 
to give expert service. For years he was 
associated here with the Jacquimin Jewelry 


Co. 


CIRCULAR 


111 
INTER-CLUB GOLF 


New Association Being Formed by Boston 
Jeweler Which Will Afford Playing 
Privileges Over Various Courses 
Boston, Mass. Oct. 16—Frank WN. 
Nathan, president of the Nathan Co., jewel- 
ers of this city, is organizing an Inter- 
Club Golf Association. The object of the 
association is to remove the present restric- 
tions which prevent members of different 


-clubs from playing on out-of-town courses 


when iack of personal acquaintance makes 
introductions impossible. 

Some clubs at present extend playing 
privileges to strangers, but this fact is not 
generally known, and even when known, the 
majority do not feel free to infringe upon 
such hospitality. 

The I. C. G. A. proposes to issue a cer- 
tificate to golf players in good standing in 


. their clubs which will be acceptable to out- 


of-town clubs in lieu of introductions, and 
entitling the holder to play at golf clubs 
on the I. C. G, A. list. The only expense in 
ccnnection with the association is a fee of 
$2 yearly for registration. It is the only 
charge of any kind. ‘ 

As Mr. Nathan points out, it is unreason- 
able to expect that clubs that endorse the 
movement will grant the privileges of their 
courses at any time. Their members must 


have first consideration, but it is likely that. 


special days will be designated when mem- 
bers of the I. C. G A. may play. The 
association is only for out-of-town golf 
players who would not otherwise to able to 
play when away from home. 

Many jewelers are members of golf clubs 
in their own cities and also belong to the 
New England Jewelers Golf Association or 
other organizations of a similar nature. 
The advantages of the I. C. G. A. would, 
of course, apply to these. 

Mr. Nathan has sent invitations to join 
the I. C. G. A. to all the leading golf clubs 
in the country, and although the movement 
is less than a month old he has already re- 
ceived numerous acceptances. These in- 
clude the Madison Country Club, Conn.; 
Brunswick Golf Club, Georgia; South Grove 
Club, Riverside Park, Ind.; Dubuque Golf 
Club, Dubuque, Ia.; Harlan Field Club, 
Harlan, Ia.; Thorny Lea Golf Club, 
Brockton, Mass.; Ionia Country Club, 
Tonia, Mich.; Bemidji ‘Country, Bemidji, 
Minn.; Alexandria Golf Club, Alexandria, 
Minn.; Fremont Country Club, Fremont, 
Nebr.; Portsmouth Country Club, Ports- 
mouth, N. H.; Haddon Country Club, Had- 
donfield, N. J.; Tenaja Golf Club, Dawson, 
N. Mex.; “The Lodge” Cloudcroft, N. 
Mexico; Westport Inn Golf Club, West- 
port, N. Y.; The Ashtabula Country Club, 
Ashtabula, O., Dornick Hills Country Club, 
Ardmore, Okla.; Hillcrest Country Club, 
Vinita, Okla.; Blue Ridge Country Club, 
Palmerton, Penn.; Glenn Garden Country 
Club, Forth Worth, Texas; Fairmont Coun- 
try Club, Fairmont, W. Va.; Fox River 
Country Club, Green Bay, Wis. 

Many other clubs have the matter in hand 
and have expresed keenest interest. Accept- 
ance is expected any day. The offices of 
the Inter-Club Golf Association are located 
at 373 Washington St., room 309, Boston, 
Mass. 
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JADE, OPAL, AMETHYST, LAPIS 
LAZULI, ROSE QUARTZ, TOPAZ, 
CRYSTAL, AGATE, etc. 


NECKLACES 





BUY FROM THE CUTTERS 





American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 





FROM MINES TO MARKET 














UNQUESTIONABLY — the 


finest scientifically produced 
pearls in the world. 


ENUS 


U. 8. Patent Office 


V 





PEARL 


FRANK C. OSMERS 


15-17 West 44th St., New York, N. Y. 
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Cutter of Gems 
From the Rough 
















EMERALDS 
SAPPHIRES 
AQUAMARINES 
STAR STONES 
BLACK OPALS, ETC. 











522 Fifth Avenue 


New York City 
eae 5481 en Hill 
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Fine Kandy Garnets | 


Calibre French cut for bracelets } 





Star Sapphires | 


Matched sets for cuff links } 
Fine Individual Stones f 


F. W. Howell 


3 Maiden Lane, New York City 
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Attention — Manufacturers! 


_Onyx Ring Stones Fur- 
nished for any Size Diamond, 


Black, Onyx and Amber, 


ONYX BEADS 


THE DOUBRAVA C0. 
61 Maiden Lane, N. Y. 

















93-95 Nassau St., New York 


Importers of DIAMONDS, PEARIS 


NECKLACES 


Telephone Vanderbilt 2324 
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and PRECIOUS STONES .:. .. 














170 Broadway, New York 


A. S. HIRSHBERG 


Importer and Cutter of 


DIAMONDS 


2 Tulpstraat, Amsterdam 


373 Washington St., Boston | 
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Louisiana Retail Jewelers Hold First Convention 





Members of State Association Meet at New Orleans—Many Trade Topics 
Discussed—Officers Elected and Entertainment Features Enjoyed 











— 


New Og.eans, La. Oct. 14.—Success 
marked the first convention of the Louisiana 
Retail Jewelers’ Association held in this 
city Oct. 12 and 13. While the attendance 
was not all that was expected there was 
quite a gathering of jewelers from all parts 
of the State together with representatives 
of the national association and manufac- 
turers. 

“Know your business, sell your goods and 
do not worry about the business of the other 
fellow,” might be said to have been the 
slogan of the convention, as this wholesome 
advice was given in several of the addresses. 
The dignity of the business and the neces- 
sity for jewelers realizing that to succeed 
they must get away from the old idea of 
fear of losing a customer or that another 
man may get the business, and stand out 
for legitimate profits, no free service and 
success by honest dealing and courtesy 
were emphasized. , 

Credit is due the entertainment committee 
of the convention, as that part of the pro- 
gram moved with smoothness and dispatch. 
Louis Hausmann, president, and the en- 
tertainment committee had provided well 
and special commendation was given to W. 
S. Bender by resolutions and references in 
the speeches, for his earnest effort to make 
the gathering a success. 

The Hotel Grunewald was the headquar- 
ters and the meeting were held in the fa- 
mous gold room. The first day was given 
to business until the afternoon when, auto- 
mobiles took the party down to the Indus- 
trial Canal, the latest and greatest enter- 
prise of New Orleans, where four huge 
steel ships were seen in construction. In 
the evening the jewelers visited the Or- 
pheum Theatre. On the second day of the 
convention Leonard Krower & Son, Inc., 
entertained at a luncheon given at the fa- 
mous “La Louisiane,” one of the most cele- 
brated restaurants of the city. The con- 
vention ended with a banquet in the Cave 
of the Hotel Grunewald. 

The exhibits included creditable displays 
of M. Bauman & Co., diamonds, in charge 
of Leo Heilbrun, Rogers Bros. silverware, 
in charge of Dan H. Havens, and La Tausca 
Pearls in charge of H. A. Long. 


The Louisiana Retail Jewelers’ Association 
was organized about a year ago in the St. 
Charles Hotel, with these officers: Louis 
Hausmann, president; Coleman E. Adler, 
first vice-president; John B. Foster of Mon- 
roe, second vice-president; W. S. Bender, 
secretary, and Samuel J. Hart, treasurer. 
When the time came for the annual con- 





H, K. SMITH, PRESIDENT-ELECT 


vention the officers in New Orleans made 
an effort to gather at least 100 jewelers 
and they very nearly succeeded in doing it 
notwithstanding the time was not favorable 
for a convention. 

The new officers elected are: Herbert K. 
Smith, president; L. Jansen, first vice-presi- 
dent; L. Hutchinson of Shreveport, second 


vice-president; Henry Hausmann, secre- 
tary; Samuel J. Hart, treasurer. Louis 
Hausmann declined re-election. Henry 


Hausmann, elected secretary, is now en 
route home from Japan. 

The new executive committee is com- 
posed of Richard M. Tusch, Frank Maltry, 
New Orleans; I. Popkin, Franklin; Jacob 
Young and J. J. Weinfurter, Jr., New Or- 
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leans. The committee that nominated the 
officers was composed of B. Barnett, C.°H. 
Perretz, J. Popkin, F. L. Trepagnier and 
Dr. J. Dorfman. 

Among the official acts of the convention 
was to adopt a resolution to invite the Na- 
tional Retail Jewelers’ Association to meet 
in New Orleans as soon as that body 
saw fit to consider the city as a bidder for 
the convention. The present organization 
did not feel strong enough to press an in- 
vitation to the national body to come to 
New Orleans, but expressed the desire to 
have it meet here. The New Orleans Asso- 
ciation of Commerce promised its aid in 
endeavoring to obtain the national conven- 
tion in the near future. This support was 
pledged by Louis J. Hennessey, head of the 
convention bureau: of the association. 

Another act was to appropriate $100 per 
year for three years to the upholding fund 
of the American National Retail Jewelers’ 
Ascsociation. 

The convention adopted a resolution of- 
fered by Coleman E. Adler that each mem- 
ber of the association present write a per- 
sonal letter to every other jeweler in the 
State telling of his experience at the con- 
vention and urging membership. 

The body also voted a salary to remune- 
rate the secretary for additional expense, 
and appropriated $150 for a permanent 
testimonial to W. S. Bender, the retiring 
secretary, for his valuable services. This 
last resolution was strongly opposed by only 
one member of the convention, Mr. Bender. 

Tuesday 

Louis Hausmann, president, opened the 
convention with an expression of gratifica- 
tion at the number of visitors who were pres- 
ent. Archbishop James W. Shaw, of the dio- 
cese of New Orleans, invoked the Divine 
blessing. Mr. Hausmann apoligized for the 
delay of Mayor Behrman, who was to wel- 
come the delegates, but the mayor was en- 
deavoring to avert a street car strike. Cole- 
man E. Adler, who was to respond to the 
Mayor’s welcome address, spoke. Mr. Ad- 
ler praised the spirit of co-operation evinced 
and spoke for a broad policy far away 
from the old endeavor to beat the other fel- 
low out of a sale. Mr. Adler said that only 
strict adherence to the jewelry line would 
mean success. 

President Hausmann made a strong ad- 
dress in which he pleaded for co-operation 
and urged the jewelers to take a firm and 
dignified stand and not let the man who 
spent a few dollars dictate the entire policy 
of the store. At the same time he dwelt 
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upon the importance of courtesy. _He told 
of numerous instances 1n his experience and 
recited one in particular where a jeweler 
of another city had shown the proper spirit 
in referring a customer back to Hausmann, 
Inc, for correction of what he seemed to 
think was a grievance and how it had been 
corrected. Mr. Hausmann said he had writ- 
ten that jeweler a letter thanking him for 
his kindness and spirit of co-operation. 
Mr. Hausmann took occasion to highly 
compliment W. S. Bender, secretary, saying 
he was the best in the country. 

W. S. Bender, secretary, reported on the 
membership, but expressed regret that no 
new members had been secured other than 
the 25 enrolled in the city. He said there 
was something wrong somewhere. 

Samuel J. Hart reported a balance of 
about $800 in the treasury. 

Miss Anna L. Gilliland, vice-president for 
F. J. Bosse & Co., New York, was invited 
to address the convention. She made a 
graceful speech in which she took occasion 
to urge watchmakers to always keep an 
accurate inventory of stock. She pointed 
out that one might lose a dollar of valuable 
time hunting for a part worth 21 cents. 

Henry Agate declared that the jewelry 
business of the country was on a more solid 
basis at this time than many other trades 
because there had been no profiteering. 

J. Simon, Baton Rouge, urged that some- 
thing be done in all places and by the na- 
tional associations to prevent jobbers selling 
direct to the public and also to prevent de- 
partment stores and drug stores and other 
foreigners of the trade selling legitimate 
jewelry. While Mr. Simon was talking 
Mayor Behrman arrived and his address 
was so much appreciated that he was given 
a rising vote and elected to honorary mem- 
bership. 

The secretary read messages of regrets 
from O. P. Elliott, Jol. John L. Shepherd 
and others. 

Vice-President Jansen presided at the af- 
ternoon session of the first day. In this 
session Herbert K. Smith gave a splendid 
talk on the spirit of co-operation which 
added spirit to the assembly. 

Harry Edward Freund spoke from the 
text that is now being featured all over 
the country “Gifts That Last,” and told 
how prosperity insurance could be obtained 
by subscribing to the National Jewelers’ 
Publicity Association. 


Following the afternoon session the party 
assembled at the hotel door and boarded 
automobiles for the ride to the Industrial 
canal. Nearly every one of the party 
climbed ladders and over parts of machin- 
ery to inspect one of the big ships being 
completed. Samuel J. Hart and J. Simon, 
youngsters who have been in business 
nearly half a century, were as spry in 
climbing as any of the others. W. S. Bender 
made a short explanatory talk, telling the 
party that just a few days previous one 
of the ships, the New Orleans, of 9,600 
tons, had been launched by the new side- 
wise method. After seeing the ships the 
Party was photographed in the yard. 


Wednesday 
‘ Coleman E. Adler presided at the morn- 
ing session of the second day. The first ad- 
dress was by Walter H. Mellor, treasurer 
of the American National Retail Jewelers’ 
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Association, who described the benefits of 
the national organization. 

William F. Pfaff, head of a local print- 
ing shop and who has a national reputation, 
discussed the “Business and Financial Con- 
dition of the Country,” and painted condi- 
tions for the jewelers a rosy hue. 

A. S. Flint, of the Waltham Watch Co., 
discussed “Practical Watchmaking of the 
present and Future.” He declared that 
known brands of jewelry and watches af- 
forded the best opportunity for the dealer 
and it was worth more to advertise, talk 
and display these than unknown goods. 

A very interesting address was on the 
subject of “Jewelry Thieves; Their Meth- 
od and Control,” by Frank S. Norman, a 
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local attorney, who told of the dangers from 
crooks, and said the only protection against 
the forger was organization to warn others 
when one appeared. He urged organization 
for that purpose. 

L. S. Wilkes, manager of Leonard 
Krower & Son, Inc., was the host at the 
luncheon in the absence of Alfred Krower, 
who was out of the city. Mr. Wilkes se- 
iected . William Pfaff as toastmaster. 
Mr. Pfaff is a wonder in that line and 
added to his reputation. He called upon 
Mr. Wilkes, who discussed the traveling 
salesman as an educator. Others called 
upon were L. Hausmann, of Hausmann, 
Inc.; B. Mattes and G. Krumpelmann, of 
L. Krower & Son; A. S. Flint, and Herbert 

.K. Smith, of White Bros. Co. 

In the last session of the convention B. 
Mattes, of Krower & Son, discussed the 
“Business Outlook for the Fall.” 

The question box was a feature that af- 
forded considerable benefit to the members 
present and some little fun. 

One of the final resolutions adopted was 
a vote of thanks to all the wholesalers and 
manufacturers who had so generously re- 
sponded to the call for assistance in buying 
space in the program. 

The banquet in the Hotel Grunewald cave 
was a fitting end for the convention. Louis 
Hausmann was toastmaster. A unique 


feature of the banquet was the address by 
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James J. McLaughlin who imitated, in a re- 
markable manner, the Creole speaking in 
broken English, and in so doing Mr. Mc- 
Laughlin created roars of laughter. Others 
who spoke were: A. S. Flint, Walter H. 
Mellor, H. E. Freund, Frank R. Norman, 
Herbert Palfrey, W. S. Berider, Miss Anna 
Gilliland, Mrs. Havens, Ben ‘Mattes, J. 
Simon and L. Jansen. 








HOLD MONTHLY MEETING 





Members of Rochester Retail Jewelers’ 
Association Organize Advertising Cam- 
paign and Discuss Trade Matters at 
Interesting Gathering. 


Rocuester, N. Y., Oct. 16.—The regular 
monthly meeting of the Rochester Retail 
Jewelers’ Association was held Thursday 
night at Powers Hotel. After dinner, 
President George Schaefer called the meet- 
ing to order and Russell Scheer in the ab- 
sence of James Given, secretary, kept the 
records. 

L. M. Campbell, treasurer, Canandaiuga, 
gave an account of his visit to the Na- 
tional Convention. Corduroy, he said was 
recommended for window dressing instead 
of more expensive fabrics which are also 
scarce. He has tried the corduroy and 
he says in appearance it has greater effect. 
The campaign of the National Jewelers’ 
Publicity Association, he said, is to be com- 
mended and local advertising will have its 
support. 

E. J. Scheer then displayed a neat ‘little 
sign with this motto “Gifts That Last,” 
which may be put in the jewelers’ show 
windows and a transfer on the doors. A 
number of each kind was ordered to be 
distributed to the local jewelers. 

Charles Dygert suggested an essay com- 
petition on the motto to be held among all 
the school students of the city. S. D. Bur- 
ritt proposed awards of jewelry to be given 
for the best essays. Mr. Schaefer appointed 
the following committee in charge of the 
contest; Charles Dygert, chairman, S. D. 
Burritt, George P. ‘Klee, E. J. Scheer, and 
James Given. 

It was estimated that the awards will 
total $1,000 in value. The working out of 
the campaign has been left to the com- 
mittee. The local press has taken the idea 
up and it bids fair to be the biggest thing 
of its kind undertaken in popular advertis- 
ing in this city. Many lines of trade out- 
side of the jeweler, said Mr. Burritt, will 
approve of the campaign, for their interest 
lies in the same direction. 

Speaking of the varying discounts in sales 
of silverware and the obsolete method of 
price cutting Mr. Scheer said that he and 
Mr. Schaefer called on some of the old 
fashioned brethren in the trade to point out 
that it is not done today in business. That 
the thing acts like a boomerang and in- 
jures the man who does it. 

The next meeting will be held Thursday, 


Nov. 11. 








Duncan & Brewers have opened a new 
jewelry store at Stoughton, Wis. The open- 
ing of the store attracted a great many visi- 
tors. Each one of the callers was pre- 
sented with a flower. 
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WWW. IEWELERS! 


Are you giving your Holiday advertising 
the thought it requires? 














Are you keeping in mind that the 
W.W.W. organization has an Advertising 
Department, whose services are yours 
for the asking? 


Have you considered the wonderful 
dealer cuts that are part of this service? 


Remember, the W.W.W. proposition 
offers not only good Rings but a marvel- 
ous Advertising Service. 


WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N.Y, 
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Burglars Loot Two Safes 











Nearly $100,000 Worth of Property Taken from Newark Jewelry Establish- 
ment by Picking a Combination and Using “Can Opener” 

















Newark, N. J., Oct. 16—When Herman 
Streicher, of the Streicher Mfg. Co., manu- 
facturing jewelers at 8 Warren St. and 
Miss Hilda Lanstein, a bookkeeper for the 
concern, arrived for work at 8:30 this morn- 
ing, they found that during the night safe 
breakers had broken into the place, had 
picked the combination of one of the safes, 
and ripped open the door of another, and 
stolen jewelry to the value of nearly 
$100,000. Only $15,000 of insurance was 
carried. Last May, Herman Streicher, 
president of the concern, had a $50,000 pol- 
icy with Lloyds, London, discontinued, be- 
cause, he said, the company refused to give 
him a month’s credit for a premium which 
he is said to have paid. 

So quietly did the burglars work that 
the parcel post employes on the night shift, 
who work on the floor below, did not hear 
a sound. 

It is evident that the safe-breakers were 
working their way into the building even 
before late workers for the Streicher con- 
cern had quit work. Miss Lanstein and 
Mark Streicher, traveling salesman, were 
working late over the books. When the 
robbery was discovered Miss Lanstein said 
that she heard the noise of something fall- 
ing and footsteps. The two left at 10 :20, 
Miss Lanstein feeling nervous at the noises 
she had heard. 

Mrs, Herman Streicher said that she had 
shut and locked the two safes before she 
left for home at 6 o'clock last night. 

The entrance was made through the front 
door of the offices of the State Board 
of Tenement House Supervision at 105 
Halsey St., around the corner from 6 War- 
ren St., which leads upstairs to the photo- 
graphic room which is partitioned off from 
the jewelry firm’s place by thin plaster 
walls, through which a hole was cut large 
enough for two men to enter. To cut the 
hole the burglars had to remove clothes 
hanging on the wall, and a $1,000 moving 
Picture machine belonging to the Tene- 
ment Commission, which was thrown down 
and much damaged. It is thought that the 
fall of this is what Miss Lanstein heard. 

One of the safes opened by the burglars 
contained mostly paper, book accounts and 
some unfinished goods. This was picked 
open. The other was ripped open by bor- 
ing two holes at the bottom and then tear- 
ing off the door with a “can opener.” As 
the door fell it smashed a chair and dam- 
aged other furniture in the room. No one 
in the parcel post room below heard it, 
however. 

In the room was found a uniform coat. 
This is was found belonged in the Com- 
mission’s rooms. A suitcase was missing 
from the Commission’s room, and it is 
thought that this was used to take the jew- 
elry away in. 

Several drills, two “can openers,” and an 
electrical attachment were left behind by 
the burglars. Hundreds of pieces of cameo 
were left lying about. 

In the jewelry stolen there were unset 





Stones to the value of $50,000, including 
about $30,000 worth of small diamonds. 
The rest of the stolen goods consisted of 
assorted articles of jewelry and what is 
known as unfinished goods, watch chains, 
bar pins and several watches, 

Detectives who investigated the office 
and searched for and found fingerprints, 
say it is a professional job. The door 
through which the burglars are supposed 
to have entered was found locked. A 
stenographer, who was one of the last to 
leave through that door, says she locked 
the door behind her. Mrs. Elizabeth 
Campbell, a colored woman who came later 
to clean the office, said she was sure the 
door was locked when she left. When she 
went out, she said, she noticed two men 
standing near the door, but she did not 
look at them closely. 








MARTIN SICKS CAPTURED 





Suspect, Who Escaped After Arrest in Con- 
nection with Heller-Rose Robbery, Again 
in Custody of Chicago Police. 


Cutcaco, Oct. 16—Martin Sicks, known 
to the police as “Big Six,” was arrested last 
week on the west side of Chicago after a 
search lasting for nearly three years. Sicks 
has been wanted in connection with the 
$200,000 robbery of the Heller-Rose Co., 
in the Marshall Field Annex building. He 
has been indicted in connection with the 
Heller-Rose robbery and has also been 
charged with a large number of other 
crimes. The police claim he fired on Detec- 
tive Sergeants Aldenhovel and Kane when 
they went to his home some time ago to ar- 
rest him. Sicks at first denied his identity, 
but after a few oldtimers had recognized 
him, he admitted that he was Sicks. 

The arrest of Sicks came a short time 

after the Heller-Rose robbery. He was 
placed in the custody of a policeman at- 
tached to the State’s Attorney’s office. The 
investigation of the robbery was in full 
swing at the Criminal Court building, and 
Sicks was kept in one of the offices, while 
other suspects in connection with the crime 
were being questioned. He asked permis- 
sion of the guard to lay down on one of 
the rugs for a little sleep. This was. 
granted. Sicks pretended deep slumber, and 
the guard was fooled sufficiently that he 
strolled out of the room for a few minutes. 
When he returned Sicks had thrown open a 
window and had escaped down the fire es- 
cape. 
Such a long period of time has elapsed 
since the Heller-Rose robbery that it is a 
question whether or not the charge against 
Sicks will be pushed very hard. Witnesses 
declared that Sicks was the leader of the 
hold-up band. Some of the loot has been 
recovered in Chicago, New York and other 
cities. 








A. H. Lahti, Virginia, Minn., bas sold 
out to John Kovarniemi and Oscar Furen. 
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ALLEGED THIEVES HELD 


Newark Police Arrest Two Men Who May 
Have Been Connected with Robbery 
of Leiss Chain Co. 


Newark, N. J., Oct. 16—Jacob Weiss, 
alias “Morris Levine,” of New York, is 
held in $6,000 bail here, charged with hav- 
ing had in his possession a set of burglar 
tools and a loaded gun, Judge Quigley of 
the First Precinct Court having fixed that 
amount after learning of Weiss’s record. 
His companion, arrested at the same time 
and charged with having burglar tools in 
his possession is under $5,000 bail. Weiss 
is represented by Joseph F. Braelow. 

The police are suspicious that Weiss and 
Viener may have been implicated in the 
robbery several months ago of the safe 
of the Leiss Chain Co., at 45 Monmouth 
St. Viener lives at 148 Spruce ot. 
only a short distance from the Leiss fac- 
tory. The tools used in the Leiss robbery 
are identical with the tools found in the 
ash can in Emmett St., where the prisoners 
threw them. A rope was used to get into 
the factory in the Leiss robbery. There 
was a rope with the burglar tools found 
in the ash can. 

Patrolmen Ryan and Thiele testified be- 
fore Judge Quigley that they were walking 
along Broad St. near Emmett St. on 
Tuesday night when they saw three men 
quickening their pace when they saw the 
officers. The men were carrying bundles 
which they dropped into ash cans on the 
sidewalk when the patrolmen gave chase. 
One of the three men escaped. The of- 
ficers admitted that Viener separated from 
the others before the bundles were thrown 
into the ash can. 

Miss Elizabeth Blum, counsel for Viener, 
made a strong plea for his release, on the 
ground of lack of evidence. She said that 
he was a citizen pursuing his orderly way 
when arrested. 

Both men, according to the police, have 
police records. Viener, it was said, was 
shot several years ago after committing a 
robbery in Newark. 

Weiss’s record, say the police, is so bad 
that if he is returned to New York State, 
where he is wanted, he faces life imprison- 
ment because of the fact that he is an habit- 
ual criminal. 

When arrested Weiss gave the name of 
Morris Levine. His photograph, record, 
and later admission, according to the police, 
show that he is Jacob Weiss. His wife 
inquired for him after his arrest under the 
name of Levine, and when she found he 
was identified as Weiss, secured counsel for 
him, 

Weiss is now wanted by Detective 
Doherty of the 83rd Police Precinct, on 
charge of burglary in Brooklyn. He has 
served time at Blackwell’s Island, the El- 
mira Reformatory, and in Sing Sing prison. 
Between the time of his first arrest and 
the present time he has been arrested seven 
times on burglary charges in New York 
and Brooklyn, but each time was freed by 


the jury. 











Theo. H. Liden, Pine Island, Minn., has. 
taken possession of the Swarthout jewelry 
business which he recently purchased. 
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A Profitable Field for Retail Jewelers 


Wide-awake dealers everywhere are increasing their sales and making big profits by sell- 
ing emblem jewelry. You will be surprised how many rings, buttons, stick pins and 
charms you will be able to sell to Masons, Knights of Columbus, Knights of Pythias, Eagles, 
etc., if you carry a stock of the emblems of these organizations from which they may select. 
The Dorst Company is prepared to make up jewels for past masters, commanders, poten- 
tates, high priests and other retiring officers. Special designs submitted on request. Write 
for samples and be ready to take orders from the lodge members in your territory. 


THE DORST COMPANY 


Special Jewelry Manufacturers and Diamond Importers 


Cincinnati, Ohio , 
The Jewelry City [3 
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When Will Pre-War Prices Return? 


Have you ever considered, that ultimately, your present stock will greatly de- 
Mr. Jeweler— preciate in value? Many jewelers today are making reductions of twenty-five per 

cent. on their stocks, and are conducting special sales. But are these sales suc- 
cessful? As you well know, a woman or man must have a desire or need for a piece of jewelry to purchase it, and 
when that time comes, usually the price makes little or no difference. But at an auction sale it is entirely different. 
Your store is crowded with ladies and gentlemen, the auctioneer expertly describes each article he offers for sale. 
On the impulse of the moment, an almost irresistible desire asserts itself, and many people who came to your store 
through idle curiosity, with no thought or intention of buying, do purchase the article he is offering. 

I only sell on a money back guarantee to your customers. What could be fairer to them? I also guarantee to 
leave your store with many new satisfied customers at the conclusion of the sale. My last four sales have showed 
a net profit of 47% above cost and expenses. My terms are a share of profits, or commission. To those who have 
had sales before, and have been disappointed in them, because the auctioneer made insulting remarks to you 
about the cost of the goods, used abusive language to your customers, or ridiculed your competitors, I guarantee this 
will not occur in any sale I conduct. A sale conducted by me is entirely different from any sale you have ever wit- 
nessed. I am not a superman; just specialize in Honesty, Courtesy and Dignity. 

A sale at this time is the greatest booster of Xmas business. You get the people in the habit of coming to 
YOUR store. If you want to raise money quickly or sell all of your old merchandise and replace with new goods, 
write or wire me for open time. No stock too large or none too small for me to give my personal attention. I 
have no photographs to offer you of large crowds in front of the store waiting for their souvenirs. I do not adver- 
tise myself as America’s leading auctioneer. You have had and heard many of the rest. Will let you say who is 
the best. I am 100% American; proved that during the war—was not selling jewelry or working in a shipyard. 

This is an unusual ad. for an auctioneer. But, I am an unusual auctioneer. References furnished of my last sales, 


not sales of years ago. And always remember, a sale by me is a guaranteed success. I thank you. 
AUCTIONEER 


COURTESY 
LIABILITY 
EXPERIENCE JOEL Mi C G A RY APPRAISER 


536 Rush Street CHICAGO, ILL. 




































October 20, 1920. 


DEATH OF JOHN NATHAN 





New York Diamond Dealer Taken Suddenly 
Ill at Banquet at Chicago and Dies 
Before He Reaches Hospital. 

Cuicaco, Oct. 13—Friends of John 
Nathan, New York diamond salesman, 
stopping at the Palmer House here, were 
startled yesterday when they heard of Mr. 
Nathan’s sudden death Sunday night. 

Mr. Nathan was a member of a dinner 
party Sunday evening given at the Ter- 
race Gardens, Morrison Hotel. It is said 
that while the party was in progress, 
Nathan complained of being ill. He felt 
so bad that the party found it necessary to 
call a cab and take Mr. Nathan to his 
hotel. Upon arriving at the Palmer House, 
the house physician was called and he ad- 
vised that Nathan be immediately dis- 
patched to a hospital. A taxicab was called 
and members of the party escorted Mr. 
Nathan to St. Luke’s Hospital. Upon ar- 
riving it was discovered that he had died. 

Hospital physicians state that his death 
was caused by acute gastritis. He has 
been in Chicago since Sept. 4, and part of 
that time has been under the care of a 
nurse. 

That Mr. Nathan was cognizant of his 
condition is shown by a remark he is said 
to have made to Al Steurtz, a dia- 
mond importer here, when he told Mr. 
Steurtz that he did not think he could live 
very long. At that time, a few days prior 
to his death, it is said his respiration seemed 
very difficult. 

Friends here state that he has been suf- 
fering for some time with stomach trouble. 





John Nathan, who died suddenly in Chi- 
cago on Sunday, Oct. 10, was a salesman 
for the Conjoint Jewelry Corporations, 108 
Fulton St. New York, and was a brother 
of several well-known members of the jew- 
elry trade. The body of Mr. Nathan ar- 
rived in New York last Wednesday and is 
now resting in a vault awaiting the return 
of the dead man’s wife and child, who are 
in Europe. 

Information secured in New York indi- 
cated that Mr. Nathan died of a sudden at- 
tack of acute indigestion. 

John Nathan was born in Hamburg, Ger- 
many, 55 years ago. He secured his early 
education in Germany, and when young 
came to this country and settled in New 
York. 

Since the time of his arrival in this 
country Mr. Nathan has been associated 
with the jewelry industry. He has repre- 
sented a number of prominent concerns and 
several years ago maintained a San Fran- 
cisco, Cal., office for a number of Provi- 
dence, R. 1, houses. Only a few years ago 
Mr. Nathan became associated as a travel- 
ing representative for the Conjoint Jewelry 
Corporations. 

Mr. Nathan was well known in the trade, 
and news of his sudden death came as a 
severe shock. He has four brothers, and 
of this number three of them are promi- 
nently connected with the jewelry industry. 
One of his brothers is Sam Nathan, of S. 
Nathan & Co., 71 Nassau St.; another is 
Max Nathan, of the Max Nathan Co., 68 
Nassau St., and the third is Alfred Nathan, 
a traveling representative for Henry Basch- 
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kopf, 45 Lispenard St. all of New York. 
Deceased is survived by a widow, one 
child, four brothers and one sister. 








Detroit Retail Merchants Enjoy “Get To- 
gether” Banquet and Discuss Anti- 
Profiteering Legislation 

Detroit, Mich., Oct. 16.—Virtually every 
line of retail trade, including the retail jew- 
elers, was represented at the first get-to- 
gether banquet of the reorganized Retail 
Merchants’ Bureau of the Detroit Board of 
Commerce, held Wednesday evening, Oct. 
13. 

Co-operation to meet pressing post-war 
problems, to the end that the retailers’ serv- 
ice to the purchasing public be made better 
and more satisfactory was the main point 
of discussion. 

Percy K. Loud, one of the officials of 
Wright, Kay & Co.; Morris Enggass, of 
the Adolph Enggass Co.; Oscar Webber, 
head of the J. L. Hudson department store; 
Henry M. Fechimer, of Heyn’s Bazaar, and 
others, all directly connected with the jew- 
elry field, are members of the Retail Mer- 
chants’ Bureau. 

Warning that many wild forms of anti- 
profiteering legislation will be introduced 
in Congress, if the constitutionality of the 
Lever act is affirmed, was made by Oscar 
Webber, president of the J. L. Hudson de- 
partment store, which operates the biggest 
jewelry department of its kind in the city. 
Mr. Webber said this undesirable legislation 
would be aimed directly at the retailer in 
all lines. 

“No retailer will oppose anti-profiteering 
laws,” said Mr. Webber, “if the measures 
are of the right character. For this reason 
we need an organization capable of setting 
forth the true facts to the public to the end 
that just laws be adopted.” 

Retail establishments are public service 
organizations, Henry M. Fechimer, secre- 
tary of Heyn’s Bazaar, declared. He said 
it was up to the organization to see that 
retailers were right and that the public was 
informed of the facts regarding store prob- 
lems. 

Mr. Fechimer also said that retail mer- 
chants in all lines had been singled out as 
a target for anti-profiteering legislation, and 
that charges wholly unfounded had been 
made as a result of the retail merchants 
here not being organized to refute these 
slanders. 

“Unfortunately retailers have been looked 
upon as parasites, whereas they occupy a 
legitimate and necessary function in De- 
troit or any community,” said W. P. Emery, 
of Crowley, Milner & Co., Detroit’s largest 
department store, which also operates an 
extensive jewelry department. 

Any handicap placed on our business is 
in turn a handicap on our service to the 
public. We need concerted action, not to 
eliminate competition, but to cut out 
abuses,” added Mr. Emery. 

S. M. Cole, of Weil & Co., house furnish- 
ings, said retailers in Detroit employed ap- 
proximately 100,000 people. or 10 per cent 
of the population. He said no city could 
expand without commercial growth and he 
said Detroit needed prosperous and active 
merchants. 








E. B. Wickland will engage in business 
at Mobridge, S. Dak. 
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ESTATE APPRAISED 





Estimate of Personal Assets of Late S. T. A. 
Loftis Filed with Chicago Probate 
Court. 


Cuicaco, Oct. 15—The estate of the late 
Samuel T. A. Loftis, State St. jeweler and 
diamond merchant, who died suddenly two 
months ago in his apartment, is appraised 
at a little more than $300,000, in an inven- 
tory approved yesterday by Paul Corkell, 
assistant to the Probate Judge. According 
to Attorney Harris F. Williams the actual 
value of the estate is placed at more than 
$600,000. 

According to this inventory Mr. Loftis 
owned $299,800 worth of stock in the firm 
of Loftis Bros. & Co. This amount of 
money represents 2,998 shares which in the 
inventory were valued at $1.00 each. At- 
torney Williams states that these shares 
are worth $200 each which would bring the 
value of this stock to $599,600. 

Accident insurance of $115,000 is another 
asset listed in the inventory, which claim is 
said to be disputed. Personal property to 
the value of $330 is shown which is exclu- 
sive of $5,169 in a loop bank. 








RESIST EXTRADITION 





Boston Brokers Accused of Withholding 
Stock and Profits Claimed by Detroit 
Jewelers, to Fight Charge to the 
Limit. 

Detroit, Mich., Oct., 16.—According to 
dispatches from Boston, received by the 
Detroit police officials James D. Crowley 
and John L. Layne, members of a Boston 
brokerage firm charged in eight warrants 
isued here, with the larceny by conversion 
of $391,600 from Morris Friedberg, 212 
Griswold St., through stock deals, and who 
are now under bail in the eastern city, will 
fight all attempts at extradition. 

Attorney Levelle of Boston, counsel for 
the accused men, made the statement in the 
Boston municipal court, where Crowley and 
Layne were taken for a continued hearing, 
that he would appeal their case directly to 
Governor Coolidge. Attorney Levelle de- 
clared that the $272,000 given to his clients 
by Mr. Friedberg, and which comprised 
money, stocks and diamonds, were given 
with the understanding that they invest the 
amounts as they saw fit. Besides the 
$272,000, Mr. Friedberg is claiming profits 
on the deals which were unpaid, and which 
bring the entire totals alleged to be owing 
Mr. Friedberg, up to $491,600. 

Otto L. Layne, a brother of John L, 
Layne, also identified with the firm, who 
lives at 15 Collingwood Ave., Detroit, was 
arrested last Wednesday on another charge 
by the State of Michigan—that of violating 
the newly adopted “Blue Sky Law,” which 
prohibits dealing in unlisted securities. 
Both Otto L. Layne, and the other mem- 
bers of the firm are als» to be tried on 
the same charge of violating the “Blue 
Sky Law.” These unlisted securities were 
sold to clients other than Mr. Friedberg. 








J. W. Milsen, Mobr’dge, S. Dak., is re- 
ported to be closing out his business. 
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Made by 
Van Bergh 
Silver Co. 


The Same Quality 


The Same Price 
BUT Greatly Improved 


Announcing 


the Chanukah Lamp 


L. LURIA & SON 


The Silver House 
100 East Broadway, New York City 


Telephone Orchard 3646, or write for quotations. 


Derby — 1847—Van Bergh — 1881 — Universal 
Urial Specialties. 
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Technique of Eye 


Dissection 
By Frederick A. Woll. 


136 pages; illustrated with 123 half- 
tone plates. Most of the dissections 
described in the book are original, and 
the others are revisions of the standard 
methods. 





Price, $1.50 





THE OPTICAL spleens co. 
11 John Street New York 











7 EXACT REPRODUCTION OF A FULL SIZED 


There has been created a hig 
demand for this Mazusa Charm, 
Ni AZ ZA wal en ee ee ae 


bring more sales to you 


Plain 14K Gold ....... 2.00 each Set wh Diamond, 14K 
Engine Turned 14K Gold. 33° 50 each Gold. nccccccccces 
Zionist Emblem 14K Gold.$2.50 each Sterling Silver ........ $1.00 cack 


Made by LIEBERFREUND BROS., Manufacturing Jewelers 


Originators of this Mazuza Charm—Sole makers and distributors. 
40 MAIDEN LANE - - . NEW YORK 























No. 21767—10 Palm Plant, natural 
prepared, everlasting. 


Inches Palm With Without 





No. 21861 Holly Wreath, natural pre- 
pared, everlasting, 16 inches diameter 


= bow, each $1.50, per doz High Leaves Pot Pot 

$12 767/4... 24 4 $1.10 $0.60 
If ‘hte, Wreath lasts only twenty years, 7677/5... 30 5 1,25 -75 
cost will be $0.05 per year and not ier? | 7 2.50 2.00 
$1.00 each year for inferior goods. 767/10.. 48 10 3.00 2.50 


Be ahead of your slow competitor and thane your Window and 
Interior with everlasting flowers and plants 


FRANK NETSCHERT 


Our illustrated catalogue No. 61 Barclay St., New York 


in colors No. 21 will as- 
sist you in selecting, same 
is free for the asking. 








Satisfaction Prompt Service 


RICHARD BRODIL 


Exclusive Carving on Wedding Rings and Mountings 
159 West 33d Street NEW YORK 





















ARTHUR JOHNSON MFG. CO., Inc, | 


14-16 Church St., New York 














OhAe Buyers’ Directory 
Price, $1.00 


The Jewelers’ Circular Pub. Co., New York 
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HOW PEARLS INCREASE 





Philadelphia Expert Says McFadden Neck- 
lace, Stolen Friday Night, Is Now Worth 
$300,000, Though It May Have 
Been Bought for $150,000. 


PHILADELPHIA, Oct. 16.—A rope of pearls 
belonging to Mrs. George McFadden, Jr., 
which, together with other jewelry, was 
stolen from Bloomfield, the McFadden 
home near Villanova, last Friday night or 
Saturday morning, is worth at least $300,- 
000 according to a pearl expert connected 
with the jewelry establishment of F. C. 
-Pequignot, Walnut St. near Broad. 

W. E. Miller, of 400 Walnut St., who 
represents three insurance companies which 
covered the risk, Oct. 14 estimated the 
value of the pearl string at about $150,000. 
The other jewelers placed the total loss at 
$220,000, an estimate considerably higher 
than that made immediately after the 
burglary was discovered. The insurance 
companies offer a $25,000 reward for the 
return of the jewels. 

According to detectives, the rope of 
pearls was insured for only $108,000. Mr. 
Miller declined to either affirm or deny 
this information. 

A description of the pearl rope, given 
out by Mr. Miller, said it consisted of 165 
pearls, weighing 1340 grains, or 335 carats. 
It is understood the string was bought at 
J. E. Caldwell & Co.’s about 10 years ago. 

The pearl expert at Pequignot’s said that 
it was possible that the rope was bought 
for some $150,000 at that time, but that its 
value had more than doubled since then. 

“And I mean the intrinsic value,” he 
added, “not the price for which such a 
necklace might be purchased in a store to- 
day. If the string weighs 1340 grains and 


there are 165 pearls in the rope, it fol- 


lows that each pearl must weigh eight 
grains, or two carats on an average. Now 
a perfect pearl of good color, weighing 
eight grains, is worth easily $2,000 just 
now. That would bring the value of the 
rope up to $330,000.” 

Other jewelers concurred in his opinion. 
They said the necklace was known to the 
trade as one of the finest and most valu- 
able owned in the United States. 

The robbery occurred between Friday 
midnight and 9 o’clock Saturday morning. 
The McFaddens had given a dinner party 
celebrating their recent return from Eu- 
rope. There were 17 guests. 

“Raffles” or “social pirate” theories were 
scouted by Mr. Miller, as well as Mr. Mc- 
Fadden., 


Mrs. McFadden retired at midnight. In- 
stead of placing the jewelry which she had 
worn at the dinner in a safe, as usual, she 
put it in a box atop her dressing table 
which adjoins her bedroom. She arose at 
9 o'clock Saturday morning. The gems 
had disappeared. The robbers also took an 
empty leather bag out of the top drawer 
of the dressing table. 

Aside from the rope of pearls the fol- 
lowing articles were stolen; a necklace 
consisting of 65 pearls, weighing 465 grains, 
with diamond snap clasp; diamond and 
onyz earrings set in platinum, a lady’s wrist 
watch studded with diamonds and attached 
to a platinum bracelet, a platinum-diamond 
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bar pin two and one-half inches long; a 
platinum ring with clouded sapphire, weigh- 


ing three carats and with two small dia- of the large rope. 
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monds set in bronze colored gold, and an 
imitation pearl necklace, an exact replica 








Canadian Imports of Clocks, Watches, Jewelry and Gems. 





Toronto, Can., Oct. 16.—The monthly report of the Trade of Canada for July 
gives the value of imports for home consumption in the jewelry and allied trades as 



























































follows: 
Four Months 
Month of July, Ending July, 
1919. 1920. 1919. 1920. 
Deliars. Dollars. Dollars. Dollars. 
CNCOE sass sweuhccamieeeteensneeeeeues United Kingdom .... 3,404 590 3,715 2,050 
United States ....... 48,741 59,625 192,834 289,683 
URE fo cascade be ae 186 276 1,087 1,413 
MRR s 4:40 used aaa 344 1,184 501 3,887 
Omer: COmntnies si ceo cieeieis 4,124 60 4,545 
| 52,675 65,799 198,197 301,578 
Clock and watch keys, clock movements 
BN COCK CASED .:0'0:6:5::o cee eidenawewes United Kingdom .... 117 43 143 1,278 
United States .cs2s0 3,898 21,274 11,813 67,937 
WARM a cade catewnnaete eeladins + eeiens sadetee ere 
COMET “COUBETICN 6 dacs e c5ici 5 28 
BOM eScwendteies 4,015 21,317 11,961 69,243 
WOE i coe etc cients ceeeenmacatinne’ United Kingdom .... 541 20 900 1,475 
United States ....... 1,218 3,066 3,657 6,098 
Switveriatd i k60s6e. 3,159 19,799 11,913 56,065 
Other countries ..... 926 2,361 926 2,378 
TOE ccicacccces See 25,246 17,396 . 66,016 
Watch actions and movements and parts 
thereof, finished or unfinished, includ- 
ing winding bars and sleeves.......... United Kingdom .... 633 1,069 3,267 4,791 
United States ....... 73,535 64,865 317,911 288,951 
UOC 6 Fav w Ki Reees, Vakegine pe | eee 12,319 
Switzerland .......+. 61,868 141,520 235,129 484,503 
Other  COUNIEE 6 cac5 scenes satdasea etnies éEaeede 
TOMO is. cecsesaxs 136,036 208,685 556,307 790,564 
Watch cases and parts thereof, finished 
OF TIAN a bcc oketiccadeneeecneees United Kingdom .... 109 173 760 890 
{United States ....... 13,759 11,028 57,240 66,356 
SWHReCIGKE ccs dese0% 4,760 15,624 23,922 44,946 
Cilier COUMIGIES c6<c0s Kieenen ~ wlbemes 3 1,576 
THAD Sicssdcsecce, 268 26,825 81,925 113,768 
POW) Ris Pie cscdcesaawineiies camera United Kingdom .. 3,445 21,916 6,839 76,866 
United States ....... 87,754 63,302 285,170 303,116 
POMNE (s cidancanseona 1,246 44,618 9,798 59,209 
TAO i cde acls nan atede 2,981 4,132 5,061 14,505 
Othe? -COUMIGIED «<< 60:4 a:e:c0ue' 2,025 374 6,021 
"GUM ccccwsewea's 95,426 135,993 307,242 459,717 
Electro-plated ware and gilt ware, n.o. p. United Kingdom .... 2,663 40,814 12,002 109,360 
United Statescc sss: 20,266 21,612 75,312 67,258 
PHONG. adicesswctens 7 1,441 849 4,603 
Other countries ..... 96 7 115 175 
TORE iiaccesc des 23,032 63,874 88,278 181,396 
Sterling or other silverware, n.0. p..... United Kingdom .... 11,805 51,136 15,865 116,328 
United States ....... 4,573 7,992 20,044 38,269 
PORE) 655 \5cavenvas 614 585 932 2,224 
Other Countries 3. cces costacws ee 386 
LY | Serre ne 16,992 60,099 36,841 157,207 
Manufactures of gold and silver, n.o.p. United Kingdom .... 7 5,769 646 22,103 
United States ....... 8,814 8,353 30,753 42,080 
I gs anes cena 105 3,910 467 5,040 
Other countries ..... ao * watedex 42 2,254 
WOM yh iadecawnvic 8,961 18,032 31,908 72,077 
Precious stones and _ imitations thereof, 
not mounted or set, and pearls and 
imitations not set or mounted........ United Kingdom .... 32,759 77,344 37,926 181,193 
United States........ 4,960 12,019 28,024 55,307 
BBM. kcivsc scvedase Yevcus ye ee re 
EE shu Soa eee heals 5,600 35,275 30,260 90,955 
COPIANG os. cicisie sige naac e006 0s 5,933 1,296 8,029 
Lr Ce ee 323 589 1,224 4,596 
FOE oc wc an aie siecinn's 874 3,451 3,530 18,546 
SOUSEMEGE cocccvdcecessosse seeuwsd~ eececes 1,942 
Other countries ..... .6-+05- 945 weveeee 1,450 
ROU scence woes 44,516 135,556 129,653 362,018 
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These are a few of the thousands of 
desirable holiday gifts we have in stock 
for immediate shipments. YOU owe it 
to yourself to see our Catalogue No. 50 
and special supplement, just off the press, 
before ordering elsewhere. All prices 
have been cut, regardless of present cost, 
to meet the popular demand and to re- 
duce our enormous stock on hand. 







No. 1202. Nut Bowl Set. 
Mahogany finish with 
six picks and one crack. 


Complete, 
$2.15 


No. 2131. Pin 
Cushion and 
Jewel Box. 
Plush lined. 


Each ....$1.35 





No. 467. 
Shaving 
Set. French 
Ivory fit- 
tings. 


Per Set, 
$3.95 








No. 1950. French Ivory Toilet Set. 
Rs. cca mines ens Henn gvnw wil $6.75 


If you have not already received our catalogue 
illustrating a large variety of popular priced 
watches, clocks, jewelry, silverware, ivory, cut 
glass, leather goods, jewelry boxes, phonographs, 
records, etc., write for it. Our prices are always 
the lowest. 


Joseph Hagn Company 


The House of Service 
Dept. J. C. : 
2-225 W Madison St. Chicago, Ill. 
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THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-pins, 


> etc. 
for all sizes of scarf- 
pin wire, Guaranteed. 


, BH 
EAR WIRES 


for unpierced ears. 


- SAFETY CATCH 
For Brooches, etc. 
Can be applied to any 
work where pin tongues 
are used. 


Open. Closed. Open. Closed. 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


Cc. IRVING WASHBURN, 108 Fulton Street, N. ¥. 


HicHEST Spot GasH 
for JEWELRY STOCKS 


We pay highest cash price for your 
stock and fixtures. Write or wire and 
will come to see you. 


Ship us your surplus stock and get 
check by return mail. If not satis- 
factory will return merchandise. 
Bank references. 


SANDACK JEWELRY CO. 


Cash Buyers of Jewelry Stocks 
5 South Wabash Ave. CHICAGO 
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YOU WANT & SALESIng 
YOU WANT A WORKMAY 
YOU WANT TO EXCHANGE 
YOU WANT A PARTNER 
YOU WANT TO SELL OUT 
YOU WANT TO SELL TOOLS 
YOU WANT TO LET A PLACE 
YOU WANT ANYTHING 


USE THE 


Want Advertisements 


of the 


Jewelers’ Circular 














The Buyers’ Directory 





Price, $1.00 





The Jewelers’ Circular Publishing Company 
11 John St., corner Broadway New York 








Watchmakers to the Trade 


Prompt Service— Quality 


American, Swiss. All compli- 
cated Watches repaired. 


You Can Promise Your - 
Customers Service 


If you send your watches to 
BERNSTEIN WATCH CO. 


5 No. Wabash Ave. Kesner Bldg. Chicago 

















Its for the purpose you are doing 
business. It gets the money for 
your watch-work, a $8 job can 
be done in a minute and is used 
for selling better watches. 


Watchmaker’s Document, Inc. 
Mfrs., North Platte, Nebr. 








SALESMEN WANTED 


Visiting Silverware or Notions Department 

to sell Chaffin Polishing Cloths in Depart- 

ment Stores. Very profitable side line. 
Write for particulars. 


CHAFFIN PRODUCTS COMPANY 
5511 Euclid Ave., Cleveland, Ohio 








Platinum Crucibles 


Imported Hessian Sand; 4 Sizes 


Leaewme 68S 





BEAD CORDS 


Watch Guards, Eyeglass Cords, Ete. 
CHARLES H. DUFF 


660 Summer Street 
Rockland, Maine, U. S. A. 








B. HABERMAN 2? 
Diamonds, Watches, Jewelry, etc. 


wishes to announce that he has moved to 


703 Canal St., cor. Royal St. 


Our Jobbers’ prices are 
the most satisfactory. New Orleans, La. 





Meet “BETTY” 


We want to convince you that we have the best 
value in a Ribbon Bracelet on the market... 
Come (one on a card) with a printed Guarantee, 
super heavy ribbon, all metal parts 1/10th gold. 
$5.00 Per Doz. Write for sample. 


GEORGE PHILLIPS & COMPANY, Scranton, Ps. 











Headquarters for 


Gold and Silver Plating 
Mesh B and Jewe 
nee at PP va 
Prices. 


Louis Morenfeld & Co. 
33 John St.. New York 

















ODD SHAPE 


atch Glasses 


Perfect Fitting—Dust Proof oii 
Ruger & Keihe ‘New you ay 
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FAVORS SALES TAX 





Directors of National Jewelers’ Board of 
Trade Adopts Resolutions Asking Cham- 
ber of Commerce of United States 
to Urge Action by Congress 


At a meeting of the directors of the Na- 
tional Jewelers’ Board of Trade, held last 
Thursday, at 15 Maiden Lane, New York, 
this organization joined with 31 other in- 
dustries represented by the Business Men’s 
National Tax Association favoring a sales 
or turnover tax in lieu of all other Federal 
taxes. Like the other industries, the Board 
adopted resolutions defining the attitude of 
its directors and these resolutions, accom- 
panied by a letter, were sent to the board 
of directors of the Chamber of Commerce 
of the United States of America at Wash- 
ington, D. C. 

The resolutions point out that the trade 
is unanimously in favor of a sales or turn- 
over tax and asks the Chamber of Com- 
merce to call a special meeting to consider 
proposed tax changes with a view of agree- 
ing upon a program of tax reform, the same 
to be presented to Congress as soon as pos- 
sible. The action of the National Jewelers’ 
Board of Trade has been sanctioned and 
highly commended by Meyer D. Rothschild 
of the American Gem & Pearl Co. and head 
of the Business Men’s National Tax Com- 
mittee. 

The resolution as passed by the board of 
directors of the National Jewelers’ Board 
of Trade at the meeting last Thursday 
reads as follows: 


Whereas: Following the submission of a refer- 
endum in favor of a sales or turnover tax in lieu 
of all other Federal excess profits, excise taxes, 
capital stock taxes or other taxes on business, to 
the membership of the National Jewelers’ Board 
of Trade; and 

Whereas: The replies received thereto were 
almost unanimously in favor of a sales or turn- 
over tax; and 

Whereas: The question of a speedy Federal tax 
reform is now engrossing the minds of business 
men in all parts of our country; and 

Whereas: The Chamber of Commerce of the 
United States of America is peculiarly fitted to 
ascertain the views of representative business men 
on this important question; now therefore, be it 


Resotvep: That the National Jewelers Board of 
Trade respectfully petitions the Board of Directors 
of the Chamber of Commerce of the United 
States of America to call a special meeting of the 
Chamber at the earliest possible moment to con- 
sider these proposed tax changes and any other 
tax changes offered by members of the Chamber or 
by non-member tax payers who may be invited 
to participate in the meeting to the end that this 
special meeting or conference may agree upon a 
thoroughgoine program of tax reform to be pre- 
sented to Congress by a special committee of the 
meeting as soon as possible after Congress con- 
venes in December: and be it further 

Resotvep: That if any referendum on _ tax 
changes or reforms be prepared in the near future 
for submission to the membership of the Chamber, 
the National Jewelers Board of Trade requests 
that one of the questions or propositions pre- 
sented to the membership in such referendum or 
in a separate referendum going to the member- 
ship of the Chamber at the same time, shall be 
substantially as follows: “The Committee recom- 
mends that a gross sales or turnover tax at a per- 
centage sufficient to furnish the revenue required 
to replace the revenue lost through the repeal of 
all other business taxes be levied in lieu of all 
other Federal excess profits, excise taxes, capital 
stock taxes or other taxes on business;” and be 
it further 

Resotven: If such referendum is to be submit- 
ted to the membership of the Chamber, the Na- 
tional Jewelers Board of Trade requests the privi- 
lege of incorporating in the referendum pamphlet 
a brief of sufficient length to present arguments 
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in favor of such gross sales or turnover tax in lieu 
of all other Federal taxes on business. 
ArtHurR Lorscm, President, 
National Jewelers Board of Trade. 
Attest: 
IF. C. Backus, Secretary, 
National Jewelers Board of Trade. 


The above resolutions were sent to the 
Chamber of Commerce of the United States 
of America accompanied by the following 
letter from Board: 

Oct. 14, 1920. 
Mr. D. A. Skinner, Secretary, 
Chamber of Commerce of the U. S. of America, 
Mills Building, 
Washington, D. C. 
Sir: 

In accordance with Article XIII, Section 3 of 
the By-Laws of the Chamber, we are handing you 
herewith resolutions this day adopted by the 
Directors of the National Jewelers Board of Trade. 

As we are certain that the subject of tax re- 
vision is national in character, is timely in import- 
ance, and is of course, general in application to 
all business and industry, we trust that the Board 
of Directors of the Chamber will approve of our 
pronosals and act upon them at an early date. 

Tf there should be anything in our resolutions 
which is contrary to the rules of the Chamber 
and require amendment or change, or if there is 
any other action necessary by our Board to make 
these resolutions effective as far as the Chamber 
is concerned, we should be very glad to be advised. 

Very truly yours, 
NATIONAL JEWELERS BOARD OF TRADE, 
By ArtHur Lorscu, President. 


On Monday the Board received the fol- 
lowing letter of commendation from Meyer 
D. Rothschild, head of the Business Men’s 
National Tax Committee: 

Oct. 16, 1920. 
National Jewelers Board of Trade, 
15 Maiden Lane, 
New York City, N. Y. 
Attention: Mr. F. C. Backus. 
GENTLEMEN: 

This is to acknowledge receipt of your letter 
of Oct. 15, with copy of resolutions unanimously 
adopted at the meeting of your directcrs on Oct. 
14, and copy of the letter of transmittal to the 
Secretary of the Chamber of Commerce of the 
United States of America. 

TI wish to thank the National Jewelers Board of 
Trade on behalf of our Committee and on behalf 
of the entire trade for a further signal evidence 
of the intelligent interest which your Board is 
taking. not only in the welfare of our particular 
industry, but in the general welfare of our 








country. 
Very truly yours, 
(Signed) Meyer D. RotruscuHiLp, 
Jewelers’ Gold Bars Withdrawn and Ex- 


changed at New York 
Week Ended Oct. 16, 1920. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins. .$1,306,290.19 


Gold bars paid depositors........... 153,232.51 
RMIT shod cia ecaletenstysateceins oo eiecier er ele $1,459,522.70 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


Re Maras is save. nine sno ee cancers $307,270.08 
Na ssa aiei ers este sone ao. nelves 294,161.44 
CRI ie ile Sara s «bn vee aelede aes 271,645.38 
OR ee sade wainta hei we ae ranmaleas 240,803.19 
CWE EO acne siete eet at einc we ceweanewars 192,410.10 

GURY) uaa eisarsmaiaaineceadaanue $1,306,290.19 








A firm of commission agents in India de- 
sires to get in touch with American firms 
for the importation of jewelry and other 
lines of merchandise. Agencies are de- 
sired in these lines for their sales in British 
India, Burma, and Ceylon. No reference 
offered. For further information write to 
the Bureau of Foréign and Domestic Com- 
merce at Washington, D. C., or any of its 
branches and refer to file number 33713. 
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Jewelers Warned to Watch Out for Money 
Orders Stolen from Various Offices 
and Now Void 

PittsBurGH, Pa., Oct. 14—Jewelers and 
other merchants have been warned by the 
Retail Credit Men’s National Association, 
through the co-operation of the Postoffice 
Department and A. M. Dockery, third as- 
sistant Postmaster General, that numerous 
money orders have been stolen lately and 
that they should be on the look out for 
them as they are likely to be presented in 
payment of expensive luxuries. Business 
men are not only cautioned not to accept 
them should they be presented in payment 
but the postoffice inspector of the district 
should be notified at once. Warning no- 
tices should also be posted, it is held, where 
paying clerks can see them. 

The following domestic money order 
forms, printed on offices named below, have 
been stolen: 

CHICAGO, Station 109, Illinois, Nos. 56380 
to 56400, inclusive, Sept. 17, 1920. 

Lazear, Colo., Nos. 4948 to 5000, inclusive, 
Sept. 16, 1920. 

CorneELL, Nebr., Nos. 5262 to 5400, inclu- 
sive, Sept. 16, 1920. 

Stantey, N. C., Nos. 26401 to 30000, in- 
clusive, Sept. 23, 1920. 

SMITHFIELD, Penn., Nos. 69625 to 69800, 
inclusive, Sept. 18, 1920. 

Additional stolen money order forms also 
are as follows: 


Date When 


Stolen or of Office forWhich Money Orders 


Warning Card Printed Numbers 
July 22, 1920.Arkansas—Vale .. 6601 to 6800 
June 26, 1920.Hawaii—Ninoli ... 2693 to 2700 
Aug. 12, 1920.Illinois — Chicago, 

Station 96....... 55603 to 55800 


17601 to 18000 


Sept. 10, 1920. Illinois—Strawn 
17266 to 17400 


Apr. 14, 1920. Indiana—Burrows. 
Mar. 24, 1920. Indiana—New Rich- 
MONG Abs ce ckceas 
July 17,1920.Indiana—South 
Bend, Station 3.. 
June 1, 1920.Iowa—Altoona .... 
Feb. 22, 1920.Ilowa—Des Moines, 


32491 to 34000 


85165 to 85200 
27201 to 28000 


7229 to 7400 
July 22, 1920.lowa—Pleasanton . 22801 to 23000 
May 22, 1920.Michigan—Bay City 20398 to 20400 
May 20, 1920.Missouri—Hallsville 29401 to 31000 
June 21, 1920.New Jersey — Allo- 
WEE 4. usedeuaee 17158, 17162, 
17166, 17182, 
17186, 17190 
Mar. 30, 1920.New Jersey — New- 
ark, Station 2... 
July 6,1920.New Mexico—Ded- 


44801 to 45000 
9946 to 10000 


WIAM .cccccvccce 
July 10,1920.New Mexico — Fi- 

CT ere 29872 to 30000 
Mai. 31,1920.New York—Brook- 

lyn, Station 116. 20817 to 21000 
Aug. 24,1920.New York— New 

York Station 128 18889 to 19000 
Sept. 1,1920.New York— New 


York, Station 172 19082 to 19168 
Sept. 10,1920.North Carolina— 

po eee 48470 to 48600 
Aug. 3,1920.North Carolina— 

Garysburg 
Sept. 3,1920.Ohio — Cleveland, 

Station 17.....e. 130951 to 131000 
May 12, 1920.Ohio—Harrod ....- 30401 to 32000 


36401 to 37000 


eeeee 


July 12,1920.Oklahoma—Allison. 3019 to 3200 
May 30, 1920.Oklahoma — Com- 

WE hiredices 52091 to 52013 
Mar. 15, 1920.Oklahoma—Canute. 31964 to 32000 
July 14, 1920.Tennessee — Mem- 

phis, Station 17. 4391 to 4400 
July 24, 1920.Utah—Soldier Sum- 

WE se iwccesedee’ 3601 to 4000 


July 9, 1920. Virginia—Gilmerton 11486 to 12000 


Seni an We anascee seer sei es taaneiees eee coat 


t 


© CE NAO prea maiocs TEM 


wie he ae eee 


rt oir adnan ane Bente s. ok nk plete 


fea cele one 


SB ES Ue i 


i easton 





palestine sc nonseat-aehrnanend rein enrtaceanaeee tearm ee 
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A patent has been. issued to William 
Gahrendt of Newark for a belt buckle. 

Curtis R. Burnett, secretary of the Amer- 
ican Oil & Supply Co., has been re-elected 
president of the Ironbound Manufacturers’ 
Association. 

A movement is on foot to increase the 
membership of the Newark Advertising 
Men’s Club to 400 or 500. The present 
membership is 100. 

Charles A. Sweasey has just returned 
from a trip through New York State in 
the interests of Bishop & Bishop, manufac- 
turing jewelers in the Sayre building, Mul- 
berry and Oliver Sts. 

Several Newark jewelry factories were 
closed on Columbus Day, although most of 
them continued operation. A few that 
closed have never before shut down their 
factories for this holiday. 

The Newark Association of Credit Men 
will hold a dinner meeting, Oct. 26, in the 
Berwick Hotel. J. H. Tregoe, secretary 
of the National Association of Credit Men, 
will talk on “Credit Conditions of Today.” 

Charles W. Hickok, secretary and treas- 
urer of The Eleder-Hickok Co., silversmiths 
at 23 Prospect St., has just returned from 
his usual western trip. Mr. Hickok ex- 
hibited his line of goods recently at the 
Hotel McAlpin, New York. 

J. Wiss & Sons have received a citation 
from the office of the chief of staff of the 
War Department in Washington, commend- 
ing the concern for the “high standard of 
efficiency maintained in furnishing supplies 
for the army, and thereby rendering ma- 
terial aid toward the successful conclusion 
of the war.” 

The ‘A. F. Conery Co., manufacturer of 
brushes for manufacturing jewelers, as well 
as buffs and supplies, reports business very 
good, and materials coming in better than 
they have been, but much trouble getting 
the right kind of help. There are so few 
good brush makers, comparatively, that it 
is difficult to get enough of them to get 
work out promptly. 

Samuel Fischman, 271 Prince St., was 
held in $1,000 bail for examination later 
when arraigned before Judge Boottner in 
the Fourth Precinct Court on complaint of 
Jacob Rottenberg, a jeweler, of 81 Avon 
Ave., charging that he embezzled two dia- 
mond rings valued at $415. Rottenberg 
said that he let Fischman have the rings 
to make a sale for him last March. Fisch- 
man said he pawned them because his wife 
was sick. 

City Commissioner Archibald, who is 
also president of the Arhcibald-Klement 
Co., manufacturer of silver deposit ware at 
East Kinney and Orchard Sts., is chairman 
of the jewelers’ committee in the campaign 
for funds for the St. James’s Hospital For- 
ward Movement. An effort is being made 
to raise $200,000. Max G. Hammerschlag 
is chairman of the cutlery committee, and 
Emil Snyder of the smelting and refining 
committee. 

Patrolman O’Malley, at 3 a. mM. on Sat- 
urday, heard the burglar alarm in the 
jewelry factory of Andrew O. Kiefer, on 
the fourth floor of the loft building at 61 
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Arlington St. He called police reserves 
from the First Precinct. No trace of an 
intruder could be found, however, and the 
alarm was laid to a short circuit. An offi- 
cial of the firm, however, found on arriv- 
ing in the morning that a side door had 
been forced and several things removed 
from their proper place. He asked the 
police to investigate. Nothing had been 
taken as far as he could find. 

A watch chain decision in the small 
cause court, presided over by A. Sigmund 
Kamongieser, had an especially happy end- 
ing. The ownership of a woman’s gold 
watch chain was disputed by Joseph Fed- 
erici of Orange, court interpreter, and 
Louis Heiring, of 330 Bank St. The dis- 
pute began when Heiring went to the court 
house and offered to sell the chain to Fed- 
erici. The latter at once claimed owner- 
ship, charging that the chain had been 
stolen from his house several weeks before. 
He swore out a warrant charging Heiring 
with receiving. Heiring, paroled for a 
hearing, gave the chain to the justice pend- 
ing determination of the ownership. Fed- 
erici said that he bought the chain for his 
wife in Italy eighteen years ago. Heiring 
said that he bought it eighteen years ago 
in a pawn shop in the Bowery, New York 
City. He said his wife died last June, and 
that he had decided to sell it. Federici had 
a jeweler in court to testify that the chain 
was fashioned of Italian gold. His wife 
also identified the chain as the one that was 
stolen from her. Heiring had two women 
witnesses. One said she had seen Mrs. 
Heiring wear the chain, and the other said 
it looked like the one Mrs. Heiring wore. 
Federici wanted the chain. Heiring wanted 
to sell it. He said he paid $9 for it. He 
had asked Federici $12. The case was 
compromised with consent of the court by 
Federici paying Heiring $9, the price which 
he says he originally paid for it. 
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Martin Ericson has opened a jewelry 
store at Melford, Sask. 

The wife of Charles Welsh, jeweler of 
Stratford, Ont., died on Sunday, Oct. 3rd, 
after a protracted illness. 

The European Company, Ltd., of Toronto, 
manufacturing jewelers, has been incorpo- 
rated with a capital of $50,000, by Henri 
G. Smith, James J. W. Simpson, William 
T. Eagen and others. 

Out-of-town buyers calling on the To- 
ronto trade recently included S. Hadley, 
Frankford; A. J. Gabel, Kitchener; L. At- 
kinson, Newmarket and H. Hadley, Stirl- 
ing—all Ontarion, and Robert McDonald, 
Vancouver, B. C. 

The firm of Z. Auerbach & Co., whole- 
sale jewelers, of Montreal, has been dis- 
solved on account of the recent death of 
Mrs. Z. Auerbach. The business is con- 
tinued under the same style by M. R. 
Auerbach and Florence Auerbach. 

Patterson Bros, Ltd. of Sault Ste. 
Marie, Ont., have been incorporated with 
$250,000 authorized capital to manufacture 
and deal in jewelry, silverware, etc. The 
provisional directors are Norman F. Pat- 
terson, John G. Patterson and Welburne 
G, Atkin. 

John Hoffman, a Pole, living in Mon- 
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treal, was arrested by the Toronto Police 
on Oct. 14th on the charge of breaking into 
the City Hall Jewelry Store, 73 Queens St 
West, Toronto, on Oct. 7 and stealing $3,099 
worth of watches and jewelry. He made 
a full confession, stating that he took the 
stones out of the rings and the works from 
the watches, selling the settings and cases 
for old gold. He stated that a Craving for 
opium induced him to commit the crime 
with which he is charged. 

During the month of July the exports of 
Canadian-made jewelry amounted in value 
to $27,753, as compared with $22,768 for July 
1919. The export trade has greatly pi 
panded during the last two years, the valye 
of jewelry exports for the four months end- 
ing with July being $109,205, as compared 
with $25,614 during the corresponding 
months of 1918. The greater proportion 
of the consignments were to Britain and 
Australia, and a small percentage going to 
the United States. 











The R. F. Simmons Co. has given 
$100 toward the National Grange con- 
vention to be held in Boston sometime next 
month. 

Miss Bertha Hempel was married last 
week to Philip S. Gauvin, a member of 
the P. S. Gauvin Co., local wholesale 
jewelers. 

Marcus Lincoln, formerly foreman for 
the Leach & Garner Co., has accepted 
a position as manager of the wire fac- 
tory of the Piling Chain Co., Providence. 

Walter Drey Forbes, of New York, 
will deliver a talk this evening on “Sales 
Methods Within the Organization” at 
a meeting of the Attleboro Superintend- 
ents’ and Foremens’ Association to be 
held Thursday evening of this week. 

The inventory of the estate of the 
late John M. Fisher, the well known 
manufacturing jeweler, has been filed at 
the probate office by John M. Luther, 
executor of the will. It sets forth per- 
sonal property of $92,862.31 and real 
estate of $25,775. 

Attleboro won the third and deciding 
game of the series with North Attleboro 
last Saturday afternoon by a score of 
8 to 2. Attleboro had a “million dollar” 
infield composed of players for which 
the owners of the big league clubs have 
offered this amount of money. The 
game attracted nearly 10,000 people 
from Massachusetts and Rhode Island. 
The ball players on the winning Attle- 
boro team received watch fobs and 
knives last Saturday from the local man- 
ufacturing jewelers. 








At a recent meeting of the stockholders 
of the E. A. Bliss Co., Meriden, Conn, it 
was voted that the name of the corpora 
tion be changed to the Napier-Bliss Co. 
The officers of the company will remain as 
heretofore: James H. Napier, president; 
William E. Bliss, vice-president ; Harry M. 
Smith, secretary and treasurer; and Ed 
ward A. Schwartz, sales manager. 
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Samuel Weinhaus, of the S. W. Wein- 
haus Co., spent last week in the east pur- 
chasing goods for the Fall and _ holiday 
season. : 

Samuel Goldman who was arrested in 
Pittsburgh recently when he attempted to 
sell imitation diamonds, was fined $10 at the 
hearing in Central Police Station. He was 
arrested by a plain clothes man, whom he 
had accosted as a prospective customer. 

J. R. Jackson, of the John M. Roberts & 
Son Co., was nominated as a director of 
the Retail Credit Men’s Association at the 
annual meeting held last Monday night. 
The new president will be A. D. Salee of 
the Farmers Deposit National Bank, who 
has has no opposition for the place. 

An ordinance has been passed by city 
council changing the name of Riverview 
Park to Brashear Park in honor of John A. 
Brashear the scientist and lens builder, who 
died recently. Dr. Brashear who was an 
honorary member of the Jewelers’ 24 Karat 
Club of this city, was familiary known to 
all as “Uncle John” and designated by 
Governor John K. Tener during his term 
in office as Pennsylvania’s most illustrious 
citizen. He was a man beloved by every- 
body. 

The strike of the jewelry workers in 
Pittsburgh has been settled, the manufac- 
turers granting the men an advance of 15 
per cent and a 44-hour week, the shorter 
week being given because of other cities 
having done so. The shops, however, re- 
main open, no recognition having been given 
the union in that respect. The strike lasted 
for 10 days, although some of the largest 
shops in the city were in no way involved 
in the walkout. About 60 men constituted 
the number who struck. 

In an address last Thursday before the 
members of the Pittsburgh Association of 
Credit Men, at which numerous jewelers 
were present, Dr. J. T. Holdsworth, a vice- 
president of the Bank of Pittsburgh, N. A., 
spoke on the business situation and urged 
that retailers in all lines take their losses 
and average them up with the profits of 
the fat years. He contended that if this 
is not done, there is likely to come stagna- 
tion in buying on the part of the public. 
He believed that this can be avoided by 
merchants and business men of the country 
taking a sane and sensible view of the situ- 
ation. Dr. Holdsworth said that while for 
the next few months the tendency in prices 
will be downward, yet next year at this 
time he does not believe they will be much 
lower than they are at the present time. 
He deplored the fact that the farmers of 
the nation are trying to be put in a favored 
class in the matter of credit. He asked 
why they should be favored in preference to 
any others. In his judgment there will be 
Plenty of credit to go around, if a sensible 
attitude is taken. He contends that unless 
there is greater production, there must be a 
lowering of wages. Dr. Holdsworth was 
until recently dean of the school of eco- 
nomics of the University of Pittsburgh and 
gives much attention to studying conditions. 
Owing to the record breaking crops he leans 
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to the opinions that busines cannot be 
poor, provided persons act reasonable, but 
said there is no room now for profiteers of 
any kind. He advocates repeal of the ex- 
cess profit tax law and replacing the pres- 
ent one with a law equitable and just to 
all. 











Raymond Lebby, local optician, is seri- 
ously ili at a local hospital, as a result of 
a recent auto accident, in which his car 
turned turtle, when he endeavored to miss 
a collision on Broadway. 

The department store of Kaufman Straus 
Co., was closed on Oct. 14, all day, on ac- 
count of the death of Mrs. Esther Straus, 
mother of Benjamin Straus, president of 
the company, and one of the original found- 
ers. 

The Crutcher Dental Depot, Louisville, 
large handlers of gold leaf, and material 
used in dental work, has recently purchased 
property on Libefty St. between 4th and 
5th Sts., for its laboratories. The offices 
are in the Starks building. 

Louisville police have been looking for a 
15 years messenger for the manufacturing 
jewelry shop of L. F. McGary, 312 W. Mar- 
ket St., who has been absent for several 
days, with cash of $2, three gold rings, and 
a $75 diamond ring in his possession, and 
belonging to the shop. He may have met 
with some accident. 

James Armstrong, paroled Kansas con- 
vict and bank robber, who shot Fred J. 
Heintz, Lexington, Ky., jeweler in the arm 
last May 5, and was caught within a block 
through the gameness of Mr. Heintz pur- 
suing a burglar, although unarmed, was 
sentenced to 12 years in the penitentiary by 
a jury in the Fayette Circuit Court, on Oct. 
11. Upon completion of this term he faces 
the remainder of an uncompleted 20-year 
term for robbery of a bank at Coffeyville, 
Kans., in 1917. 

Indictments have been returned by the 
local grand jury against George Fester, 
alias “Hunter,” 20 years of age, and James 
J. Slater, 20, former pugilists, under arrest 
at Jasper, Ind., in connection with the theft 
of a $2,500 automobile from Horace H. 
Newmark, of the H. H. Newmark Co., oper- 
ating the Gem Jewelry & Novelty Co., 
Louisville. The men were caught with two 
stolen autos in their possession. Mr. New- 
mark’s machine was taken from the garage 
at his home. It has been returned to him. 

Carson, Pirie Scott & Co., retailers and 
jobbers of Chicago, are making an invasion 
of the south this year, sending out a road 
force of 45 people on two private cars, with 
merchandise in great quantities, including 
jewelry, clothing, house furnishings, drugs, 
etc. The entire tenth floor of the Seel- 
bach Hotel, here, was used for the jobbers’ 
exhibit on Oct. 12 and 13. From Louisville 
the show went to Memphis and on to Bir- 
mingham, invitations being sent out in ad- 
vance to large numbers of merchants in the 
districts reached, to attend the showing. 








L. Gordley has purchased a jewelry busi- 
ness at Blandinville, Ill. 
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H. W. Matalene of New York was in this 
city last week, calling on many of the 
jewelers. Sam Freeman of Waterville, Me., 
president of the Maine Retail Jewelers’ As- 
sociation, also was here last week. 

Winsor N. Cobb, of R. Blackinton & Co., 
Attleboro, has recovered from an attack of 
appendicitis and visited Boston last week, 
calling on the trade. He was operated on 
in San Antonio, Texas, and apparently is 
quite recovered. 

Harry D. Bremner, watchmaker, for 14 
years with John S. Lowell, has started in 
business for himself at 309, Jewelers’ build- 
ing. He is a member of the New England 
Watchmakers Club, and is regarded as one 
of the most skilful watchmakers in this city. 

John Edwin Blaisdell, formerly having 
offices with George Smith & Co., Inc., Pad- 
dock building, has opened in business on 
his own account, room 821, Little building. 
He specializes in platinum and gold set- 
tings, engagement and wedding rings, dia- 
monds, pearls and other precious stones. 

Felix Vorenberg has been elected presi- 
dent of the retail board of the Boston 
Chamber of Commerce Marcell N. Smith, 
of the Smith Patterson Co., is also a mem- 
ber of this board, which is one of the most 
important bodies connected with the cham- 
ber. During the year many vital matters 
appertaining to trade in Boston come up for 
decision by this board. 

A large display of ancient silver was 
shown at a memorial communion service at 
the First Parish Church, Meeting House 
Hill, Dorchester, Oct. 10. The pieces of 
silver and pewter number about 100 and 
represent gifts to the parish by members 
since deceased. The oldest piece is dated 
1678. A genuine Mayflower spoon is in 
the collection. Three communion tables, the 
oldest of which was made in 1742, were also 
on exhibition. 

Secretary Albert R. Kerr of the Boston 
Jewelers’ Club, announces that the annual 
meeting is to be held at the city club Nov. 
9. Among the matters to be dealt with are 
election of officers and the secretary’s and 
treasurer’s annual reports. A cordial in- 
vitation is extended to members to attend. 
The annual banquet, which is the great so- 
cial function of the year, is set for Jan. 18, 
at the Copley Plaza Hotel.’ Details will be 
announced later. 

A new jewelers’ organization is about to 
be launched. It is known as the Progres- 
sive Jewelers’ Association. The prime 
movers are Sol Robinson and B. H. Dubin, 
Thirty-five members of the trade so far 
have signified their intention of joining. 
An organization meeting is to be held Oct. 
20 when President Kahl of the State asso- 
ciation and Albert R. Kerr will address the 
gathering on the advantages of association 
works. It is planned to make the organi- 
zation a branch of the State association, as 
is the case with other jewelry associations 
in the various cities in Massachusetts. 








A. M. Hudson at Fennville, Mich., has 
sold out to M. E. Parrish & Son. 
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Thanksgiving at Grandmother’s 


HILDREN and grandchildren there to enjoy a 

good old fashioned feast which grandmother 
always knows just how to prepare—turkey, cran- 
berry sauce, mince pie—delicious symbols of what 
Thanksgiving stands for in the traditions of history 
and happy home life. And Silver—useful, everlast- 
ing Silver—to complete the congenial picture of 
family warmth and companionship—to serve as a 
stimulating background to the enchanting spirit of 
family reunion—to enhance by its lustrous beauty, 
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Jewelry Prices De- TN another column 

pend on Factors of this issue, we 
- That Have Not publish a second in- 

Changed stalment of the letters 
received from leading manufacturers in va- 
rious lines that go into the jewelry trade, 
explaining why the retail jeweler can ex- 
pect no reduction in prices in the future 
and why the present prices must remain or 
go higher unless a radical change occurs in 
the underlying conditions which determine 
the costs of manufacture and distribution 
at the present time. The letters published 
are but typical of a large number of others 
received and which express the same idea 
in the same or other language as well as 
of those who were willing to give us the 
information for our own use but did not 
care to be quoted or have their names 
brought into the limelight of publicity. 

As stated in the article on page 103 to 
page 107, the essential feature of all this 
correspondence is the practical unanimity 
of opinion of all the manufacturers 
we have heard from not only as to the state- 
ment that jewelry prices will not go down, 
but as to the reasons advanced for this 
conclusion and a perusal of these letters 
must convince the most skeptical member 
of the wholesale and retail jewelry trade 
that the replacement prices in the future 
are to continue as high if not higher than 
in the present; also that they must conduct 
their business on the basis of present facts 
and, (unless they have been profiteering), 
must educate their customers to the fact 
that no matter what may happen to other 
lines of merchandise, the prices of the 
jewelry lines which they sell are here to 
stay. 

The sooner this education is begun, the 
better, because complicated as the psy- 
chology of buying may seem to be, the one 
great fact stands forth that the people at 
large buy on a rising market or one where 
there is a chance of increase and refuse to 
buy as soon as the market begins to fall. 
Realizing that the peak of prices has 
passed in many commodities, the public is 
holding off from purchasing as a general 
proposition but only because they feel they 
will profit by waiting. It is the jeweler’s. 
duty to himself and his trade now to con- 
centrate his efforts in educating the public 
to the fact that nothing is to be gained by 
deferring jewelry purchases, that prices are 
practically stable, and that the only changes 
that he looks forward to, if any there be, 
will be in an upward direction. The jewel- 
er will then find that as soon as the buyers 
in his vicinity get this idea firmly in their 
minds, his Christmas and holiday business 
will immediately begin to show improve- 
ment. 
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“Synthetie” Gome jewelers to be careful 
in the use of terms describing merchandise 
they sell and the suggestion that they be 
absolutely accurate in the description of 
their product has brought forth many re- 
quests from dealers for definite informa- 
tion to place before their sales staff which 
show that the trade as a whole desires to 
be absolutely accurate, and that the use of 
ambiguous or improper terms as far as it 
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exists comes largely through ignorance 
and not intention. Unfortunately, the in- 
quiries show that there is still a great 
amount of ignorance in our trade as to 
the meaning of many terms often common- 
ly used not only in the description of jewel- 
ry but of gems also, and the greatest loose- 
ness as far as gems are concerned, seems 
to be in the use of such terms as “recon- 
structed,” “synthetic”? and “scientific,” etc., 
as applied to artificial stones. For this rea- 
son and at the request of many of our read- 
ers we again call attention to the differences 
that exist between the so-called “recon- 
structed” or “synthetic” rubies and urge 
our readers to pay careful attention to this 
and impress this difference on their clerks 
that they may not unwittingly misrepresent 
a product to a customer. 


We regret to state that the misuse of 
the terms “reconstructed” and “synthetic” 
is not by any means confined to the retail 
jeweler and his clerks but goes back 
through the wholesalers, importers and 
their salesmen, who, in many instances, 
have used these terms loosely and without 
proper application, until many people in 
the trade believe that they are synonymous 
or practically so. In fact, it was but re- 
cently that a salesman for an importing 
house who was corrected for using the 
term “reconstructed” for “synthetic” in con- 
nection with a sale of these stones, de- 
fended himself by saying, “they meant the 
same thing, at least in the jewelry trade, 
and that all jewelers used the terms inter- 
changeably.” No statement could be fur- 
ther from the truth than this. There is no 
connection whatsoever, for instance, be- 
tween the “synthetic” and the “reconstruct- 
ed” ruby outside the fact that they might 
analyze into the same chemical ingredients, 
but this could be said of the genuine stone 
as well. The methods of manufacture are 
entirely and totally different as are the sub- 
stances used in their construction and what 
is more, no man thoroughly conversant 
with the gem business who knows the his- 
tory of the two terms, would ever con- 
sciously use one for another. 

The “reconstructed” rubies are made of 
real rubies; that is, small particles that 
have been fused together by intense heat. 
The so-called “synthetic” ruby is a purely 
artificially produced crystalline substance 
made of about 97 per cent alumina oxide 
(A1,0,); about one per cent iron oxide 
(Fe,O,) and about 1% per cent silica (SiO,). 
The “reconstructed” ruby first appeared in 
the market at Geneva about 1885 and came 
into this country in the latter part of the 
80’s or early 90’s. Little then was known 
of their origin but later it was discovered 
that they were produced by the fusion of 
small particles of real ruby and then cut to 
the form desired. The process was at first 
secret and originally expensive and these 
“reconstructed” rubies 30 years ago were 
sold at prices that ranged from $40 to $100 
a carat. Later the process became gener- 
ally known and much cheaper, but in the 
meantime, the discovery was made that the 
natural ruby could be simulated in the lab- 
oratory by the use of the very ingredients 
of which the real gem was composed, name- 
ly, of alumina with a trace of iron oxide 
and silica (these being melted under ex- 
treme heat into liquid form and concen- 
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trated into a crystal mass which w 
cool forms the basis from which the « 
thetic’ stone is cut). The process of 
making the so-called “synthetic” stone Was 
perfected so thoroughly and cheapened ag 
to practically drive the “reconstructeg 
stones out of the market, at least, for many 
years. ; 

At first the so-called “synthetic” rybjes 
and sapphires were not truly “synthetic? 
stones inasmuch as while they approximated 
the genuine stone in certain qualities, such 
as, hardness, specific gravity and the ip. 
gredients of which they were composed, 
but differed in the amount of dichroism 
in the refractive index and in other crys- 
talline properties. Many of these difficulties 
were later remedied and a true synthetic 
stone produced, but still these artificial 
gems are being produced by some firms 
abroad with many of the properties of the 
ruby lacking. Therefore, such stones are 
not properly entitled to be called by the 
term “synthetic.” Some importers and 
dealers realizing that they are not true 
“synthetics” refer to them as “scientific” 
stones, a term against which no objection 
can be raised. 

On the general proposition of the use of 
the terms “reconstructed” and “synthetic,” 
attention should clearly be called to the 
fact that the “reconstructed” ruby is not 
an artificial stone but is made of real ruby; 
the particles of which it is composed have 
never been anything else; no_ properties 
have been given to them by changing the 
chemical formation or composition or no 
properties taken away. It is in fact a mass 
of small stones fused together in the form 
of one. The “reconstructed” ruby, how- 
ever, can be distinguished and the fusion 
of the particles seen under a_ powerful 
microscope. The “synthetic” stone on the 
other hand, has been built up in the labora- 
tory not from ruby crystals but from na 
ture’s elements transposed into an entirely 
new form and substance by the work of 
the synthetic chemist. It is distinguished 
from the natural stone through the fact 
that nature is not regular in her process 
of construction, while the work in the 
laboratory is. The irregularity of nature 
for instance is shown in the bouwles, enclo- 
sures or bubbles of the natural stone, These 
are seldom if ever similar to those in the 
artificial stones. The bubbles in natural 
stones are always angular and those in the 
gems produced by scientific process art 
round or rounding but never angular. 

The “synthetic” stone is in no way a “re- 
constructed” stone and vice versa, each dif- 
fering from the other as to origin, ingredi- 
ents and process of manufacture. There 
fore, the jeweler who uses one term for 
the other is guilty of a carelessness that 18 
apt to distinctly reflect upon his reputation 
for accuracy among customers who look 
upon him as one possessing authoritative 
information as to gems in general. 








A man who gave his name as James 
Harry Livingston was arrested recently om 
a charge of stealing a quantity of jewelry 
from the store of Earl W. Beyer, Schenet 
tady, N. Y. He is charged with petty and 
grand larceny in the second degree, and tt 
is alleged that he has worked a short change 
game on several merchants in Schenectady. 
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Louis Speelman, diamond dealer, 87 Nas- 
sau St. has been elected a member of the 
Merchants’. Association of Greater New 
York. 

C. P. Begley, representing Weiss & Kann, 
65 Nassau St. left several days ago for a 
trip through the south in the interest ef his 
concern. 

George Fine, associated with M. Fine, 
87 Nassau street, sailed for the European 
diamond markets last week aboard the 
Olympic. 

Among the out-of-town department store 
jewelry buyers in this city last week was 
Miss Danahy, Wolf & Dessauer, Fort 
Wayne, Ind. 

A meeting of the Finance Committee of 
the National Jewelrs’ Board of Trade will 
be held at the organization’s rooms in 15 
Maiden Lane, next Thursday afternoon. 

The Pencil Products Corporation, makers 
of the “Salrite”’ pencil, has completed the 
installation of modern mechanical equipment 
for the making of magazine pencils at its 
new premises, 141 W. 17th St. 

Frank Guskof, formerly connected with 
several prominent down-town jewelry con- 
cerns, has established himself in business in 
room 200 at 93 Nassau St. Mr. Guskof 
deals in watches, jewelry and diamonds. 

Joseph Yokelson, importer of precious 
stones, 68 Nassau St., returned recently 
from abroad on the Acquitania. Mr. Yokel- 
son was abroad for three months, during 
which time he visited the European mar- 
kets. 

A regular meeting of the Jewelers’ 
Twenty-four Karat Club of New York will 
be held today (Oct. 20) at 3 P. M. in the 
rooms of the association, 15 Maiden Lane. 
All members of the club are urged by the 
secretary, William J. Ward, to attend. 

The A. L. and D. Novelty Co., manu- 
facturing jewelers of this city, was granted 
a charter of incorporation at Albany, N. Y., 
last Monday. The capital is placed at $30,- 
000 and the incorporators are B. Arnoff, B. 
Lipsig and P. Deutchman, 935 De Kalb 
Ave., Brooklyn, N. Y. 

Fliashnick & Fisher is the name of a new 
concern formed for the purpose of manu- 
facturing platinum mountings and doing 
special order work and is located at 82 Nas- 
sau St. Both partners were for 10 years 
connected with a large Maiden Lane manu- 
facturing jewelry establishment. 

Benjamin Rosenthal, of Rosenthal & Kap- 
lan, manufacturers of platinum mountings 
at 15 John St., visited Philadelphia and Bal- 
timore last week and will again leave town 
the end of this week for a trip through New 
York State. Arthur S. Feiss, of the same 
firm, is now visiting the trade in Minne- 
apolis and St. Paul. 

George L. Van Moppes and Joel L. Van 
Moppes, representing the L. M. Van 


Moppes Diamond Co., 665 Broad St. 
Newark, N. J., will sail on the Rotterdam, 
Saturday, Nov. 6, to visit the principal 
European diamond markets for the purpose 
of purchasing rough diamond and indus- 
trial diamond bortz for their firm. 

Karl Korones, of Korones Bros., 37 
Maiden Lane, surprised his wife on Satur- 
day, Oct. 9, 1920, by giving her a reception 
at the Hotel Astor, in celebration of the 
15th anniversary of their wedding. A very 
pretty souvenir, in the form of a leather 
wallet inscribed “15th Anniversary, Sophie 
and Kar! Korones, 1905-1920,” was given to 
the guests. Abraham Schemer, author and 
playwright of “The Yellow Ticket,” was 
toastmaster. 

Herbert Barth, formerly with Cross & 
Beguelin, 21 Maiden Lane, this city and 
Robert Barth, who until recently conducted 
a jewelry establishment in the Orpheum 
building, Jersey City, N. J., will open a 
retail jewelry store on Nov. 1 at 356% 
Jackson avenue, Jersey City, N. J., under 
the style of Barth Bros. At present the 
store is undergoing alterations and when 
completed will be equipped with new and 
up-to-date fixtures and a large stock. 

A man describing himself as Abe Roth, 
of this city, was arrested by Federal agents 
here last week charged with being impli- 
cated in the theft of .$1,500,000 worth of 
platinum from a Government powder plant 
at Jacksonville, Fla. Immediately after his 
arrest the prisoner was taken to Brooklyn. 
N. Y., and arraigned and held in $35,000 
bail for a further hearing. The prisoner is 
specifically charged with the theft of $20,- 
000 worth of platinum. Roth denied the 
charge and claims it was a case of mistaken 
identity. 

H. A. Peck, representing Henry Freund 
& Bro., 65 Nassau St., returned last week 
from a trip through the south. Mr. Peck 
will remain in this city for several weeks, 
after which he will leave for the south on 
his first trip of the year. Henry Freund 
has fully recovered from a short illness and 
is now calling on the trade in the west. 
Louis Freund, of the same concern, is visit- 
ing the trade in California. For the next 
two weeks S. J. Monheimer will call on the 
trade in Philadelphia, Pa., in the interest of 
the Freund concern. 

A meeting of the creditors of Bagg & Co., 
manufacturing jewelers, 527 Fifth Ave., and 
against whom involuntary bankruptcy pro- 
ceedings were instituted Oct. 1, was held 
last Wednesday afternoon at the office of 
Robert P. Levis, attorney for the alleged 
bankrupts, 42 Broadway. At the meeting 
the following were selected to serve as a 
creditors’ committee to investigate the af- 
fairs of the alleged bankrupt concern: 
Messrs. Karelson, Tivort, Rothkrug, Fleisch- 


man and Reinhardt. This committee will 
report at a future meeting. Joseph H. Frier, 
receiver for Bagg & Co., stated that his in- 
ventory showed the concern to have assets 
of about $19,000, consisting of stock, and 
liabilities approximating $38,000. 

Jacques L. Mayer, who was for many 
years identified with the diamond trade of 
this city and formerly well known as a 
broker, returned to New York last week 
after an absence of many years. Several 
years before the World War broke out Mr. 
Mayer temporarily retired from the dia- 
mond business and went to Munich, Ba- 
varia, to reside. Here he was living when 
the war started and was forced to remain. 
He suffered many privations, particularly 
after America went into the conflict. Ow- 
ing to the fact that he was of German 
birth he had difficulty in getting a passport 
to return to this country, which he endeav- 
ored to do from the time of the Armistice. 
Mr. Mayer has been greeting his old friends 
in the trade and is making temporary head- 
quarters with David L. Gluck, 65 Nassau St. 

According to the police, William Stern, 
who was arrested in this city on Tuesday, 
Oct. 12, following a shooting fracas in 
which one man was killed, is not a jewelry 
salesman as at first reported by the news- 
papers. Stern, who the police claim is also 
known as “Kudich” and “Smith,” is 
charged with killing an ex-convict follow- 
ing an argument. When arrested it is al- 
leged Stern gave his occupation as a jewel- 
ry salesman, and told the police that while 
walking through West 39th St. two 
men attempted to shove him into a dark 
cellar and rob him and in self defense he 
shot one of his alleged assailants. Stories 
received by the police varied to such an 
extent that Stern was taken into custody 
and following a complete investigation was 
held on the shooting charge. Stern, ac- 
cording to the police, has a criminal record. 

Just what disposition will be made of the 
large diamond belonging to the ex-Sultan 
of Morccco, which was brought into this 
country in bond, last week by Fred Wit- 
tram, manager of the Madrid branch of 
the Mercantile Bank of America, 44 Pine 
St., this city, is a much talked of subject 
among local diamond dealers. According 
to Mr. Wittram, who was interviewed by a 
JEWELERS’ CIRCULAR reporter last Monday, 
the gem will not be shown in bond because 
it is against the rule of this government to 
allow its warehouses to be used as show- 
rooms. It is very unlikely that the gem 
will ever be shown in this country, stated 
Mr. Wittram, so for this reason was entered 
in bond. Mr. Wittram intimated that he 
had an offer for the stone from a man out- 
side of this country and did not see why 
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“The Case That Courts 
Comparison” 


Mr. Retailer: 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 
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15 Maiden Lane, New York 
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We cordially invite you to open an ac- 
count with us at our main office or 
the branch office best located for your 
convenience. 


Branch Offices and Managers 


434 Broadway 
Cor. Howard St. 
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he should declare it on his arrival here 
and pay a customs duty. The diamond he 
asserted weighs 183.15 carats, is without a 
flaw and is the color of straw. He refused 
to place any valuation on the stone. Mr. 
Wittram also informed a representative of 
this journal that the photographs of a 
diamond which appeared in one of the lo- 
cal evening papers last week were not pic- 
tures of the stone he brought here. He also 
discredits many of the statements which 
appeared in connection with the photo- 
graphs. The stone, stated Mr. Wittram, is 
sealed in a package at the custom house 
and can only be opened with his consent. 

Last week a large sign appeared on 
Maiden Lane, inviting all members of the 
trade to take part in the Harding and 
Coolidge torch light parade on Thursday 
evening, Oct. 28. Both men and women 
may take part in the parade which will be 
held under the direction of the Business 
Men’s Republican Association. The jewelry 
trade division will have unusually attract- 
ive equipment and will form on 24th St, 
between Seventh and Eighth Aves. 
panies of 12 and a captain are being formed 
and all those desiring to participate may 
secure enrollment blanks from W. H. Tarl- 
ton, secretary, 15 Maiden Lane. The com- 
mittee in charge of the jewelry division urge 
ail captains to send in the names of those 
who will compose their companies. The 
names of all women should be sent to Miss 
E. A. Trumpp, major of the Women’s Divi- 
sion, 15 Maiden Lane, names of downtown 
men should be forwarded to G. Warren 
Alford, major of downtown division, 11 
John St., and those of uptown men to Rob- 
ert Loch, major of the uptown division, 36th 
St. and Fifth Ave. 


According to information which reached 
this city last week, a man described as 
Albert Dwight, Jr., and also known to the 
authorities under many aliases, and who 
was arrested in Philadelphia, Pa., recently 
charged with passing bogus checks, is also 
wanted in New York and Brooklyn on 
charges of swindling a number of jewelers. 
Dwight was arrested in the Germantown 
Nationa! Bank, Philadelphia, after it is 
claimed he tried to deposit two checks made 
out for $13,000 on the Harriman Bank in 
this city and which it is alleged proved 
fraudulent. The police claim the prisoner 
has admitted swindling the following jew- 
elers with bogus checks, M. G. Peters, 543 
Fulton St, Brooklyn, ring worth $500; 
and George Bell, 4 E. 42nd St., ring worth 
$165; Bernhard Krancke, 21 E. 40th St. 
watch and cigar cutter, valued at $500, and 
Provident Diamond Co., W. 42nd St. and 
Seventh Ave., watch, chain and charm 
worth $116, all of this city. All of this 
merchandise was obtained with bogus checks 
and most of it has been pawned. Dwight 
wee arraigned in Philadelphia and held in 
$5,000 bail for court and also held without 
bail to await extradition to this city. The 
Prisoner stated that during the war he 
served in the Canadian Army. 


Com- . 
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DEATH OF HENRY W. LITTLE 





Providence Toolmaker Passes Away After 
a Lingering Illness. 


ProvineNce, R. I., Oct. 16—Henry Wil- 
son Little, senior member of the firm of 
Little & Co., jewelers’ toolmakers, hub cut- 
ters and die sinkers, 150 Chestnut St., and 
one of the best known experts in his line 
in the city, died last Wednesday at his 
home, 50 Verndale Ave., in the 74th year 
of his age. He suffered from asthma for 
a number of years and this caused compli- 
cations which resulted in failing health 
since last Winter. He was confined to the 
house about five weeks. 

Mr. Little was born in the north of Ire- 
iand while his parents were traveling in that 
country and upon his return to America at- 
tended the common schools in this city 
until at the age of 16 years he was appren- 
ticed to learn the machinist trade with the 
old Providence Tool Co., at the conclusion 
of which he was engaged by that concern 
in making special tools and machinery for 
the production of intricate parts of the old 
Burnside rifles that were manufactured for 
the Turkish Government. 

In 1876 Mr. Little began his connection 
with the manufacturing jewelry industry 
when he became toolmaker for his brother- 
in-law, John L. Mason, for whom he made 
tools for several patent cuff and collar but- 
tons, both separable and non-separable, 
which for several years had a tremendous 
run. He remained with J. L. Mason & Co. 
for several years, the last five years of 
which he was foreman of the factory. He 
also made all of the tools for the firms of 
Royce, Allen & Co. and the Mason Mfg. 
Co., manufacturers of metal dress buttons 
and ornaments, and the experience thus 
gained enabled him to later start in busi- 
ness for himself as a jewelers’ toolmaker, 
hub cuter and die sinker. 

When J. L. Mason & Co. discontinued 
business, Mr. Little entered the employ 
of O. C. Devereux & Co., as toolmaker 
and foreman of the pearl department. 
About 1895 he resigned this position on ac- 
count of his health and began business for 
himself and a few years later his son, Harry 
B. Little, became a partner and will con- 
tinue the business. His wife died a few 
years ago and he is survived by one son 
and four daughters. 








Creditors Start Bankruptcy Proceedings 
Against Raphael Magid, New York, 
and Appoint Investigating Committee 


Last Thursday an involuntary petition in 
bankruptcy was filed in the United States 
District Court, New York, against Raphael 
Magid, a dealer in jewelry, 54 Maiden Lane. 
Among the petitioning creditors are the 
Rex Mfg. Co., Inc., with a claim for $267.24; 
Lyons Mfg. Co., for $587.41, and O. M. 
Draper Corp. $800. 

The petition places the jeweler’s assets at 
$15,000 and approximate the liabilities at 
$30,000. The day before the petition was 
filed a general assignment was executed for 
creditors in the County Clerk’s office nam- 
ing Morton I. Rosenbock as the assignee. 

On Saturday morning a meeting of cred- 
itors was held at the office of Herman 
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Brasch, attorney for the jeweler, 60 Wall 
St., New York. At this meeting the alleged 
bankrupt offered to settle with creditors 
at 40 cents on the dollar, payable in cash. 
The creditors refused to take any action 
at the time but instead appointed a com- 
mittee to investigate the affairs of the jew- 
eler. This committee consists of John F, 
Paulis, Herman Witt, David Kleinbard, 
Morris M. Brenner and A, Jaffe. 

The jeweler places his assets at $20,000 
and his liabilities at between $27,000 and 
$28,000. 

Another meeting of creditors will be 
held Thursday afternoon, Oct. 21, at 3 
o’clock at the rooms of the National Jewel- 
ers Board of Trade, 15 Maiden Lane, New 
York. At this meeting the creditors com- 
mittee will report on the result of of its 
investigation. 








Federal Court Appoints Receiver for Busi- 
ness of Samuel Futoram, New York, 
Following Filing of Involuntary 
Bankruptcy Petition 


An involuntary petition in bankruptcy was 
filed in the United States District Court, 
New York last Saturday against Samuel 
Futoram, manufacturing jeweler, 68 Nas- 
sau St. The petitioning creditors are Leon 
Hirsch, Inc., with a claim for $8,000, 
Samuel Dawson for $770, and Elias & Em- 
sheim for $250, 

The petition claims that the jeweler while 
in an alleged insolvent condition transferred 
money to various creditors with intent to 
prefer. It is also alleged that on Oct. 15, 
the jeweler admitted in writing his insol- 
vency and his willingness to be adjudged 
a bankrupt. 

According to the petition the alleged 
bankrupt has assets amounting to $17,000, 
consisting of stock and fixtures, and liabili- 
ties totalling $35,000. 

Last Monday Judge Hand in the United 
States District Court signed an order ap- 
pointing Joseph H. Frier receiver under a 
bond of $8,000. The receiver places the as- 
sets and liabilities the same as stated in the 
petition. A meeting of creditors will prob- 
ably be called this week. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Selling Price 
London U. S. Govt. 
Date Official. Assay Bars. 
CORSET 6 si cdccstesineteds 54% Holiday 
a 5 ee eee ar 56% 89% 
Ct Bis olsdiciecsis,v ceed peered 55% 88% 
RE ES 53% 847% 
3 AS | OME ee Bor a 53 833%4 
5 A > Sia ARS Se 52% 81% 








Louis W. Otto, head of the L. W. Otto 
Co., 103 N. Washington St., Crawfordsville, 
Ind., has announced the engagement of his 
daughter, Elsa Louise, to George S. Spring- 
steen of Forest Hills, L. I. Mr. Spring- 
steen is a salesman in the export depart- 
ment of the R. Wallace & Sons Mfg. Co. 
The announcement was made at a dinner 
party. The Otto home was prettily dec- 
orated in a profusion of Autumn flowers. 
The dining room was especially atractive. 
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TORCH LIGHT PARADE 


arding a Coolidge 


Thursday Evening, October 28, 1920 


A mammoth torch light parade for both men and 
women under the direction of the Business Men’s 
Republican Association. 


The Jewelry Trade Division will have unusual attrac- 
tive equipment for both men and women and will 
form on 24th Street between Seventh and Eighth 
Avenues. 


Companies of twelve and a Captain are now being 
formed but there is room for more. Secure enroll- 
ment blanks from W. H. Tarlton, Secretary, 19th 
Floor, 15 Maiden Lane. 


Captains—Send in names of men in your company on or before 


Saturday, October 23rd. 


All women’s names to Miss E. A. Trumpp, 15 Maiden Lane, Major 
of the Women’s Division. 


Names of Men’s Downtown Division to J. Warren Alford, 11 John 
Street, Major of Men’s Downtown Division. 


Names of Men’s Uptown Division to Robert Loch, 36th St. & 5th 


Ave., Major of Men’s Uptown Division. 


Harry P. Dickinson, Harry C. Larter, 
Chief of Staff Grand Marshal Jewelry Div. 











October 20, 1929, 
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D. Shames announces the opening of a 
retail jewelry store at 3955 Pennsgrove St. 
H. E. Kirstine, of the Palace Jewelry 
Shop, 9th and Market Sts., is ill at his 





home. i ‘ 
Josiah Heckler, a retail jeweler of Main- 


land, Pa., is suffering from an attack of 
pneumonia. : 

Eurge Loeb, of Joseph Loeb & Co., retail- 
ers of Reading, Pa., was a visitor in the 
city this week. 

M. Seiger & Son, importers of diamonds 
and watches, announce the opening of a 
branch office at 713 Sansom St. 

A long distance buyer seen here this week 
was C. H. Coles, who brought his wife 
with him from his home and business at 
Gainesville, Fla. 

Roy A. Phillips, formerly employed by 
A. N. Peoples, retail jeweler of Chester, 
Pa., has accepted a position with Mrs. L. H. 
Levey, retailer of the same city. 

The firm of Gross & Frechie has been 
formed and the new partners announce the 
opening in a week or so of a new retail 
jewelry store at 1303 Market St. 

William Mills, of Bayer, Pretzfelder & 
Mills, and William Fenton, representing the 
Wm. L. Gilbert Clock Co., Winsted, Conn., 
were in the city during the past week. 

The firm of Schorr-Horwitz & Co. an- 
nounce the opening of their new store at 
100 S. 11th St. on Oct. 13. The firm are 
retailers of diamonds, watches and jewelry. 

S. Sitkin, formerly of 4459 Frankford 
Ave., has transferred his business to 4405 
Frankford Ave., a property which he has 
purchased. The formal opening was held 
Monday, Oct. 18. 

M. E. Levy, of Garfinkel & Levy, retail 
jewelers of 1023 Market St., has returned 
to his store after a long stay at the sea- 
shore, and Morris Garfinkel, the other mem- 
ber of the firm, will leave shortly for a two 
weeks’ trip to Florida. 

Among recent buyers noted in the city 
have been O. O. Stillman, New Brunswick, 
N. J.; Edgar Garman, of H. Garman & 
Son, Coatesville, Pa.; E. Allez and Mr. and 
Mrs. E. C. Morrison, of Millville, N. J.; 
and Mrs. C. H. Bunting, Newtown, Pa. 

Miss Jean Hammerman, daughter of Mr. 
and Mrs. Julius Hammerman, 3716 Market 
St, and Albert W. Soifer were united 
in marriage recently in New Traymore 
Hall, Franklin St. and Columbia Ave. 
Many Philadelphia jewelers were in at- 
tendance. 


George Bierschank, with Fulmer & Gib- 
bons, platinum mounters of 124 S. 8th St., 
was awarded the first prize for the finest 
bouquet at the annual flower show last Sat- 
urday at Collingswood, N. J. Mr. Bier- 
schank is a fancier of both roses and tulips, 
and it was a bouquet of the former which 
captured first honors. 

A large show window in the jewelry store 
of A. F. J. Dorn, 834 Market St, Cam- 
den, N. J., was broken by robbers recently. 
The bandits were frightened off with 
nothing more valuable than a watch used to 
show standard time and valued at $40. 
Members of the family were awakened by 
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the crash of breaking glass, but the rob- 
bers escaped in the darkness. The broken 
window was valued at $175. Detectives 
were told of neighbors hearing two men on 
the corner of 9th and Market Sts. One 
said to the other “Use one of the bricks 
out of the pile down the street.” It was 
a brick which was found amid the glass of 
the broken window afterwards. 

There arrived last week in the clock de- 
partment of the wholesale jewelry firm of 
Aisenstein & Gordon, 712 Sansom St, a 
youth who spoke no words of English, who 
sought as best he could to fraternize with 
men who could not understand him and 
who joyfully, day by day since his arrival, 
has assembled a growing vocabulary to 
spring upon his unsuspecting fellow work- 
ers. Around the youth hangs a story of 
adventure and romance such as seldom en- 
ters into the jewelry field. The boy is a 
waif of the Great War, was for six years 
interned in Germany, and found his way 
to freedom and America only after trials 
and tribulations such as he, with his lack 
of knowledge of the English tongue has 
difficulty to impart. He is Morton M. Bar- 
low, 18 years old, and he arrived in this 
country on Saturday, Oct. 9, to find await- 
ing him at Ellis Island an uncle he had 
never seen and who yet welcomed him with 
open arms. The uncle is Max E. Gordon, 
a member of the firm of Aisenstein & Gor- 
don. Mr. Gordon not only prepared for 
the boy’s coming by untangling all the red 
tape of thg immigration office, but has pro- 
vided a home for him, is sending him to 
night school and giving him employment 
while he masters his new tongue. Young 
Barlow is a Lithuanian who, with his par- 
ents, was residing in Tilsit, near Koenig- 
burg, East Prussia, when the Great War 
broke out. The family was immediately 
interned and the lad’s parents died, vic- 
tims of lack of nutrition and hardships im- 
posed upon helpless noncombatants by the 
apostles of the Mailed Fist. Young Bar- 
low was 12 years old when interned. 











Donald Barrows of H. F. Barrows & Co. 
is suffering an affliction to his left eye. 

George K. Webster has returned from an 
extended stay at his residence in New 
Hampshire. 

John E. Tweedy of Cheever, Tweedy & 
Co. returned to town last week after spend- 
ing the Summer in Connecticut. 

Frank Darling, one of the old jewelers 
of the town, left Monday for California, 
where he will take up his residence. 

Maurice Katz, president of the Robinson 
Bros. Co., Plainville, has been elected presi- 
dent of the Wearwell Co., recently organ- 
ized to do business in Milford, Mass. 

A small fire occurred last week in the 
building of F. M. Whiting & Co. Among 
the firms to suffer small losses were: Ma- 
son-Lenzen Co., R. Blackinton & Co. and 
F. M. Whiting & Co. 

The North Attleboro Board of Trade 
held a meeting last Thursday and enjoyed a 
talk on the various forms of town govern- 
ment. It is planned to change the system 
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in North Attleboro and the citizens are 
endeavoring to determine the best form 
for them to adopt. The town manager sys- 
tem is the leading form at present. 








Lancaster, Pa, 





TRADE CONDITIONS 


Local jewelers, looking for improvement in 
trade conditions, are preparing to meet it. Greater 
discrimination is now made in selecting goods 
than formerly, mainly because such large reserve 
stocks are not kept. The jewelers, like other 
tradespeople, see the wisdom of turning over their 
stock as often as possible, and not keeping on 
hand goods for which there is no great demand. 
A leading jeweler stated that as a rule it was 
not difficult to fill orders for such articles, so he 
preferred keeping a limited stock of the class of 
goods most in demand, a class of goods that could 
net always be secured on short notice, or the 
manufacturers were busy with just such articles, 
General stores have already made very pretty 
Hallowe’en window displays. 





Miss Marion Day, late an instructor of 
the Mary Lyon School, at Swarthmore, 
Pa., has taken a position as designer with 
the J. F. Apple Co. 

At the celebration of the 428th anniver- 
sary of the discovery of America, held 
on Columbus Day by the Knights of Colum- 
bus, George R. Weber, Grand Sir Knight, 
of Louis Weber & Son, was one of the 
principal speakers, 

Among the directors elected last week 
by the Lancaster Community Service As- 
sociation were Frank C. Beckwith and 
Charles L. Miller of the Hamilton Watch 
Co. A total of 700 held a social and 
dance at the factory last week. The com- 
mittee in charge consisted of Frank Cooper, 
C. S. Reese, Frank Jeffries, George Ganse, 
Jr., and Charles Hartenstein. 

Wednesday at noon, Oct. 13, a battered 
trunk with no name or address was drop- 
ped by some unknown person on the pave- 
ment in front of Louis Weber & Son’s 
jewelry store, N. Queen St. Thursday 
morning the trunk was still there, and as 
the suspicion was aroused that it might be 
dangerous the police removed it. When 
opened its contents were found to be harm- 
less. 

H. H. Rosser, secretary of the State 
Optical Society of Pennsylvania, was a 
guest of the Lancaster Optical Club at a 
meeting held last week. He gave an inter- 
esting outline of the work the State organ- 
izer purposes doing this year. Dr, H. A. 
Maguire, late of Philadelphia, now of Lan- 
caster, discussed “Bacteriology,” and Dr. 
E. R. Gehman, Lancaster, gave a talk on 
“The Ophthalmoscope,” illustrating it with 
lantern slides. 

Frederick H. Kennerdell, a Tarentum, 
Pa., jeweler, a former student of the Bow- 
man Technical School, paid it a visit last 
week, Another visitor, and former student 
was Merle Blocker, Pittsburgh; E. J. Mc- 
Falls, Tarentum, has finished a course m 
the engraving department and _ returned 
home. Gifford Wennerberg, Jamestown, 
N. Y., has also finished a course in engrav- 
ing and returned home. The students of 
the school last week presented to Harry 
Hart, a popular member of the staff of the 
school, a handsome silver table service as a 
wedding present. He will be married on 
Oct. 23 to Miss Dorothy Snyder of Lan- 
caster. 
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A Birdseye View of the Illinois Watch Company’s Plant at 
Springfield, Illinois 


¢ 


Quality—a sure foundation 


upon which to build 


The Illinois Watch Company was established in 1870. 


Our first watches were completed in 1872. 


In 1873 we had one small building, 125 employees and 


produced five watch movements a day. 


Today we have a plant as shown above, nearly 1300 em- 
ployees and a daily product of over 600 high grade watch 


movements. 


ILLINOIS WATCH COMPANY 
Springfield 
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Chicago Notes. 


Paul Wittstein, jobber, left last week 
for an extended trip through the south. 

R. Swagart, with H. Z. & H. Oppenheimer, 
of New York, was a visitor to the trade 
here recently. 

Gus Weinfeld and Joe Block, both of 
the Block-Weinfeld Co., left Chicago for 
the southwest last week. 

Sig Thein left the city Tuesday, Oct. 12, 
for Colorado and Nebraska. He will be 
absent about a month. 

Jack Art, of J. L. Art & Co., left last 
week for Fort Worth, Tex., where he will 
be for several weeks. 

H. H. Curtis, of the H. H. Curtis Co., 
spent a few days in the city last week show- 
ing the jobbing trade his new lines. 

E. L. Imhoff will be in the territory just 
east of Chicago for about two weeks. He 
is then scheduled to be in Attleboro. 

Louis Schoolhouse and Henry Hirsch- 
berg, both with Sig Hirschberg, New York, 
were in the city during the past week. 

Roy Wells, representing the General 
Chain Co., is making a western trip and 
stopped over in Chicago for a few days last 
week, 

Frank Milhening, of J. Milhening, Inc., 
135 South State St., has just returned to 
Chicago after completing a trip to New 
York. 

Albert Kahn, of L. & M. Kahn & Co, 
diamond importers, New York, spent several 
days here last week on business and also 
visited friends. 

I, S. Richter, manufacturers’ representa- 
tive, with offices in the Heyworth building, 
has added the product of the National Clasp 
Co., New York, to his line. 

Mose Ratner, retail jeweler, of Detroit, 
Mich., is visiting in Plymouth, Ind., and 
will later come to Chicago, expecting to 
spend about a week’s time here. 

The Calvin Clauer Co., South Bend, Ind., 
has opened a large branch store in Niles, 
Mich., which will be operated as Clauer & 
Co, The store was opened Aug. 14. 

I. J. Friedman, of the firm of Tucker 
& Friedman, wholesale jewelers, Mallers 
building, has just returned to the city after 
terminating a business trip of two weeks 
through Wisconsin. 

“Billy” Little, identified with George H. 
Fuller & Son Co., is leaving the city for 
Canada and the east this week. He will 
visit Toronto, Hamilton, Niagara, Queens- 
town, Buffalo, and other cities. 

F. A. Brown, of E. & A. Gunthers Co., 
Toronto, Can., spent several days here re- 
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cently visiting the trade and studying con- 
ditions as well as getting ideas of business 
methods in the jewelry trade here. 

M. Schwartz, of H. Schwartz & Co., who 
is in the north at the present time, re- 
ports that “business’ is beginning to show 
some of the old signs of life again.” A. H. 
Nathan of the same company has left for 
the South, 

V. Debs, representing Robinson Bros., 
manufacturing jewelers of Plainville, Mass., 
stopped in Chicago a few days last week 
while on a western trip, as did R. Tetlow, 
representing Parks Bros. & Rogers, of 
Providence, R. I. 

Henry Erickson, of Erickson & Hinter- 
leitner, left Chicago last Saturday for the 
west coast. He is accompanied by Mrs. 
Erickson, and is making the trip a combined 
pleasure and business tour, which will oc- 
cupy about three weeks. 

Isreal & Devaney, manufacturers’ repre- 
sentatives, Heyworth building, announce 
their removal to more spacious quarters 
Nov. 1. Their new address will be room 
806 Columbus Memorial building. This 
company started in business last March. 

W. G. Johnston, a veteran in the jewelry 
business, visited friends in the trade here 
last week as he was returning to his home 
in Coalville, Utah, after a three months 
visit with relatives and friends in Scotland. 
He was accompanied on the trip by his 
wife. 

Briggs & Reid, auctioneers, returned. last 
week from Asheville, N. C., where they con- 
cluded a sale of five weeks. They left 
immediately for Atlanta, Ga., to conduct a 
sale for May Bros., of that city. This 
sale is the 11th sale they have conducted in 
Atlanta. 

John Hillinger, with R. J. Hillinger & 
Co., Silversmiths’ Bldg., is reported to be 
recovering from his illness. Mr. Hillinger 
has been on the sick list since the first of 
September, and has been confined to his 
home ever since. His condition for some 
time was very serious. 

“Billy” Lamb, of George H. Fuller & 
Son Co., recently received a postal from 
Henry Hausman, who is in China. Mr. 
Hausman is identified with the firm of T. 
Hausman, Inc., New Orleans, La. His trip 
to the Orient is one of pleasure bent, and 
he states on his card that he is having a 
very good time. 

The firm of Braude & Martin, 19 S. Wells 
St., this city, has been dissolved. The dis- 
solution was mutually agreed upon by the 
partners and took effect Sept. 28. Albert 
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Martin has had no connection with the firm 
since that date, but Ben Braude has con- 
tinued to operate the business and is now 
its sole owner and proprietor. 

F, A. Brown, with the E. & A. Gunther 
Co., of Toronto, Can., probably one of the 
largest tool and material houses in the 
Dominion, spent a few days in the city 
recently. While here Mr. Brown said that 
trade throughout Canada was very fair. He 
did not look for any decrease in prices for 
some time to come, if at all, in the tool and 
material lines. 


George Spies, of Spies Bros., manufactur- 
ing jewelers, completed a large real estate 
deal here last week. Some months ago he 
began the erection of-a very large garage 
on the north side in Chicago, at 5400 Broad- 
way. He intended to operate as a public 
garage but before completing it. closed a 
lease with the Yellow Taxi Co. for a 15 
year term at a gross rental of $220,000, 

For the past three or four years, Charles 
Geissenhiemer has been identified with C. 
& E. Marshall Co., wholesalers of tools 
and materials, located in the Mallers build- 
ing. Originally, Mr. Geissenheimer came to 
Chicago from Portland, Ore., and now he is 
preparing to leave Chicago for Los Angeles, 
where he has identified himself with Ar- 
mour & Brown, wholesalers of tools and 
materials, as general floor man. He is to 
be in the west by Nov. 1. 


H. L. Walbourne, a grocer and butcher, 
has a diamond which he says is worth $600. 
So, when he opened up crates of chickens 
preparatory to putting them into coops, and 
dropping his diamond while working, he 
decided that one of the fowl had swallowed 
it, and immediately set about to'retrieve the 
stone. One by one, he killed the chickens 
and investigated their in’ards. The sus- 
picion held with him; and when he opened 
up the 50th hen he found the jewel in 
its gizzard. 

William Poetterches, a jewelry designer, 
employed by Spaulding & Co., and his two 
sons, aged 15 and 17, narrowly escaped 
drowning Sunday, Oct. 10, when a motor 
boat in which they were riding about a 
mile off shore shipped water and sank. 
The boat was simply a steel rowboat with 
a motor attached to the rear. The shallow 
craft became caught in the troughs and 
shipped water. Suddenly it sank. The trio 
struggled in vain for some minutes, as none 
of them could swim. Capt. Thomas Levy, 
skipper of the Mayflower, a power cruiser, 
happening upon the scene, saw Mr. Poet- 
terches and his two sons struggling in the 
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water. Immediately he tied a rope about 
his waist and, with two men holding on 
to the other end, he plunged into the heavy 
sea. The youngest boy was sinking, and 
the skipper took him aboard the cruiser 
first. He then rescued the other boy. Poet- 
terches is said to have been in a very weak- 
ened condition when Captain Levy finally 
reached him. 

Ernest Block, representing the Louis 
Stern Co. in this territory, left Sunday for 
a short trip to New York. 

A. F. Ejisenbeiss, of the Eisenstadt Mfg. 
Co., St. Louis, is at the Chicago office this 
week, and will remain here several weeks, 
looking after the business of the company 
here, 

J. A. Johnson, of Independence, Kan., 
spent a few days here last week en route 
to New York. He is going to meet his 
son, who has been in the South Sea Islands 
for the past year making motion pictures. 

Buyers in Chicago during the past week 
include: F. T. Webber, of Webber & Tur- 
nell, Danville, Ill.; C. A. Woodfill, Henry, 
Ill.; George A. Gardner, Pawhuska, Okla., 
who was accompanied by his wife; Joseph 
Malnekoff, Milwaukee, Wis.; B. W. Steven- 
son, Stockton, Ill.; H. H. Cutting, Rock- 
ford, Ill. 

Solomon & Co., 8 S. Dearborn St., are 
celebrating their second anniversary in bus- 
iness and are well pleased with their suc- 
cess. Two years ago J. C. Solomon, S. A. 
Peck and J. L. Hankin organized to do 
watch work for the trade. During last year 
the busines was enlarged to include mer- 
chandise, and they now do a jobbing busi- 
ness in addition to the watch work. 

The regular meeting of the Chicago Jew- 
elers’ Association was scheduled to be held 
at noon yesterday, Oct. 19, in the Ivory 
Room of Mandel Bros. W. H. Samelius, 
instructor of watchmaking at the Wash- 
burn School, who was the guest of the 
association, was to outline the course of 
training and the practical benefits and ad- 
vantages resulting from this progressive and 
constructive movement. Mr. Samelius’ sub- 
ject is of vital interest to the jewelry craft. 
The following list of officers of this associa- 
tion has recently been made known: For 
the years 1919 and 1920, John H. Hardin, 
president; Sidney Y. Ball, vice-president; 
Harry E. Radix, secretary and treasurer; 
Louis Goldman, assistant secretary. 

Elmer A. Rice, retail jeweler, 518 S. 
Michigan Ave., has announced the associa- 
tion of Walter D. Conner as a member of 
the firm. Mr. Conner is probably better 
known to the trade through his recent iden- 
tity with Jacques Depollier & Son, of New 
York. For the past five years Mr. Conner 
has represented this firm, covering all the 
territory from Chicago west to the coast. 
He was located in the Columbus Vaults, at 
State and Washington Sts. Prior to his 
connection with the last named firm, Mr. 
Conner was identified for four years with 
Berg & Co. Mr. Rich and Mr. Conner have 
previously worked together. In 1910 the 
late M. H. Berg opened a retail store at 
516 Michigan Ave., and both Mr. Rich and 
Mr. Conner were employed in this store. 
Mr. Berg died on Christmas day, 1915. The 
business operated under his name was dis- 
solved and the stock sold at auction. Fol- 
lowing this procedure, Mr. Rich took over 
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part of the stock sold due to the dissolution 
of Berg & Co., and, remaining at this ad- 
dress, continued to carry on the business 
in a small way. During the past five years 
the business has grown to such an extent 
that in February, 1919, the Rich Jewelry 
Shop was opened next door to the Berg 
& Co. store. At this address, 518 S. Mich- 
igan Ave., Mr. Rich and Mr. Conner are 
again working together. 








Evansville, Ind. 





TRADE CONDITIONS 


Both the wholesale and retail jewelers of Evans- 
ville report that their Fall trade has been exceed- 
ingly good and in fact it has shown a big im- 
provement over the corresponding month of last 
year. Salesmen for wholesale houses are sending 
in nice orders and report that their holiday orders 
are exceedingly heavy and that their business is 
much better than it was a year ago. The retailers 
say that the splendid Indian Summer weather that 
has prevailed of late has stimulated business and 
that many out of town customers have been 
attracted to the city. 





T. C. Basye, retail jeweler at Rockport, 
Ind., was in St. Louis on business a few 
days ago. 

Hovey H. Tislow, a retail jeweler of 
Petersburg, Ind., was a business visitor in 
the city a few days ago. 

J. Harry Poole, former pearl button 
manufacturer at Rockport, Ind. was in 
Evansville last week attending the big ex- 
position. 

Charles F. Artes, local jeweler, is con- 
nected with the local republican organiza- 
tion and has been doing some splendid 
campaign work. Mr. Artes has been an ac- 
tive worker in the republican organization 
for several years and he is one of the right 
hand lieutenants of Warren T. McCray, of 
Kentland, Ind., republican nominee for 
governor. 

Mr. and Mrs. Clarence Schutze, Jr., have 
returned from the northwest where they 
spent several weeks on their honeymoon. 
Mrs. Schutze was formerly Miss Emma 
Cook and for many years was connected 
with Bitterman Bros., retail jewelers, and 
was popular with the trade. Mr, and Mrs. 
Schutze for the time being are living at 
the New Vendome Hotel. 

Theodore Bitterman, of Bitterman Bros., 
and J. M. Boner, retail jewelers, served on 
a jury in the Vanderburg county circuit 
court here last week in the case of a 
young business man who was charged with 
killing Joseph Lindenschmidt, five years 
old, by running over him with his auto- 
mobile. It was the first time in the his- 
tory of Vanderburg county that any man 
was ever indicted by the grand jury for 
involuntary manslaughter in connection 
with death as a result of an automobile 
accident. 

Many of the mussel camps along the 
lower Ohio, Wabash and White Rivers 
are planning to close down for the sea- 
son after being quite busy for several 
months past. They have had a most suc- 
cessful season of it and many shells have 
been taken out. Now that the season: is 
over it is expected that some of the pearl 
button factories in this section will be 
closed down, although some of the larger 
plants report that they have shells enough 
on hand to keep them busy for several 
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months to come. One pearl button face 
tory at Rockport, Ind., and another af 
Shoals, Ind., have been closed down, 

The window displays of the local jewel 
houses were quite attractive last week es 
the week before because of the second an- 
nual Evansville Exposition, that was hel 
at Cook’s Park and which attracted large 
crowds from southern Indiana, southern 
Illinois and western and northern Ken. 
tucky. Many of the jewelers had booths 
at the exposition. Among the local firms 
that assisted in making the exposition a 
success were Bitterman Bros. A, Bitter. 
man & Son, Esslinger & Salm, J. M. Boner 
Charles F, Artes, Inc., Kruckemeyer & 
Cohn and many others. The attendance 
at the exposition was much larger than it 
was last year and it has been decided to 
make the exposition an annual event, It 
takes the place of the style show that the 
local merchants gave so successfully dur- 
ing the past several years. Local jewelers 
were well pleased with their sales during 
the two weeks of the exposition and re. 
port that their out of town trade as good, 











A. C. Grimes of the Hess & Culbertson 
Jewelry Co., is back from his Summer vaca- 
tion of several weeks spent in Michigan. 

Lawrence Oberting, salesman for the St, 
Louis Clock & Silverware Co., has returned 
from a two months’ selling trip through 
Arkansas. 

Solomon S. Dreifus, 74 years old, retired, 
but who was at one time in the optical bus- 
iness here, died Monday, following an oper- 
ation. He lived at 1911 Franklin Ave. He 
is survived by his widow, and a son. Three 
daughters also survive him. One is Mrs. 
Isadore Goldman, whose husband is of the 
firm of Goldman & Coquette, on Locust St, 
near 7th St. When less than 19 years 
old, Mr. Dreifus had participated in 23 bat- 
tles of the Civil War, as a member of the 
famous-Buck Tail Regiment of sharpshoot- 
ers. Two days before the shooting of Abra- 
ham Lincoln, Dreifus, then 19 years old, 
served as aid-de-camp to the President for 
the day. He was commended by the Presi- 
dent and received the President’s autograph 
in his album at the end of the day. He was 
in the optical business here for many years. 








The Treasury Department has issued an 
order granting a drawback allowance on 
watches manufactured by the Hipp Didi- 
sheim Co., Inc., of New York, with the use 
of imported watch movements, and on im- 
ported wrist watches exported by the said 
firm after having been equipped with leather 
wrist straps permanently fastened thereto 
for its account by the Culbert Co., of New 
York. The order stipulates that the draw- 
back allowance for each watch exporte 
shall not exceed the duty paid on one im 
ported watch movement or complete watch, 
as the case may be, of the same kind, grade, 
and value used in the manufacture thereot. 
Sworn statements of the two companies 
have been filed with the Collector of Cus 
toms at New York. 














October 20, 1920. 





TRADE CONDITIONS 
As the Fall season advances and the holidays 


approach, the tone of retail jewelry business is 
showing perceptible improvement. During the 
first half of October the volume of sales averaged 
probably in excess of either that of the months 
of July or August. The wage-earner, who as a 
class became a fairly good customer of the jeweler 
since his pay jumped by leaps and bounds, is less 
of a factor in trade because conditions are under- 
going a material change. Unemployment has in- 
creased in the last two to three weeks, with pros- 
pects of a further extension, so that for the pres- 
ent this source of business is not counted upon 
to produce the accustomed quantity of trade. 





George Monroe of Providence, .R. I, and 
Frank Kreissl of Chicago were in this city 
last week. 

J. Flansberg, who has been located in 
Texas for the past year, has returned to 
Milwaukee. 

Charles Behnke, Oshkosh, and L. R. 
Rosenberg, Madison, visited the Milwaukee 
Optical Mfg. Co. last week. 

Ray Gylsrom of the Milwaukee Optical 
Mfg. Co. was quietly married Saturday, 
Oct. 9, to Miss Mildred Eckstein. 

Edward Kupper, a leading North Side 
jeweler of Milwaukee, has moved his store 
from 1060 to 1071 Teutonia Ave., where 
about twice the floor space of the old store 
is available. Besides enabling Mr. Kupper 
to carry a larger stock of diamonds, 
watches, jewelry and silverware, he has 
opened a phonograph department. 

Miss May Spencer, Edgerton, Wis., pro- 
prietor and active manager of one of the 
best known retail jewelry stores in southern 
Wisconsin, has disposed of the business 
and will retire. The purchasers are Trace 
Christenson, Stoughton, Wis., and Elmer A. 
Aalseth of Edgerton, the former operating 
his own store in Stoughton, and being a 
partner of Mr. Aalseth in the Christenson- 
Aalseth Co. at Edgerton. The Spencer 
store was founded more than 30 years ago 
by the late John Spencer, and continued 
after his death by his daughter, who had 
been his assistant. 

A. W. Anderson, Neenah, Wis., secretary 
of the National, State and Fox River Val- 
ley associations of retail jewelers, and also 
serving as secretary of the Neenah Civic 
Association, is taking a prominent part in 
the local campaign for lower fire insurance 
rates. For three years or longer the asso- 
ciation has been seeking the improvement 
of the fire protection system with such suc- 
cess that the time is believed ripe for a re- 
rating of Neenah property. Mr. Anderson’s 
interest in fire insurance matters is accen- 
tuated by the fact that he is secretary and 
manager of the National Jewelers’ Mutual 
Fire Insurance Co., the general offices of 
which he maintains in Neenah. 

George Durner, Inc., 745 3rd St.; Stou- 
thamer Bros., 767 3rd St., and a number of 
other leading jewelers located along 3rd 
St, between Walnut St. and North Ave., 
in Milwaukee, are participating in a busi- 
ness promotion campaign conducted during 
the week of Oct. 15 to 23, under the au- 
spices of the Upper 3rd St. Advancement 
Association. The entire shopping district 
is attracting the attention of buyers not only 
in this community, but throughout the city, 
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by offering unusual bargains during the 
period. Full-page newspaper advertise- 
ments are being used to impress the public 
with the slogan, “Upper Third Street—The 
Shoppiug Center for Savers.” 

The incorporation during the past week 
of the Botts-Jones Co. of Milwaukee, with 
an initial capitalization of $25,000, presages 
the establishment of a new and somewhat 
unusual retail jewelry store in Milwaukee 
about Nov. 1. R. J. C. Bott, J. F. Never- 
man and Arthur E. Jones have resigned 
connections with the Louis Esser Co., 111 
Wisconsin St., one of the highest class 
jewelry shops in the city, to engage in a 
similar enterprise of their own. A _ long- 
term lease has been taken of a ground floor 
store unit in the Hotel Pfister, at Wisconsin 
and Jefferson Sts., and is now being equipped 
with new fixtures and furniture. The store 
flanks the Jefferson St. entrance. Besides a 
large show window on Jefferson St., it has 
five display windows fronting on the lobby 
of the hotel, which is nationally known as 
one of the oldest and most elegant hostelries 
in the middle west. The furniture will be 
cf black walnut in wax finish and many 
unique ideas are being carried out in store 
architecture to take advantage of unusual 
facilities provided by the location. Mr. 
Bott is a jeweler of many years’ experience 
and for the past nine years has been store 
manager of the Esser company. Mr. Jones 
has been his chief assistant in merchandis- 
ing for seven years, while Mr. Neverman 
is an expert designer and engraver. The 
new firm will do a general jewelry business 
but will specialize in original creations in 
platinum as well as other metals. 








Rochester, N. Y. 


B. H. Berson, of Haffstadt Berson & 
Co., Toledo, O., was in town last week 
visiting his brother, before leaving for 
the Pacific Coast, where he will spend 
the Winter. 

The Sime Berson Co. report business 
very good.. Mr. Berson was away on 
a vacation for a week. He and Sam 
Marine will call on the trade in New 
York State this week. 

Early Thursday morning a large plate 
glass window was smashed in the jewel- 
ry store of the Bastian Swezy, Schlegal 
Co., 211 Main St., E. The firm reports 
a watch was stolen which was valued at 
$160. 

Max Lowenthal is recovering from 
the brutal attack made on him at Buf- 
falo. No clue yet has been found of 
the diamonds stolen from him. The 
Pinkerton Detective Agency is investi- 
gating the case. 

The Metal Arts Co., South Ave., has 
increased its capital stock from $25,000 
to $150,000. This company has opened a 
new department of high grade stationery 
engraving. President John Jack re- 
turned last week from a business trip 
to Chicago. 

Morris Rosenbloom, of M. Rosen- 
bloom & Cox, has returned from an ex- 
tended business trip to England, France 
and Germany. He says that Germany 
will come back soon in the business 
world. He may make another trip soon 
in the interest of the Ilex Optical Co. 
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in Dallas, Tex. 

All of the salesmen of the C. A. Kiger 
Co. are in the house preparing their lines 
for the holiday trip. 

R. E. Marley, manager of the Topeka 
branch of the Harris-Goar Jewelry Co., 
was in the city last week. 

Ward M. Lewis, secretary of the C. B. 
Norton Jewelry Co., is Republican com- 
mitteeman in his ward, the 16th. 

H. D. Washburn, for the past four 
years in business in Leonardville, Kans., 
is now located at 3005 Highland Ave., 
this city. 

Miss Katherine Parsons, of the jewel- 
ry department of the Edwards-Ludwig- 
Fuller Jewelry Co., was recently married 
to Edward Williams. 

C. B. Norton has returned from a trip 
to the oil fields near Florence, Kans., 
where he has some interests. Mr. Norton 
says this is one of the most wonderful 
fields in the country. 

G. A. Burri, of the Porter & Wiser 
Jewelry Co., has returned from a busi- 
ness trip to Chicago and Cleveland. He 
several games of the 
world series of baseball. 

George S. Reynolds, formerly with J. 
H. Mace in this city, has moved his 
family to Argentine, Kans., where he is 
operating a store under the name of the 
Mace-Reynolds Jewelry Co. 

The Cady & Olmstead Jewelry Co. 
report the first half of October the best 
they ever had in their business and 
September the best of any correspond- 
ing month for many years. C. L. Daniels 
says the best class of goods is being 
called for and at the present time diamonds 
are selling well. 

The show windows of the Boyce 
Jewelry Co. have been refitted and are 
unique in their line. Buff colored friar’s 
cloth forms the foundation and back- 
ground, with a center panel of heavy 
cream net. A Greek pattern in old blue 
outlines the edge of the mats. Mr. 
Boyce designed and made the patterns 
for the mats and trimmings, as he de- 
signed and supervised the window dec- 
orations in the jewelry stores in which 
he worked before going into business 
for himself. The windows have elicited 
many compliments from friends and cus- 
tomers of Mr. Boyce. 

Among the visitors last week were: 
R. M. McRill, Bristow, Okla.; R. F. 
Richardson, Enright, Okla.; L. H. Smith, 
Adrian, Mo.; Mr. Crockett, Carrizo 
Springs, Tex.; Sam C. Lee, Holden, Mo.; 
B. L. Seybold, McLouth, Kans.; Ward 
Schumacher, Larned, Kans.; Earl Mor- 
rison, Olathe, Kans.;° Monte Woods, 
Newton, Kans.; J. H. Whiteside, Liberty, 
Mo.; Mrs. Fred Koehler and daughter, 
Mrs. E. M. Moore, Independence, Mo.; 
R. F. Richardson, Drumright, Okla.; C. 
H. Paxton, Paola, Kans.; M. A. Lewis, 
Bonner Springs, Kans.; William Wright, 
Monett, Mo.; Mr. and Mrs. E. H. Mc- 
Clintock, Garden City, Mo. 
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Distinctive Designs in Silver Plated Ware 


: _ Christmas gift seekers will be more than pleased with our 
Sas — nique designs in Silver Plated Ware. 
es These original creations, exclusive productions of our skilled crafts- 
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men, have just the right appeal to discriminating customers. 
You should have an attractive showing for your holiday trade. 





- Continental Sheffield Silver Co. 


SILVERSMITHS 195 Broadway, Brooklyn, N. Y. 


All our original designs are covered by U. S. Letters Patent. Beware of imitations. 
Look for the Trade Mark. 

















WESTERN TRAY & CASE CO. 


Established 1864. 


427-429 Plum Street CINCINNATI, OHIO 


—MANUFACTURERS OF— 
Jewelers’ Show Case and Window Display Trays 
Wholesale Jewelers’ Telescopes, Trays and Cases 





Modernize Your Store. It Helps to Sell Your Goods. 











No. 10. Convertible Watch Trays. 
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Henry M. Abrams, San Francisco, is here 
calling on the trade. 

H. L. Harris & Sons have moved from 
617 S. Main St, to 432 S. Spring St. 

W. T. Parker, diamond broker, has gone 
to San Francisco on a business trip. 

P, J. Flaherty, recently at 623 S. Main 
St. has moved to 631 on the same street. 

Frank H. Casteel, formerly on W. 6th 
St, has moved to his new location on 
Mercantile, PI. 

E, Bastheim, who has returned from San 
Diego, says he found business conditions 
very satisfactory there, ipa 

W. j. Perkey, Fresno, is here on a busi- 
ness trip for Zemansky Bros., of whose 
store in Fresno he is manager. 

Emile Shostrom of the Donavan & Sea- 
mans Co., has gone to Orange to attend an 
important meeting of the Shriners. 

E. O. Jones is now in charge of the clock 
and watch department and E. Gotschal is 
a watchmaker in Hamburger’s store. 

E. W. Saunders of the San Francisco 
office of the International Silver Co., is 
spending a few days here on business. 

Paul Grimm, 325 W. 3d St., celebrated his 
birthday on Oct. 8 by giving a number of 
his friends a dinner at a popular cafe. 

Mrs, William Kerrn, wife of the Redondo 
jeweler, is recovering from a severe illness, 
having spent several weeks in a hospntal. 

Paul D. Walsh, wholesaler, is back from 
San Francisco, where he went on a pleasure 
and business trip, accompanied by his wife. 

Alfred Williams and Mrs. Williams, 
Needles, have returned home after spend- 
ing several weeks in southern California. 

Charles Robinson, Jerome, Ariz., is at 
home again after having visited the whole- 
sale houses in San Francisco and Los An- 
geles, 

Some of the eastern agencies here think 
they see signs of continued good business 
conditions in the fact that they are already 
booking liberal orders for 1921. 

W. K. Blackburn, until recently with the 
Ernsting Co., San Diego, has come to Los 
Angeles and opened business for himself 
—* in room 606 Title Guarantee 
uilding. 

William Wurm, Gallup, N. Mex., has re- 
turned from a trip to Europe, where he 
traveled extensively, observing business 
— and purchasing new stock for 
is store, 

L. H. Driver, of the Paul D. Walsh Co. 
returned a few days ago from a business 
trip through Arizona and is now ready to 
start on a similar trip through the norther- 
ly part of California. 
Be j oP caagg my of Allsopp & Allsopp, 
Ro ur . Bennett, representing 

gers, Lunt & Bowlen Co., who are here, 
report that they have found business condi- 
tions very satisfactory. 

H. L. O'Neill, representing Swartchild & 
Co., and having his headquarters at 514 
Title Guarantee building, is in San Fran- 
cisco. Reports from him indicate very 
satisfactory business there. 

Rin Los Angeles office of A. I. Hall & 
ons, San Francisco, is undergoing ex- 
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tensive alterations and new fixtures are 
being installed to accommodate the con- 
cern’s increasing business in this end of the 
State. 

Walter E. Lawrence, Burbank, and Ralph 
Smith, son of W. D. Smith, Hollywood, 
successfully passed the severe examination 
of the State Board of Examiners in Op- 
tometry and are now registered optome- 
trists. 

George V. Lippold has sold his business 
on W. 7th St. to E. J. Pfetzing, who 
has been recently at 323 W. 5th St., but 
has sold out there to Mr. Edwards, who 
has been engaged as a watchmaker with 
Walter Murray, 315 West Fifth St. 

A. C. Taylor, who is temporarily lo- 
cated in rooms at 612 Title Guarantee 
building, expects to be able to move on 
Nov. 1 into his new store in the Sun Drug 
Co, building, now under construction, at 
the corner of 6th St. and Broadway. 

Eugene R. O’Connell, who has been doing 
business as engraver in room 606 Title 
Guarantee building has returned to El Paso, 
Tex., and taken a position with Silberberg 
Bros. Mr. O’Connell was in business here 
several years ago, went to El Paso, worked 
there for a time and then returned here. 

A window in the front of the Slavick 
Jewelry Co., 427 W. 7th St. was recently 
broken by a burglar, who got away with 
about $300 worth of goods. A pool of blood 
was found on the sidewalk near by and it 
is presumed that the man cut his hand in 
breaking the glass. The company was fully 
insured by a policy covering even the letter- 
ing on the glass. 

The following out-of-town jewelers have 
been in Los Angeles recently: W. C. 
Guerth, Redlands; George B. Bower, Up- 
land; C. W. Middleton, Pomona; T. S. 
Lailey, El Monte; E. T. Stoddard and Mr. 
Cole of Cole Bros., Whittier; A. j. Dut- 
ton, Anaheim; Mr. Hoffman of J. H. 
Padgham & Sons, Santa Ana; J. D. Mor- 
row, Oceanside; Mrs. Bloedel, Las Vegas, 
N. Mex.; E. M. Sieglitz and H. Bolanos, 
Calexico; W. W. Hauk, Long Beach; 
Charles E. Perham and R, F. Winslow, 
San Pedro; C. J. McCormick, Redondo,; 
J. H. Blanchard and J. Posner, Ocean Park; 
C. E. Miller, Van Nuys, and Walter E. 


Lawrence, Burbank. 








Pacific Coast Notes. 





Simon Frank has opened a new jewelry 
store in Reno, Nev. 

R. R. Young, Gridley, Cal., has sold his 
jewelry store to O, Naume. — 

It is reported that J. W. McCann, Flor- 
ence, Ariz., has sold his jewelry business 
to the Vernon Bros. 

W. H. Cornell is understood to have 
bought out the jewelry business of F. C. 
Fagecrans, St. Helena, Cal. 

W. H. Turick has bought the jewelry 
business of A. S. Huey, Roseberg, Ore. 
Mr, Turick retains the optical department. 

A. N. Walters of the Gold Shop Jewel- 
ers, Inc., Salt Lake City, is dead. He 
was president and treasurer of the com- 
pany and practically owned all the corpor- 
ate stock. Business is being continued as 
usual, pending the. making of definite plans. 

J. Jessop & Sons, San Diego, have just 
celebrated two anniversaries; half a century 
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in business and 30 years in San Diego, The 
Jessop store is well-known to all visitors 
on account of its big street clock, which 
has been written up in hundreds of maga- 
zine and newspaper articles. Among other 
things, it tells the time of all nations. Every 
bit of the clock movement was made in the 
Jessop store, 











J. W. King is in Sacramento, attending 
the annual State Drill of the Elks, 

Charley Lavine, of the National Watch 
Co., was in San Francisco last week. 

A. W. Huggins, president of A. I. Hall 
& Son, leaves on Tuesday next for Chicago. 

A. Kosches has started on his Fall trip, 
in the interests of the California Jewelry 
Co. 

Howard Rowbotham, eastern representa- 
tive of Tin Fat & Co. and the Oceania 
Pearl Co., is in the city. 

A. G. Bernard, sales manager for A, I. 
Hall & Son, is now touring, visiting the 
various branches of the firm. 

J. H. Spiro and Clyde J. Schoenfeld re- 
turned last evening from a long trip which 
included points as far east as Salt Lake. 

Bob Rowe, northern traveling man for 
A. I. Hall & Son, is stocking up for his 
Fall trip at the home office here. He will 
leave early next week. 

Paul W. E. Wittstein, who maintains an 
office in Chicago, has been appointed rep- 
resentative for Tin Fat & Co. in the south- 
ern States, including Florida. This increased 
activity has been necessitated by the present 
great demand for jade and opal jewelry. 

William E. Phillips has resigned from 
the Karpeles Co, and has entered into part- 
nership with David Pudlin, president of the 
David Pudlin Co., 704 Market St. The 
firm name is now the Phillips-Pudlin Co. 
The new firm will follow the policy of the 
David Pudlin Co. and deal in diamond 
mounted jewelry, wholesale only. The 
same offices are being used. 

Amongst visitors in town last week were: 
M. Hines of the E. W. Reynolds Co., Los 
Angeles; E. A. Taylor, Salinas, who has 
made a flying visit to stock up for the hol- 
iday season; A. S. Shaddon, Fresno; Ed. 
E. Wood, Modesto; Peter Engel, Marys- 
ville; Louis C. Koberg, Healdsburg; H. 
Ginsberg, Reno; Mr. and Mrs. Harry 
Harris, Santa Barbara, and Charles Roberts 
of the Schaufeld Jewelry & Optical Co., 
Monterey, accompanied by Mrs. Roberts, 
who comes to a local hospital for a slight 
operation on one of her eyes. 

Burr -W. Freer, president of the Burr W. 
Freer Co., entertained the officers, directors 
and committee chairmen of the Wholesale 
Jewelers’ and Silversmiths’ Association of 
California at a luncheon in the rooms of 
the Old Colony Club, St. Francis Hotel, on 
Tuesday, Oct. 7. Mr. Freer is leaving for 
an extended trip east and called together 
the association heads for a discussion of 
business policies for the remainder of the 
current year. Mr. Freer is president of the 
association. The guests presént included: 
Edson Adams, Alphonse Jeddis, A. J. Fran- 
cis, E. V. Saunders and Bert Nordman. 
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Send Us Your Request at Once for Our 


SPECIAL JEWELRY CATALOG No. 90 


It Contains the Very Latest Merchandise at the Lowest Possible Prices 























12 Size Fancy Shape The trade will be specially interested in this 12 Size Fancy Shape 
WATCH CASES catalog because it is placing at your disposal WATCH CASES 
; complete lines of merchandise that has been se- 
lected with the greatest care from the stocks of 
the best known and leading manufacturers of 















their respective lines, merchandise that has stood 









the supreme test for quality and up-to-dateness, 
offered to you in this catalog at very attractive 
prices. 


N. SHURE CO. 


= Madison and eee 
TUXEDO Franklin Sts. VARSIT 


Open face case, supplied in plain pol- Open face case, supplied in plain pol- 
ish, butler finish, straight line and ish, butler finish, straight line and 
hand engraved. Cc ad iCAGO ILL hand engraved. 

14K Solid Gold Engraved. Each $30.70 5 ad 14K Solid Gold, Engraved. 

20 year, Engraved. Each........ 7.45 20 year, Engraved. Each....... 












































The finest Tower Clocks in the world are made by § 
The E. Howard Clock Company of Boston. Also} 
a very complete line of substantial and accurate clocks Rae 


for the bank, office and school. 


Write us for full information 


THE E. HOWARD CLOCK CO. 


i 373 Washington St., Boston 309 Broadway, New York ; 
31 North State St., Chicago 
Established 1842 


AND NEW Elgin, Waltham, 
Howard, Hamil- 
re ton, Rockford, 
% South Bend, 
Hampden, Ili 
nois. Samples 
‘sent to rated 
concerns on memo 
~ or mail $5.50 for 
~ 2-9 sample Elgin, Wal 
tham, Rockford. 


— Walrus Teeth 
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Price $1.00 1] John St., corner Broadway, New York ————" 21 Ann St, How Yet 
The Jewelers’ Circular, 11 John St., New York 


SAMPLE CASES—TRAYS—TRUNKS 


Complete Outfits for Jewelry Salesmen 

















AGENTS FOR “FABER UTICA” JEWELRY TRUNKS 


Rueckert Manufacturing Co. ay 


P ROVIDENCE, R. I. New York Office, 9-13 Maiden Lane Leather Telescope 
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ph Castelberg, directing head of 
the Castelberg National Jewelry Co., 


Jose 


on St. and Park Ave., had as his 
guest of honor Ovington E. Weller, Re- 
publican candidate for the United States 
Senate, at a dinner given Wednesday 
night at the Clover Club. A number of 
prominent Baltimoreans met Mr. Weller 
at the dinner. 

Plans are now being made by mem- 
bers of the Charles St. Association for 
an important trade demonstration next 
Spring. All of the Charles St. jewelers 
are members of the organization and, 
according to the outlined program, the 
demonstration will, in a measure, be 
modeled after the Fifth Ave. trade ex- 
hibition in New York, 

United States customs officials are 
continuing their investigation surround- 
ing the recovery here of hundreds of 
unset cameos found in the possession 
of three Italians, members of the crew 
of an Italian steamer, who were arrested 
a week ago by Patrolman William Crass, 
Central district. Deputy Surveyor F, Ss. 
Hayward is in charge of the investiga- 
tion. It is believed that the cameos were 
smuggled through this port from Torre 
del Greco, Italy. 

A clever “pennyweight” thief stole a 
diamond ring valued at $300 from the 
store ‘of Livingston & Co., diamond 
brokers, 11 N. Gay St, at 5.15 P. M,, 
Oct. 11. The missing ring is described 
as .90 of a carat with a small carbon 
spot on an oblique line beneath the 
table. The diamond was mounted in a 
tooth setting. Three rings were shown 
the visitor and he asked to be shown 
another ring from the window. He left 
without making a purchase and an hour 
later the theft was discovered, a spurious 
ring having been inserted in the ring box. 
The “pennyweighter” was described as 
a white man, 37 to 40 years old; 5 feet 
5 inches tall, 145 pounds, smooth face, 
wore brown suit and soft brown hat. 
Detective Lieutenants J. H. Kratz and 
C. J. Kahler were assigned to apprehend 
the thief. 

Local jewelers were not surprised to 
learn of the arrest in St. Louis a week 
ago of Charles W. Eldridge, 61 years 


Lexingt 


‘old, who, for 25 years has victimized 


jewelers throughout the country. The 
woman arrested in St. Louis as an 
alleged co-worker with Eldridge, accord- 
ing to Detective Lieutenant Harry P. 
Schanberger, is none other than Cather- 
ine Dunn. The woman in St. Louis gave 
her name as “Mrs. May West,” “May 
Watson” and “Catherine Dunn.” When 
the pictures of Eldridge and the woman 
were sent here they were identified in 
the Bertillon Bureau here as the man 
and woman extradited by the Baltimore 
authorities from New York Jan. 5, 1915. 
Both Eldridge and Catherine Dunn were 
indicted for stealing silver plates, valued 
at $300, from the Samuel Kirk, Son & 
Co, 106 E. Baltimore St., Dec. 19, 1914. 
Headquarters Detectives G. W. Arm- 
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strong and George Davis trailed Eldridge 
and Catherine Dunn to New York, 
where they were arrested and the silver 
recovered. Eldridge was sentenced to 
five years in Maryland State Prison, 
Jan. 20, 1915. Catherine Dunn pleaded 
guilty and was paroled for five years. 
Eldridge was released less than a year 
ago from the penitentiary here. 
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W. D. Courtney has returned to the 
office of Whitehouse Bros., after an ex- 
tended trip in the south. 

Fred Voth, traveling for Peck, Sel- 
meier & Peck, has left the city on a 
road trip of several weeks. 

The following members of D. Jacobs 
Sons Co. are now on the road: J. D. 
Jacobs, E. B. Jacobs and Aaron Strauss. 

A group of prominent members of the 
Cuvier-Press Club tendered a dinner to 
Congressman A. E. E. Stephens last 
week. In the list of hosts were William 
Pohlmeier, M. Phillips, C. E. Richter, 
H. Huber and L. Bingaman, represent- 
ing Cincinnati jewelers. 

Ball teams representing Richter & 
Phillips and the Whitehouse Co. met 
last week but each team has a different 
score to report and thrilling features 
about its own players and nothing to say 
about the opposing team. Affidavits as 
to the correct score will be submitted 
later. 

George Kolb, Hopkinsville, Ky.; Lee 
Schlenker, Eaton, O.; Casper Fenzel, 
Middletown, O.; Mr. and Mrs. J. D. 
Stubel, Louisville, Ky.; C. A. Caruthers, 
Winchester, Ky.; J. R. Allen, Bradford, 
O., and W. H. Shock, Liberty, Ind., 
were among the out-of-town jewelers regis- 
tered at Richter & Phillips during the 
past week. 

Funeral services for Charles J. C. 
Gerlach, diamond setter, were held from 
the residence, 2447 Maplewood Ave., 
Monday, Oct. 11. He had been ill for 
several months. Several years ago he 
was employed by William Wagenlander 
and also by the Clemens Oskamp Jewel- 
ry Co. as repairman. Later he took up 
diamond setting and was in business for 
himself. 

The date for the special meeting of 
the Wholesale Jewelers & Manufactur- 
ers Association has been set for Thurs- 
day, Oct. 21. It will be held at the 
Clermont, formerly the Heidelberg, in 
the Kentucky hills opposite Cincinnati. 
li Gutmann has charge of the arrange- 
ments for the social session. Machines 
will carry the members to and from the 
meeting place. A dinner will precede the 
business sesion. 








The property occupied by Samuel Gal- 
linger, Jr., 20 by 100 feet, and on which Js 
erected a four story building at Pittsburgh, 
Pa., was bought by Mr. Gallinger last week. 
It is what is known as the Mary McD. Barr 
property. While the sale was published, no 
figures as to what was paid for it were 
given out. 
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San Antonio, Tex. 





P. D. Fudge, who recently conducted a 
repair shop for the jewelry trade, is now 
with Hemple & Co. 

The Empire Jewelry Co. has recently 
opened a new store at Corpus Christi, Tex., 
near the Texas-Mexico depot. 

A. S. Lande closed his business for sev- 
eral days on account of the death of a mem- 
ber of the family. The burial took place in 
New York city. 

Ney L. Brewer, with the L. Daiches 
Jewelry Co. has sufficiently recovered 
from his operation for appendictis and is 
once more at his post. 

Dr. MacPowell of Beeville, Tex., has 
just completed his course at Needles’ In- 
stitute, Kansas City, and has obtained the 
most modern equipment available for his 
new testing room. 

J. E, Help has recently opened a watch 
repair shop at Kenedy, Texas. Up-to-date 
equipment has been installed and with con- 
ditions all in his favor, Mr. Help is looking 
forward to a splendid Winter in his new 
location. 

For the first time in several years, E. 
Eddlestein and M. A. Eppenstein, of the 
Illinois Watch Case Co., Elgin, Ill, were 
able to leave business for a few days and 
made a pleasure trip to San Antonio. While 
here they were entertained by a number of 
the local jobbers. 

E. E. Jacobs, who was for many years a 
jeweler at Rockport, Tex., and who was 
very recently in business at Mulberry, Ind., 
several weeks ago made a trip in his car 
from the latter place to several Texas cities, 
covering over 2,000 miles in 10 days. He 
is again looking for a favorable location 
in his old territory. His family accom- 
panied him on this motor trip. 

F. C. Rockwell, Del Rio, Tex., while on 
his way to Arkansas, where he expects to 
spend several weeks, stopped over and en- 
joyed, with his wife, a few interesting days 
in San Antonio, They are going to Ar- 
kansas on a pleasure trip and expect to 
spend some time visiting different points in 
that section, where they will be the guests 
of their many friends and relatives. 








San Diego, Cal. 





L. E. Anselme, former owner of the 
Swiss Jewelers store at 1165 4th St., has 
opened a watch repair shop at 308 Owl 
Drug building. 

George Briggs, formerly with Burk & 
Sons, of Vancouver, and L. E. Avriel, 
recently from Omaha, Nebr., have taken 
positions in the watch repair department 
of the store of J. Jessop & Sons in this 
city. 

C. W. Ernsting, head of the Ernsting 
Co., has returned from a two weeks’ 
trip to Los Angeles, Pasadena, Long 
Beach and other points in that vicinity. 
He was accompanied by Mrs. Ernsting 
and their daughter. 





The show window in the store of J. Chase, 
Springfield, Mass., was smashed recently 
and some articles taken. The Pinkerton 
National Detective Agency at Hartford is 
working on the case. 
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Send for one of the following Assortments in 
the best selling colors and different patterns. 





ASSORTMENT NO. 7 
FANS FROM $7.50 to $15.00 EACH 








ASSORTMENT NO. 
FANS FROM $7.50 to $26 EACH 








ASSORTMENT NO. 38 
FANS FROM $12 to $60 EACH 


grades—some with jeweled, pearl, real 
amber or shell handles. 























The highest class Jewelry establish- 
ments in New York, Philadelphia, 
Chicago and other large cities in this 
country carry OSTRICH FEATHER 
FANS from the House of J. A. STEIN. 
STEINMAKE OSTRICH FEATHER 
FANS are the product of French craftsmen 
exclusively. We successfully obtain colors 
not attempted by other manufacturers. We 





quote by permission from a recent advertise- 
ment of one of our valued customers, J. E. 


Caldwell & Co., Jewelers and Silversmiths, 
Philadelphia: 


*“Those who would bestow an exquisite 
gift upon debutante, bride, maid or matron 
are invited to seek suggestion in this unique 
collection of Feather Fans—many per- 
sonally selected in France and now dis- 
played in an especial exhibition in the 
foyers of this establishment. The group- 
ings of feathers are unusually luxurious 
and among the colorings are these beauti- 
ful shades—Nacre, Jade, Sapphire, Corn- 
flower, Salmon, Cerise, Red, Deep Rose 
and Orchid.” 





COPYRIGHTED May 1909 


The Emblem of Quality 


Send for New Catalog 


J. A. STEIN 
7 East 37th Street, New York 
Established since 1882 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
Jeweters’ CrrcuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 





























Store Temperature Affects Everybody’s “Temperature” 





Things to Consider with Winter’s Approach 


Written Expressly for The Jewelers’ Circular 

















- cold weather people like a comfortable 
store. They anticipate visiting it. They 
like to linger there. They feel more like 
spending their money under comfortable 
conditions. They get better service there, 
too, because the selling force in a comforta- 
ble store works better. 

You yourself have patronized stores that 
were chilly and unhospitable, stores you felt 
no inclination to visit again because of the 
clammy atmosphere you felt there. 

lt is highly important to see that your 
store is comfortable and agreeable to your 
patrons through the cold weather and a 
little thought and care in this direction will 
repay you well. 

A comfortable store is made so by the 
efficient use of the heating and ventilating 
systems, and this kind of efficiency also 
reduces the amount of fuel needed, lower- 
ing the cost of heating. I am going to 
make some suggestions further along about 
means of getting better heating results 
with less fuel expense. Just here I want 
to mention ventilation. 

Something more than mere heat is needed 
to make the store comfortable in winter. 
The air must be good. It must not be 
stuffy. The store should not be a smelly 
place, aside from possible agreeable odors 
that accompany certain parts of the stock. 
A disagreeable odor in a store is influen- 
tial in keeping people away, especially 
fastidious or finicky people. 

There is always circulation of fresh air 
around the store entrance because of the 
frequent opening of the door. If the store 
is not large, this should give enough fresh 
air. If the store is large or of such shape 
that part of the room is too far from the 
door for fresh air to circulate from that 
source, there ought to be ventilation toward 
the back, through windows or through spe- 
cial ventilators opening into an air shaft. 

Where there is not such a draught as will 
give ventilation by ordinary means, an elec- 
tric fan may be used to help. Windows 
may be used above the shelving, convenient- 


ly adjusted to operate by cord from below. 
lf you are renting a store in a large build- 
ing and air shaft openings and any other 
fresh air sources have been neglected by 
the owner or if such sources have been 
“hogged” by other tenants, fight for your 
rights and get ventilation. 

You need this ventilation in sumnier and 
you need it in winter. Poorly ventilated 
stores have employes without, pep, minus 
the energy needed to do their work well. 
There is more sickness among the workers 
in an ill ventilated store. The coming of an 
epidemic, like influenza, is much more to 
be dreaded by people in a store that is lack- 
ing in fresh air. 

The bringing in of plenty of fresh air 
requires as an offset in winter more heat, 
but the cost of the additional heat is made 
up in greater efficiency in the store force 
and in better mental attitude in customers. 

Now, about reducing the amount of fuel 
used to heat the store, even when giving it 
better ventilation. There is a good deal 
you can do to save coal; and it is very im- 
portant that it be done, especially with coal 
as high as it now is, and as difficult to get 
at times. 

You should make the first step in con- 
servation of fuel a careful inspection of all 
heating apparatus to see that is is working 
properly, burning the fuel completely and 
evenly, producing a maximum of heat with 
a minimum of combustion. 

An inefficient hot air heating plant will 
not deliver to your rooms more than ten 
per cent of the heat from the coal burned. 
The other ninety per cent goes up the 


-chimney and all you get for it is ashes and 


expense. 

See that there is moisture in the air of 
the store. You talk a good deal about 
humidity in summer and how a high per- 
centage of humidity in the air makes you 
feel the heat more. The same rule will 
work in winter. If the air in the store is 
dry, it takes more heat, a higher tempera- 
ture, to keep you feeling warm. The dry, 
burnt out air that comes into a room from 





the flues of an improperly constructed hot 
air furnace causes such an evaporation of 
the perspiration natural to the healthy skin 
as to produce coolness. If you want to see 
how evaporation cools the surface of the 
skin, drop a little alcohol or chloroform on 
your finger and note the cool feeling as it 
dries up. That is just what happens more 
slowly in the case of dry hot air evaporat- 
ing perspiration. You have to have more 
heat and a good deal more coal to produce 
it if you heat with super-dried air. 

If you will arrange to have moisture 
taken up-by the heated air after it has. 
passed through the furnace, you will get 
more comfort with less heat. Hot water or 
steam heating does not dry the air in the 
excessive way a hot air furnace does, but 
it is only a matter of degrees. Whatever 
the heating system, there should be some 
plan for keeping the air moist. A tempera- 
ture of 60 degrees when accompanied by 
a humidity of 80 or 90 will be more com- 
fortable than 75 degrees of heat with 
humidity around 70. 

If the radiation surface of your store 
heating units is not large enough, you will 
have to crowd your furnace to full capacity 
much of the time, which means more work 
taking care of the fire, less heat per ton of 
coal and faster depreciation on the heater. 
With less than one square foot of radia- 
tion surface to 150 cubic feet of air space, 
you have not enough radiation, unless you 
are located where you do not meet with 
very cold weather. 

If your radiators can be placed near the 
center of the room instead of against out- 
side walls, they will give you more heat. 
When the radiators are next to cold out- 
side walls, the heated air follows up along 
the wall and is chilled much more quickly 
and gets dissipated throughout the room 
more slowly. It is less effective in warm- 
ing the room. 

It is a good plan to have a good heating 
unit where the customer can get to it. 
When people come in out of the cold, espe- 
cially country people who have driven in 
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How many people live in your city—or town? 


Over 75% of them—men, women and children—have daily 
use for a good pencil. 


The MODERN is a good pencil. It looks right, and is 
made to “write RIGHT.” Has a plain, neat silver finish— 
and you can sell it at a popular price. 


The MODERN has fewer parts, hence causes less trouble. 
Takes the standard lead, and its point is never dull. 
The MODERN makes friends and pays liberal profits. 


Ready for Immediate Delivery ! 


Our manufacturing facilities enable us to make shipment the 
day your order is received. 


Sold only to the trade with generous discounts for quantity 
purchases. 


The HOGE MANUFACTURING COMPANY, Inc. 
215-217 Fulton Street New York City 
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from out of town, they like to be able to 
get near to a register or radiator or a 
stove where they can get warm quickly. 
There is a real value in a good heating 
center that is “get-atible” in the country 
towns with many rural customers. 

Windows allow a great deal of heat to 
escape and in estimating the necessary 
radiation surface there should be a large 
increase in the proportions because of the 
windows. In an ordinary room in a dwell- 
ing, it is estimated that the radiation sur- 
face should be increased about 10 per cent 
for each large window. 

In connection with windows and the 
adjustment of the humidity rate in the at- 
mosphere of the store it may be said, paren- 
thetically, that the increase in moisture in 
the air will increase the difficulty in keep- 
ing the windows free from steam and frost. 
Enclosed windows with ventilation bottom 
and top is the best solution of the frosted 
window problem. 

Care in buying coal will save on the coal 
bill. Better than ordering a few tons at a 
time, is the plan of contracting for a given 
quantity, to be delivered as wanted (or as 
it can be supplied) specifying that the coal 
be up to a certain quality. There is little 
difficulty in testing your coal to see that 
it comes up to standard. The ash residue 
of good anthracite coal should not be much 
more than 10 per cent of the weight before 
burning. Bituminous might run at 8 per 
cent. Coal that is giving you a 20 per cent 
residue is producing less heat and more 
ashes and clinkers, expense and trouble. 
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Weigh your coal for a day and weigh the 
ashes, or weigh up a pound, burn it and 
weigh the residue. 

Sometimes you wet the coal before put- 
ting it in, in order to keep the dust down. 
Have the wetting done after the weighing. 
It is not remarkable for a ton of coal, if 
it contains much fine stuff, to take up a 
hundred pounds of water. Water is heavy. 
Only 32 cubic feet are required to weigh 
aton. If the coal is weighed after wetting, 
you pay for the water at the coal price. 
With coal at $10 a ton, a hundred pounds 
of water costs you 50 cents. .You can 
get it cheaper. 

In addition to saving coal by efficient 
heating plans, you save in energy, in health, 
in bills for medical attendance, in repairs 
on furniture dried out by too much dry 
heat, in depreciation of the heating plant 
itself. 

The matter of intelligent heating is 
something that concerns all of us vitally 
and it is worth something more than an 
occasional thought and a complaint to the 
janitor. 





Jade and Other Jewelry Displayed in 
an Oriental Setting 





[% an Oriental setting suggesting the 
quaint Chinese customs, a jade display 
in a window of S. Nordlinger & Sons, Los 
Angeles, Cal. arranged by the Sherman 
Studios, is attracting a great deal of atten- 
tion and causing much favorable comment. 

With the window space entirely enclosed 
in rich black velvet, with an elaborate tem- 
ple lantern suspended at each end and with 
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a Chinese Buddha and shrine as a center, 
the mind of the passer-by is easily led to 
“thoughts Oriental.” 

Before the shrine kneel groups of pic- 
turesque ceramic figures of curious China- 
men, holding in their outstretched arms 
pads upon which is displayed precious jade, 
the stone which may well be called a jewel, 
a product of their own native land. These 
figures—especially modeled for this pur- 
pose—wear sacred robes of ancient design, 
and the variety of rich coloring on Man- 
darin coat and head dress forms a beauti- 
ful contrast to the shadowy surroundings. 

Real carved wood and lacquered Chinese 
“Homyo” shrines are converted into ring 
cases. Some of them are tall and elabor- 
ate, holding three and five rings. Other 
smaller ones hold: one elaborate piece each. 
All the jewelry containers are Chinese in 
design and form, making a harmonizing 
display even to the minutest detail. 

The selection of merchandise shown is 
carefully thought out, consisting of jade 
rings, necklaces, armlets, earrings, hatpins 
and brooches. Some of the pieces are set 
in platinum with diamonds, others mounted 
on silk cord with platinum slides. 

This is one of many attractive exhibits 
which have made S, Nordlinger & Sons 
known from coast to coast as leaders in 
exceptional window displays. 








The stockholders of the First National 
Bank, Wallingford, Conn., have elected 
Rolland F. Andrews a director to fill the 
unexpired term of the late George M. Hal- 
lenbeck. Mr, Andrews is employed at Fac- 
tory L of the International Silver Co. and 
was at one time manager of Factory M. 
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ATTRACTIVE ORIENTAL DISPLAY BY 


S. NORDLINGER & SONS, LOS ANGELES, CAL, 
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ANNOUNCING REMOVAL 


Our new Studio and Salesroom are now located 
at 2619 Prairie Ave., where our facilities are 
much better for the production of 


Stouffer’s Gold 

















Fine 


Hand Decorated Encrusted China 
China 
Order Now for Fall and Christmas 
The J. H. Stouffer Co. 
2619 Prairie Avenue CHICAGO 














JEWELERS’ WINDOW DISPLAY STANDS 


A dainty line of artistic Window Display Stands in delicate colors 
and shades, with various colors of plushes covering the slabs. 


FOR SHOW WINDOWS AND SHOW CASES 


Illustrated Price-List on Application. 


THE OSCAR ONKEN CO. 4555 W. 4th STREET CINCINNATI, OHIO 
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Figuring for Success 








Written Expressly for The Jewelers’ Circular. 
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GOOD many people think that figures 

and statistics are dry as dust. But 
just the same figures and statistics are al- 
ways ready to lift a warning hand to tell 
us whether we are going the right or the 
wrong way if we will only let them. It 
doesn’t take a great deal of time or con- 
centration to nail the figures relative to our 
‘own business, but mighty few-of us do it 
and with anything like the thoroughness or 
the persistence which we ought. 

We are told that there are in the United 
States 1,192,029 merchants and executives. 
Supporting these people—that is, aiding 
them, are 1,603,888 clerks and employes. 
Annually there are approximately 15,000 
failures and 85 per cent. of these failures, 
or 12,250, do not advertise. 

We are also told that 10 years ago all the 
mail order houses together did less than 4 
per cent. of the retail business in the United 
States, now they are doing 10 per cent. of 
it, that is, they have rolled up the magnifi- 
cent total of $1,500,000,000 annually—and 
they have done it by advertising. They get 
this business from city and country, from 
town and crossroads. Their average ex- 
penditures for the advertising done to get 
this big business is 3 1/5 per cent. You 
pay your share of it and I pay mine. There 
are no less than 200 chain store systems in 
the country operating 25,000 retail stores. 
The secret of their success is advertising, 
quick turnover and careful business meth- 
ods. Their advertising averages to cost 2 
per cent. 

Do you realize that the mail order houses, 
the department and chain stores are the 
heaviest advertisers in the country, and 
while they only represent 3 per cent. of the 
actual business enterprises, yet they do 25 
per cent. of the total volume of business. 

The secret is advertising. 

One man determined to build up his own 
business on the same lines and this is how 
he did it: 

First, he made up his mind that he would 
keep constantly posted on the actual facts 
and figures of his business. To this end he 
hired a competent bookkeeper. 

Second, before 12 o’clock each day he re- 
quired the following figures to. be in his 
hands and he was exacting ‘as to their ac- 
curacy: 


(1) Value of sales stock on hand. 

(2) Total cash sales of previous day. 

(3) Total charge sales of previous day. 

(4) Money received on accounts previous 
day. 

(5) Total amount of outstanding ac- 
counts. 

(6) Total selling price of goods disposed 
of the preceding day. 

(7) Total cost price of goods disposed of 
the preceding day. 

(8) Gross profits of preceding day. 

(9) Net profits of preceding day figured 


on honest allowance for overhead 
expenses. 


(10) 
(11) 


Sales record of each department. 
Sales record of each clerk. 


(12) Amount of merchandise returned. 

(13) Total amount of adjustments. 

(14) Total amount of orders given. 

(15) Invoice price of new goods received. 

(16) Total expenses of the day, including 
proportionate share of such budgets 
as advertising, interest and replace- 
ment funds. 

(17) Total of discounts taken. 

(18) Amount of money deposited. 

(19) Cash in bank. 

(20) Obligations to be taken care of this 
day and following day. 

(21) Amount of accounts more than 30 
days old. 

(22) Amount of insurance carried. When 
this expires. 

(23) Brief statement as to records upon 


which readjustments of insurance 
losses would be made. 


Now it will be seen that a great many of 
these facts can be compiled very quickly if 
the figures of the day before were accurate 
and our business friend can retire to his 
office and in a few minutes knows exactly 
where he stands. Once a week he calls for 
a report from each department head as to 
condition of stock. He wants to know 
whether there is too much or too little stock 
of any one class, facts concerning slow sell- 
ers, dead lines, or anything significant con- 
cerning buying or selling. 

Now with all these figures correctly in 
hand he would get nowhere if he simply 
digested them for his own satisfaction, but 
he not only digests them, but uses them for 
his guidance in conducting his business and 
in directing his advertising. In this way 
slow sellers are speeded up and business is 
kept moving. 

Our friend figures that what can be done 
successfully by chain stores with salaried 
managers, by department stores with a va- 
riety of interests, and by mail order houses 
through advertising, he who is on the job 
personally, in charge of a business of mod- 
est size, ought and should be able to do 
with much greater efficiency for himself. 
Moreover, he is doing it. His bank. bal- 
ance proves it? What about you? 

L. H. 





For Smaller Hods 





Hod Carrier (as he enters the taxi): 
“Home, Danny!” 

Driver: “Lovely loafers! What are you 
pampered pets striking for again—shorter 
hours or bigger wages?” 

Hod Carrier: “Smaller hods!”—Buffalo 
Express. 

A lot of people take the reconstruction 
period like politics—let somebody else do 
their thinking for them. 


Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























Appropriate Time to Display Cigarette 
Cases 
66/T. HERE is a reason for my arranging 
this display of cigarette cases and 
allied articles at this time,” explained a 
jeweler who has recently questioned as to 
why he selected these articles for a leader. 
“This exhibit, made up of these articles 
appealing solely to the masculine trade, 
represents an ‘in-between’ display. In other 
words, it'is my contention that at this time 
of the season with vacations over and no 
holiday periods to interfere, that the av-- 
erage man has on hand a general surplus 
for spending purposes. He at this season 
does not hold back with the anticipations 
of holiday approaches, summer journeys 
or anything of that sort and with times 
considerably changed so that former 
methods of spending money are eliminated, 
I feel this to be a timely period for the 
earnest solicitation of such business. There- 
fore, for that reason at this time of the 
year you will always find a series of dis- 
plays in my store window which I design 
solely to attract the attention of men.” 


A Unique Service Feature 

DEPARTURE which, in comparison 
to the general window methods of 
jewelers, proved a little different was in 
the display of a merchant who featured a 
window -display of boxes, paper, ribbons, 
cards and things that went to make up 
facilities for offering all clients the oppor- 
tunity of having purchases properly wrap- 
ped for gift distributions. This display 


- had no relation to holiday trade but served 


to demonstrate the jeweler’s permanent fa- 
cilities on hand for this purpose. The dis- 
play created new customers and indicated 
to older ones the service that could be 
enjoyed by them in purchasing gifts from 
this store through the equipment of the 
jeweler which permitted the gift to im- 
mediately be wrapped in proper form for 
either mailing or personal presentation. In 
fact, this jeweler by specializing in little 
service features of this sort has succeeded 
in building up a very good response in the 
face of very stiff competition. 


Thanksgiving Suggestions 

HANKSGIVING will be here Nov. 25 
this year, and therefore the window 
display should be trimmed with timely gift 
suggestions. The slogan, “Make the Gift 
on Thanksgiving,” will stimulate early 
buying and help relieve the last minute 
rush. Let the show window contain a 
variegated collection of timely suggestions 
such as carving sets, chocolate, tea and 
coffee sets, salt and peppers, wedding gifts, 
gifts for the baby, such as bay spoons, etc. 
Gifts for single men and married men. An 



















































Our Answer 


“Why,” asked a customer recently, “do you 
emphasize that Unico Equipment for jewelry 
stores is special equipment and made especially 


for the individual store >”’ 


Our answer was, . “Because the jewelry stock, 
display, the selling and the jewelry store mer- 
chandising is of the highest order in the better 
stores, and it has been our experience—and the 
experience of our customers—that Special Equip- 
ment is best; and that equipment which harmon- 
izes with the character of the store results in in- 
creased business, a gain in steady customers and 
efficient handling of transactions.” 


Then, too, it’s a pleasure to co-operate with the 
jewelry store owner in carrying out his created, 
individual plan that makes his business step 
forward. - 


Why not let us recommend the 
Unico Equipment suitable for you? 
There is no obligation, all we re- 
quire is a rough floor plan with 
dimensions and, if approved, the 
equipment can be installed after 
the holiday rush, ready for the new 
season. 


Unico Designs 
are patented. 


Unico Construction 
is patented. 


UNIT CONSTRUCTION COMPANY 


Rayburn Clark Smith-----President 


7 Bi smal rom 58* Street & Grays Ave. igen ~ Sa 
Corner 418 St 


PHILADELPHIA ould 
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-—Carborundum Sticks— 


If you are in need of car- 
borundum sticks, we can 
furnish you any grit and 
size in use by enamelers. 


The sticks are first-class 
and guaranteed by us to 
be the regular Niagara 
Falls Carborundum 











sticks. 


'—Z, Berberian— 


Enameler and Enamel Manufacturer 
185 Eddy Street, Providence, R. I. 


ENAMEL WORKS: OAKLAWN, R. I. 
































JUST 
OUT! 


Our Fine 
Large 
Illustrated 
Fall 


Catalog 


228 Pages 


Chock Full 
of Money- 
Making 
Merchandise Ser. ‘ 

at Money “sabato oe tgs 
Saving Prices 


Send for a Copy—It’s Free 


We specialize in SILVERWARE, WATCHES, CLOCKS, 
JEWELRY, CUT GLASS, TOILET SETS, HOLIDAY 
GOODS and kindred lines carried by live, up-to-date 
jewelers. Our catalog is unique—entirely different from 
any other. You'll enjoy reading it for more reasons than 
one. WAIT TILL YOU SEE! Picture above shows 
the cover reduced. 


New York Mercantile Trading Co. 


Wholesale Exclusively, to Merchants Only. 
167 Canal Street NEW YORK, U. S. A. 
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Storekeeping Department. 
idea for a display of flat ware is as fol- 
lows: 

On a back ground made of a large 
wooden frame covered with black cloth, 
which need not be expensive, form the out- 
lines of a turkey by means of forks, knives 
and spoons. The festive bird may be made 
of a size suited to the dimensions of the 
show window. 

If the show window is rather small, 
small dining utensils might be used, such 
as the tiny spoons for the demi-tasse, small 
oyster forks might take the place of the 
larger meat forks, etc. At any rate, let It 
be a “cheer up window” for the warring 
of nations is over and it is up to every re- 
tailer and up to every true American to 
keep up a spirit of optimism and to do 
everything in his own way even through 
such a commercial vehicle as a show win- 
dow, to encourage an optimistic and patri- 
otic spirit. 

All Risk Jewelry Insurance 

- NOteee feature in favor of jewelry 

purchases is in the various forms of 
protection offered by present day insurance 
companies. One of the latest coverages 
and the first of this kind to be offered by 
an American company is the “All Risk” 
jewelry policy, issued by a New England 
company. This policy insures a schedule 
of jewelry against all risks, the only ex- 
ception being war perils. This protection 
provides against all risks, loss or damage 
during transportation, including all risks of 
loss and damage caused by breakage, fire 
and theft. 

The underwriting of this form of insur- 
ance will be guided mainly by the selection 
of such risks in which the moral hazard 
will properly qualify. In this respect it 
is ruled that the minimum amount of 
jewelry to be so insured must have a 
total value of $5,000. The insuring of 
jewelry in this manner will offer the jew- 
eler an added opportunity, as in many cases 
it will be necessary to have a jeweler’s 
appraisal before the risk will be accepted. 














An old couple, after years of scraping, 
had saved enough money to buy and furnish 
a cottage. They had occupied it for a fort- 
night, but the care of their new chattels had 
added ten years to their lives. 

One afternoon the wife missed her hus- 
band, and shouted an inquiry as to his 
whereabouts. 

“I’m in the parlor,” was the reply. 

“Lying on my nice new sofa?” she wailed. 

“No,” said he, “I’m on the floor.” 

“Not on my Wilton carpet?” she almost 
screamed, 

“No,” cried the old fellow. “I’ve rolled 
it up and I’m sitting on the bare boards.” 


In the vestry after the marriage service 
a clergyman reproved the bridegroom for 
his burst of laughter in church when the 
words of the service “With my wordly 
goods I thee endow” were reached. 

The bridegroom replied: “Why bless you, 
T’ve only got this suit of clothes to endow 
her with! If I gave her them, I’ll have 
none for myself, and she can’t wear them, 
anyhow.” 


’ 


THE JEWELERS’ CIRCULAR 








The Retail Salesman and 
His Future 











From Hardware-Age 














HE retail salesman, whose vision ex- 
tends no farther than the minute, the 
hour or the day of his allotted task, has 
passed the first milestone on a journey that 
has no destination. After twenty years of 
service he may know how to copy an order 
correctly and legibly; how to wrap a pack- 
age neatly and methodically, and how to tie 
a string in certain set form. He may even 
know how to sell certain items of merchan- 
dise in an intelligent manner. 

But—he will have no conception of the 
duties of the man from whom he receives 
hourly instructions. He will have solved 
no advance problems; he will have mastered 
no thoughtful creative system for improving 
his work or bettering his condition in life. 
He will have progressed only in years, and 
will have left behind him the impetus of 
youth and the forceful period of manhood. 
He will have drawn heavily on his reserves 
of strength, and his ambition will have been 
displaced by the lethargy of non-achieve- 
ment. He will have lost forever the desire 
and the possibility of creating something 
new or of doing something worth while. 

There is no tangible excuse for his lack 
of success. His opportunities have been 
the same as those allotted to thousands of 
others who have made good. The blame 
rests not with an element of luck. It is 
solely the result of a live-for-the-minute 
philosophy. that comes from nowhere and 
leads nowhere. He faced a future fraught 
with possibilities, but he saw only a coil of 
string and a package—a few feet of counter 
and the face of a clock. 

There is always a future for the retail 
hardware salesman who thinks; who studies 
the merchandise he handles; who strives to 
please through an intelligent understanding 
of the desires of those he serves; who seeks 
a reason for advancement other than time 
of service, and when the answer is.revealed 
in the word “knowledge,” uses his head and 
his surplus time in attainment of that knowl- 
edge. 

The successful salesman saves, because he 
realizes that by so doing he is paving the 
way to the accomplishment of his ambitions. 
He works because no true success is won 
without hard, conscientious work. He is 
honest, not because honesty is the best 
policy, but because he sees the utter fallacy 
of dishonesty. 

There are hundreds of men behind retail 
counters today whose faces are turned to- 
ward the winding road that leads nowhere. 
Some have their thoughts always centered 
on the time when work ceases and pleas- 
ure begins. Others on the least possible 
effort that will insure their weekly wage. 
Still others, while striving to give satisfac- 
tion in the work outlined for them, fail to 
grasp the importance of gathering knowl- 


edge for more advanced work—the knowl- 
edge that leads to promotion and to ‘success. 

For the first two there is little hope. 
When ambition and good intention are lack- 
ing there are few pegs on which to hang 
success. Their feet have already struck 
the incline that leads to failure. 

For the one whose heart is right and 
whose fault lies in his habit or trend of 
thought there is hope in abundance. He 
needs but a word of kindly advice and help- 
ful suggestions; the literature which treats 
of his life’s work; the helping hand of the 
man whose vision is deeper and broader. 
He stands at a division of the road, but 
his ticket is not yet purchased. To such a 
man belongs the right to an education, as 
well as a salary. It is a real tragedy when 
such as he travels far on a road that leads 
to naught. 

Those who serve today behind the retail 
counters, should be the successful merchants 
of tomorrow—men whose apprenticeship has 
led to well-earned ownership. How many 
will attain the goal? 

Those only who deserve; whose ambi- 
tions, desires and efforts are directed to- 
ward that end. Now is the ‘time for plans 
—for vision—for conscientious work—for 
intelligent thought and preparation. There 
is nothing ahead but monotonous existence, 
coupled with failure, for the shirker, the 
waster and the clock-watcher. 

In the success or failure of the retail 
salesman there is a moral responsibility 
which the merchant himself must assume. 
It deals with the teaching of those who are 
susceptible to teaching—whose footsteps can 
be turned from the blank wall of. failure 
toward the definite and the real. 





Smile Awhile 


At a recent wedding the bride was Miss 
Jane Helper and the bridegroom was Mr. 
Newton Lord. The bridegroom, however, 
was very angry when he saw in the news- 
paper an account of their wedding headed 
in the usual way—“Lord-Helper.” 

* * * 

Mme. Frieda Hempel, the prima donna 
has sailed for England and will spend a 
three months’ vacation touring in that coun- 
try and in France and Switzerland. Her 
Italian Spitz, “Pitti,” went along, making 
his 15th trip, and her husband, W. B. Kahn, 
was also in the party—The Boston Herald, 

x * * 


Brown—“Good morning, Jimmie.” 

Thacher—‘Good morning, Billie.” 

Brown—“How is your wife?” 

Thacher—“Oh, fairly good now. You 
know she had ptomaine poisoning.” 

Brown—“Oh, that’s too bad. Which of 
her toes was it?” 
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E may correctly speak of the strength 
of the line supporting the weight as it 
would be understood that we meant the 
stress that might be applied without the 
line breaking. 
Mass is quantity of matter. The mass of 
a body is generally determined by weigh- 
ing it, because the attraction due to grav- 
ity is always proportional to the quantity of 
matter in the body, but the terms mass 
and weight have quite separate meanings. 
Mass is simply quantity without direct 
reference to weight or to size, but it may 
be expressed in terms of the weight—M= 
W 
—, where M=the mass of the body, W= 


its weight, and g=—the acceleration due to 
gravitation. 

It follows, therefore, that W=—Mg. 

Weight is a measure of the force of 
that attraction between the earth and all 
external bodies called gravity. 

The force exerted by a man is limited; 
if he tries to move a heavy body he can- 
not move it so quickly as he can a light 
one. The force exerted by gravity is un- 
limited; if it has to move a heavy body 
it can exert a proportionately greater force, 
and so cause light and heavy bodies to 
move with equal speeds. If we drop a 
cannon ball and a marble from the top 
of a high building at the same instant, they 
will reach the ground together. (When 
bodies fall through the air the result is not 
always in accordance with this statement; 
a light body of large surface, such as a 
feather, does not fall so quickly because 
of the greater resistance of the atmosphere, 
but if allowed to fall in a vacuum, a feather 
and a shot fall with equal speeds.) We 
can, perhaps, best realize the action of 
gravity by thinking of every substance as 
being made up of a number of elementary 
Particles which originally were all exactly 
alike in every way; in the various com- 
binations they are still all there, although 
connected in such different ways. Gravity 


attracts every one of these original parti- 
cles in exactly the same manner and with 
equal intensity, no matter whether they 
be separate or combined in any form; so 
if two bodies have equal numbers of these 
original particles, that is, if their masses 
are equal gravity will be pulling them with 
equal forces, or, in other words, their 
weights will be equal. The bodies may dif- 
fer greatly in size. A piece of cork having 
the same mass, therefore the same weight, 
as a piece of platinum occupies much more 
space than it. The platinum is more com- 
pact, its particlas are more closely com- 
bined; we say its density is great. 

Density is defined as the quantity of mat- 
ter in unit volume, or the mass of a body 
divided by its volume=M. 


V 


Volume space occupied (length 
breadth thickness). 

Specific gravity—the weight of a body 
divided by the weight of an equal volume 
of water. Specific gravity is a measure of 
the relative densities of different bodies, the 
density of water being used as a standard 
for most substances. If a body is five times 
as heavy as water, we say it has a sp. gr. 
of 5. We test it by first weighing the body 
in air, and then weighing it suspended in 
water. Supposing a piece of lead weighing 
20 ozs. is suspended and completely im- 
mersed in a vessel of water, it will not then 
weigh so much. The piece of water that it 
has displaced was exactly the same size as 
the lead; the water had weight, and was at 
rest; it must have been supported by some 
force or it would have fallen by virtue of 
its own weight to the bottom of the vessel ; 
the upward pressure of the water below, 
and the reaction of the bottom of the 
vessel must have been exactly equal to the 
weight of the water, or it could not have 
remained at rest. When the lead is intro- 
duced those upward pressures still remain, 
and assist in supporting the lead with the 
same forces as they supported the water, 
the weight of the lead will be lessened by 





an amount equal to the weight of a piece of 
water of exactly the same volume as ‘itself. 
We therefore divide the weight of the 
body by its loss of weight when immersed 
to determine the sp.gr. 

Suppose the lead now only weighs 18 
ozs., then the water which it has displaced 
must have weighed two ozs., and the 
lead is 2=10 


specific gravity of the 


(the lead is ten times as heavy as water). 

The mass of a body remains the same un- 
der all conditions, moving it from one place 
to another on the earth’s surface or away 
from the earth altogether does not alter its 
mass, 

Change of temperature will produce 
change of volume; heating a body causes 
it to take up more room and reduces its 
density, but as it still contains the same 
number of particles, its mass is unaltered. 
Weight, however, does vary, because that 
depends on two things—firstly, on the unal- 
etrable mass, and secondly, on the intensity 
of the pull of gravity, which is different 
at different places. Gravity tends to draw 
all bodies towards the mass of the earth, 
and the intensity of the pull is inversely 
proportional to the square of the distance. 
A body twice as far away as another is 
only pulled one-fourth as hard, if three 
times as far the attraction is only one- 
ninth, and so on. The earth is not a per- 
fect sphere, it is flatted at the poles, and 
bulged out at the equator, so objects on the 
surface at the equator are further away 
than those nearer the poles; the attraction 
of gravity at the equator is less than in 
polar regions, and as a consequence a body 
weighs less there. If we take a body up 
a high mountain its weight grows less the 
higher we go. If we tried to test these 
alterations with a pair of scales we should 
detect no difference, because the weight 
itself would undergo the same sort of 
change. If the body and the counterpoise 
balanced each other at one place they 
would also balance at any other place. 
With a well-made spring balance it might 
be possible to detect the change, but the 
most perfect method of measuring the al- 
teration in gravity is by the change pro- 
duced in the time of vibration of a pendu- 
lum. 

Although the attraction of gravity is 
different at different places, it does not 
vary at the same place. The force of grav- 
ity may vary to any extent, being propor- 
tional to the mass of the body moved. If 
we hold up a one-pound weight it is as if 
we were pulling against some one who ex- 
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Putting Westclox into 
the vocabulary 


OU have doubtless noticed that your customers are 
Y cradually adopting the word ‘‘Westclox”’ when they 
speak of alarm clocks. The advertising has done that. 

The one big task our advertising has set for itself 

during the past several years has been to fix this word, 
“*Westclox,”’ in the public mind, to put it in the vocabulary 
—and to make it mean “a line of good alarm clocks.” 
- Advertising can’t accomplish a thing like this over 
night. It is a slow process. But you, and we at the fac- 
tory, have felt the word sinking home. People are 
using it. 

In the long run this means better and more business 
for you. The customer is sold on the kind of clock he 
wants even before he comes into your store. 

Another thing: a group of Westclox in your window 
quickly recalls the advertising. In this way, Westclox 
bring in new customers who can easily be added to 
your list of “‘regulars.”’ 


WESTERN CLOCK CO., LA SALLE, ILLINOIS, U.S.A. 


Makers of Westclox: Big Ben, Baby Ben, Pocket Ben, Glo-Ben, America, Sleep-Meter, Jack o’ Lantern 
Factory: Peru, Illinois. In Canada: Western Clock Co., Ltd., Peterborough, Oat. 

















































































































October 20, 1920. 


erted a force of one pound, if we hold up 
a one-hundred pound weight it is as if we 
were pulling against a hundred people each 
of whom was exerting a force of one pound 
—the force is one hundred times as great, 
as the mass to be moved is also one hun- 
dred times as great; we find that if both 
the weights are free to fall they will gain 
equal speeds in equal times. 

The velocity gained in one second, if the 
body is falling freely, is called the accelera- 
tion due to gravitg, and is usually denoted 
by the letter g. 

g. therefore stands for a number ex- 
pressing the velocity in feet-per-second 
that is gained during one second of a body’s 
fall. The gain is the same during each 
second of the fall, and is the same for light 
and heavy bodies (if we neglect the re- 
sistance of the air). The numerical value 
of g. is constant at any one place, but dif- 
fers slightly at different places. Near the 
equator g.— 32.09, at Spitzbergen = 
32.25, in England g. = 32.2 approximately. 

This means that if a body is allowed to 
fall freely in London for one second, it 
will by the end of that time have gained 
a velocity of 32.2 feet-per-second. In the 
same time at Spitzbergen it would have 
gained a velocity of 32.25, while at the 
equator ‘t would have only gained a ve- 
locity of 32.09. 

Clearly note that g. does mot represent 
the force of gravity, it represents what 
may be called the intensity of the attrac- 
tion or, as more usually defined, the ac- 
celeration. 

(See any 
Philosophy. ) 

Newton’s Laws of Motion :— 

1. Every body remains in a state of rest, 
or of uniform motion in a straight line, 
except in so far as it may be compelled 
to change that state by impressed forces. 

2. Change of motion is proportional to 
the impressed force, and takes place in the 
direction of the straight line in which the 
force acts. 

3. Action and reaction are equal and op- 
posite. 

The first law is sometimes called the 
law of inertia. Inertia is that inherent 
property of matter that causes a body at 
rest to remain at rest, and one that is 
moving to continue to move in a straight 
line, except when the state of rest or of 
motion is changed by external force. In- 
ertia is proportional to mass. It requires 
more force to set a heavy body in motion 
with some given velocity than it does a 
light one, if the forces are acting for equal 
times. Or, if two unequal masses are 
moving with equal speeds, the force nec- 


standard work on Natural 


essary to bring them to rest in the same - 


time will have to be proportional to their 
respective masses. The effect of inertia is 
most noticeable in those parts of a machine 
that undergo rapid changes from rest to 
motion, or from motion to rest. The mo- 
tion of an escape wheel is intermittent— 
a series of steps and stoppages—so it 
should be as light as is consistent with the 
necessary strength. If it is massive, it 
does not start forward the instant it.is un- 
locked, the pallets, moved by the balance 
advance some distance without the wheel, 
which when it does overtake them will 
strike the impulse face some little distance 
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along from the locking corner, gradually 
wearing the points of tiie teeth. When the 
inertia of the wheel is so great it is also 
harder to stop it, the drop on to the lock- 
ing will be more severe, and the teeth will 
wear. 

Change of motion referred to in the sec- 
ond law does not mean merely change of 
velocity. A given impressed force acting 
on two different masses does not produce 
the same change in the velocity of each. If 
one mass is 100 times as great as the other, 
the smaller mass will gain 100 times the 
velocity of the greater one, but the quan- 
tity of motion is the same in each case. 
100 lbs. moving at the rate of one foot 
per second has the same quantity of mo- 
tion as 1 lb. moving at the rate of 100 feet 
per second. 

Momentum is quantity of motion, and is 
equal to the product of mass multiplied by 
velocity. It is always directly proportional 
to the force that produced it and to the 
time the force has been acting. 

Motion is change of place. 


Velocity is rate of motion, and is usually 
measured in feet-per-second. 

Velocity is uniform when equal spaces are 
moved through during any equal interval 
of time. The space passed through will be 
directly proportional to speed and to the 
time the body is moving. If v = the velo- 
city, s = the total space moved through, 
and 

s 
t = time occupied, then s = vt, or v = —. 
t 

If the motion is not uniform, the whole 
space divided by the whole time gives us 
the average velocity, so that if v then rep- 


resents the average velocity, the same 
s 

formulae apply and v = —, although the 
t 


actual velocity at any instant may be dif- 
ferent. 

When the velocity is changing at a uni- 
form rate, it may be possible to determine 
the velocity at any instant. 

Acceleration is the rate of change of 
velocity—the velocity gained or lost in one 
second. Sometimes a losing rate is called 
a retardation, but it is more customary to 
call a gaining rate a plus acceleration, and 
a losing one a minus acceleration. 

When the rate of change is the same 
each second, the motion is said to be uni- 
formly accelerated. A body falling freely 
under the action of gravity is a familiar 
illustration of uniform acceleration. The 
acceleration will be + and the velocity will 
be increasing. If the body be thrown ver- 
tically upwards, the acceleration will be 
uniform during its ascent, but it will now 
be—and the velocity will be decreasing. 
When a constant force acts on any body 
free to move, it gives to that body a mo- 
tion which is uniformly accelerated. The 
velocity gained during any given number 
of seconds will be equal to the acceleration 
multiplied by the time, that is, equal to the 
gain each second multiplied by the num- 
ber of seconds. The space passed over 
will be equal to the average velocity mul- 
tiplied by the whole time, and the square 
of the velocity will be equal to twice the 
acceleration multiplied by-the space.. These 


149 


rules are usually expressed by the follow- 
ing formulae (a formula is a compact 
method of expressig a rule). 

Let v = the final velocity, s = the whole 
space covered, t = the time occupied in 
seconds, and f = the acceleration due to 
any cause, then— 

ft? 


v=ft, s=—, v’=2fs, 


When the motion dealt with is that due 
to gravity, g is used instead of f, the rules 
are identical, but g is understood to mean 
that particular value of f due to gravity. 
The formule so modified then denote the 
”Laws of falling bodies.” 

gt’ 
v=gt, s=-—, V 
2 
g being the acceleration due to gravity, 
whereas f is used to represent the accelera- 
tion due to any cause. 

Suppose the force and the body moved 
are of such magnitudes that the accelera- 
tion produced is 5 feet-per-second, that is, 
by the end of the first second the velocity 
acquired will be 5 feet-per-second. If the 
force continues to act a velocity of 5 will 
be gained every second, and by the end of 
10 seconds v=ft=5 & 10= 50 feet-per- 
second, by the end of 14 seconds 4 = ft = 
5 X 14 = 70 feet-per-second, and so on. 

(To be continued) 


A Watch with a Wonderful Record 


, 
= 8s, 








Translated expressly for THE JEWELERS’ CIRCULAR 
from Revue Internationale de lhorologerie. 


GEVENTEEN years ago, the Federation 

Horlogére, announcing the brilliant 
success achieved at Kew Observatory by 
M. Paul Ditisheim, wrote as follows: “We 
hardly know how to admit that today’s fig- 
ures can be compared to an appreciable ex- 
tent, with the instruments of comparison 
and the present methods of observation.” 
The tourbillon chronometer that inspired 
these remarks had obtained, as classifying 
number at the celebrated English observa- 
tory, 94.9 points out of 100, beating the 
previous record by 2.2 points. This was a 
performance that was the more remarkable 
because in the neighborhood of the unattain- 
able 100 points, every fraction of a point 
becomes more and more difficult, in pro- 
portion as it ascends. 

Now since 1903, says that contemporary, 
the eminent chronometer maker has already 
beaten his record, having surpassed at Ted- 
dington, in 1920, all practicable anticipations, 
advancing two points to 96.9, with a deck 
watch, provided simply with a lever escape- 
ment and concerning which the following 
figures are given, showing the rate, taken 
from the official bulletin: 

THE NATIONAL PHYSICAL LABORATORY, TEDDINGTON 

Summary of the result of the tests of watch 
No. 45065 observed from March 16 to April- 29, 


1920: ; 
Mean departure from daily rate 


Hanging position, pendant above.. —0.1 second 
Hanging position, pendant to the 


DIME oc wie 0:6 buds tenn enmaddane +0.2 second 
Hanging position, pendant to the 
WO iccisecncatecckgeckabhteres +0.2 second 


Horizontal position, dial upwards.. +01 second 
Horizontal position, dial downwards +02 seconds 
Mean departure from the rate for 
1 degree Fahrenheit........... 
Difference between the extreme 
pre ere A. 0-0:00-6 Oe es 


0.009 second 





0.9. second 
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Increase your earnings One 
to Three Hundred per cent 


Get the 


BRADLEY WAY 


of doing Watch 
2» Work, Jewelry Work, 


and Engraving. 





This entire building used ex- " 
clusively by the Horological All the work in the 


Dever eae" ~“C” Department of 

this course can be ac- 
complished by the average person in about 
three months. It takes up Staffing, Balance 
Truing, and Poising, Hair Springing, Jeweling 
and Escapement Matching. 


$25.00 to $40.00 per week soon as 
you have finished the course. 
If you cannot make arrangements to join us 


immediately, try to be with us by the first of 
January, 1921. 


Bradley Polytechnic Institute 
Horological Dept. C., Peoria, II. 
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[Patents Granted by the United States. 
The United States Patents Thave Have Ex- 
pired and the Registered Trade-Marks.] 











UNITED STATES PATENTS 





issue of Oct. 5, 1920. 


1,354,579. HAND BAG. Harry BsapLey Rowan, 

North Attleboro, Mass., assignor to Whiting 

& Davis Co. Filed April 14, 1920. Serial 
373,688. 5 Claims. 

In a hand bag, the combination of a pair of 

frame members, a bail post carried by one of the 

frame members, a pivot pin carried by the bail 





post, a bail pivoted on the pivot pin, a flexible 
handle attached to the ball and a fastening device 
carried by the other frame member and engage- 
able with the bail post above the said pivot pin. 
1,354,661. SOFT-COLLAR FASTENER.  Etts- 
wortH E. KEENAN, Attleboro, Mass., assignor 
to Arthur F. Dolan and Frederick A. Bullock, 


Attleboro, Mass., and William G. Bennett, 
Providence, R. I. Filed June 23, 1920. Serial 
391,029. 1 Claim. 


The improved fastener for collars, consisting of 
a nair of spring bars, means for securing the mid 


e r 
a 
portion of said bars together; the end portions of 
one bar being provided with openings, and the 


end portions of the companion bar being bent back 
upon itself and formed with terminals adapted to 
enter the said openings. 
1,354,771. BELT-CLASP. 

Providence, R. I., 


GeorcGeE E. McCormack, 
assignor to Ballou Mfg. 


Co., Inc. Filed June 11, 1920. Serial 388,204. 

5 Claims. 
Tn a belt clasp of the type set forth, a front 
plate, lateral walls on the front plate, a pintle 





supported by the walls, an attaching plate rigid 
with the pintle, and a clamping plate yieldingly 
mounted on the pintle engageable with the attach- 
ing plate, 
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Designs 
56,346. EMBLEM, BADGE, OR ARTICLE OF 
SIMILAR NATURE. Ray H. Everett, New 





York. Serial 296,932. 


Filed May 13, 1919. 
Term of patent 3% years. 


56,350. BUTTON, BADGE, OR ARTICLE OF 


SIMILAR NATURE. Licon SmitH Forsgs, 






New Orleans, La. 
390,921. Term of patent 3% years. 


56,383. SERVICE-PIN. Joun G. RosENGARTEN, 
A | | 
| 
| 
| 










i 


Philadelphia, Pa. Filed Filed July 24, 1918. 
Serial 246,604. Term of patent, 3% years. 


56,388. FINGER-RING. JoHn Howarp Smarp, 





Shamokin, Pa. Filed May 22, 1920. Serial 
383,578. Term of patent 14 years. 


56,391. GEM-SETTING. AsraHam SupErov, New 





York. Filed May 5, 1920. 
Term of patent 7 years. 
56,402. JEWELRY—NAMELY, A FINGER- 

RING OR ARTICLE OF SIMILAR NA- 


Serial 379,144. 





Or 


Frank ZOLpo, 


New York. Filed 
Serial 392,113. Term of 


TURE. 
June 26, 1920. 
patent 3% years. 
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UNITED STATES TRADE-MARKS 

{The following trade-mark has been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and is published in compliance with Section 
6 of said Act.] 





Trade-Marks Published Oct. 5, 1920. 


127,462. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) M. Bonn Co,, 
Pittsburgh, Pa. Filed Jan. 22, 1920. 


BONN WEAR 


Particular description of goods.—Finger-Rings, 
Brocches, Bar-Pins, Scarf-Pins, Pendants, La- 
valliéres, Lingerie-Pins, Bracelets, Chatelaine-Pins 
and Watch-Fobs. 

Claims use since Jan. 1, 1919. 

Ser. 132,637. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Henry Gutr- 
MANN, New York. Filed May 19, 1920. 

No claim being made to the word “Separable” 
or to the representation of the goods apart from 
the mark shown in the drawing. 


Ser. 











E=PA=RAMBL 


oe 


ry 


4) 


Particular description of gcods.—Collar and Cuff 
Buttons Made of or Plated with Precious Metal. 

Claims use since Feb. 1, 1919. 

134,160. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Tirrany & 
Co., New York. Filed June 24, 1920. Under 
ten-year proviso. 


TIFFANY 


Particular description of goods.—Bodkins, Book- 
marks, Bottle-Openers, Candelabra, Candle-Shades, 
Candlesticks, Card-Cases; Cigar and Ciagrette 
Boxes, Napkin-Rings, Button-Hooks, and Shoe- 
Horns Made of or Plated with Precious Metal. 

Claims use since 1868. 


Ser. 








Connecticut Notes. 





The directors of the International Silver 
Co., in Meriden, Conn., recently declared a 
quarterly dividend on the preferred stock 
of 134 per cent payable Oct. 1, 1920, to 
stockholders of record, Sept. 17. 

Pasquale Fusco, 70 years old, a jeweler 
and private banker, was stricken with ill- 
ness recently while marching in the Holy 
Name society parade, New Haven, Conn., 
and died a few minutes later being taken 
to the New Haven hospital. Mr. Fusco, 
leader of the Society of St. Anthony’s 
Church, was marching at the front of that 
delegation. . When the parade reached 
Church and Crown streets, the aged march- 
er was seen to reel and before anyone 
could catch him, he fell heavily to the pave- 
ment. He was rushed to the New Haven 
hospital in a private automobile but when N 
the physicians there made an examination, 
they found life extinct. Mr. Fusco was 
well-known among the Italians of the city. 
He conducted a jewelry, steamship and 
private banking business at 67 Broad street. 
He is survived by 10 children, all living 
here. His wife died five years ago. 








Mr. and Mrs. Frank E. Commings and 
Burton E. Commings, 14 N. 4th St., Harris- 
burg, Pa., were recent visitors to Reading 
and were the guests of A. B. Commings and 
family, at the Mineral Springs Park Hotel. 
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“Unless you are satisfied—we won't be.” 


23 Years ' Ex perience in laboratory & refinery 


E nables U. s to extract at lower cost all precious metal values from your | 
Sweeps—Polishings—Old Gold—Ete. — 
That’s why we can 
Pay You More , 


ii 


“Reputation by merit our aim—Mutual Profit our desire.” 


KILGALLON & COMPANY 

















Works: Refiners—Assayers—Chemists Office: 
5801-5803 Wentworth Ave. and Workers of , 31 N. State St. 
CHICAGO Gold, Silver and Platinum CHICAGO 








Dealers in 


GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


MAIN OFFICES SMELTING WORKS: 


24 John Street 32-40 Flushing Avenue, BROOKLYN 
NEW YORK 280-290 Chestnut Street, NEWARK 














WATCH MATERIALS & | SOLDERS © 


JEWELERS’ SUPPLIES GOLD & SILVER 


In connection with our WATCH CASE REPAIRING 
AND SPECIAL ORDER DEPARTMENT, we are pre- 
pared to fill, promptly and precisely, all orders for 
watch materials and jewelers’ supplies. We also 
strongly recommend our solders for all grades of new 
and repair work. Over 50 years of constant experi- 
menting has produced an unequalled solder. 


N. J. FELIX & SONS 
51 MAIDEN LANE, N. Y. (ESTABLISHED 1185) 
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